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1923 FIRE LOSSES COMPUTED BY NATIONAL BOARD 
OF FIRE UNDERWRITERS 


W. E. Mallalieu Comments on Huge Increases Through Carelessness 
Especially by Matches--Smoking and Defective Chimneys 


and Flues 


OSS of property in the United States by fire 
during 1923 amounted to $535,372.782, a 
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new high record for the world, it was made 
known today by the National Board of 
Fire Underwriters. 

The task of classifying, segregating and 
tabulating the 436,162 claims for 1923 fires 
handled by the Board’s Acauarial Bureau, 
General Manager W. E. Mallalieu stated, has just been com- 
pleted and discloses the results mentioned. 

“The sum of $535,372,782,” said Mr. Mallalieu, “which in- 
cludes the usual allowance of 25 per cent for unreported fires, 
is almost five times the value of the gold and silver mined in 
the United States during 1923; the sum would nearly cover the 
liabilities of all the commercial bankrupts of America in that 
year. 

“Adding the latest figure to those of the four previous twelve- 
months, gives a total fire waste for the five years ended with 
1923 of $2,305,746,871, an amount exceeding the wholesale 
Value of the three million-odd passenger automobiles produced 
in this country in 1923. 

“The total fire waste definitely recorded was $428,298,226, 
and the chief originating cause of loss was found to be the twin 


hazard of ‘Matches—Smoking,’ the actual destruction charged 
against it amounting to $29,045,017; this is about three million 
dollars more than in 1922, when it also was the leader. The sec- 
ond largest item, $20,828,162, was due to ‘Defective Chimneys 
and Flues,’ while ‘Stove Furnaces, etc.’ occupied third place 
with a total of $18,658,248. ‘Spontaneous Combustion’ was re- 
sponsible for $16,110,945; sparks igniting combustible roofs 
caused destruction amounting to $15,931,342, while the total due 
to ‘Electricity’ was $14,091,789. ‘Lightning’ was charged with 
the sum of $10,922,660. 

“Other prominent causes with their respective totals were as 
follows: 

“ “Petroleum and Its Products,’ $11,183,421 ; ‘Friction Sparks 
from Running Machinery,’ $7,499,699; ‘Hot Ashes and Coals,’ 
together with ‘Open Fires,’ $5,365,014. 

“These tremendous losses,” Mr. Mallalieu continued, “have 
such a definite economic effect that they influence the cost of 
living to a marked degree. It is impossible to waste needed 
buildings and commodities on such a scale without paying the 
bill. Fire losses increase taxes and tend to advance the cost of 
insurance protection since premiums are naturally based upon 
the rate of destruction.” The estimated losses for 1924 showed 
a heavy increase. 
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Details of the 


Beiore beginning a consideration of the details of the 
schedule, it is well to emphasize the fact that only a study of the 
system as set forth in the latest edition ought to be considered 
by anyone as approaching the subject. The infinite variety of 
treatments and the wealth of detail can only be appreciated by 
a study of the work itself. The most that can be hoped for in 
this discussion of the schedule is to furnish an idea of the work- 
ings of the system and it is hoped that will be done in a fairly 
clear manner. 

Area Tabie-—The long-continued use of the system has 
enabled tables to be prepared showing at a glance the percent- 
age increases of the base rates that will apply for different 
features. In the area table, for instance, the charges are shown 
for buildings from one to twenty stories high, and 2,000 to 
40,000 square feet of ground floor area. This is not shown for 
each unit of a thousand, but is shown for the even units as 2, 
4, 6, etc. If a building is one story high and the area does not 
exceed 2,000 square feet, there is no charge under the table. 
If it be two stories high, the charge is tnree per cent, while if 
it be twenty stories high the charge is 13 per cent. If the area 
of the building is 10,000 square feet, and one story high, the 
charge is ten per cent, and if it be that same area and twenty 
stories high, the charge is twenty-five per cent, while if there 
is a property that has an area of 40,000 and is one story high, 
the increase is forty per cent and if twenty stories high, two hun- 
dred and fifty-five per cent. Where the area comes between any 
two figures in the column given, that figure is selected which 
is the nearer of the two. Should it be exactly half way then 
the average of the two charges is taken. For instance, a build- 
ing that was one story high with a ground floor area of 14,500 
square feet would take the percentage increase for a one story 
building of 14,000 square feet or one per cent. If, however, it 
was one story high and the area was 15,000 square feet, then 
it would take an increase of fifteen per cent, that being midway 
between fourteen and sixteen per cent, which percentages apply 
respectively to 14,000 and 16,000 square feet. 

Exterior Walls.—A table is furnished showing the minimum 
thickness that is required for exterior walls, the table showing 
the requirements from one to ten stories. In passing it is 
worth noting that the general tendency is to require walls of 
less thickness than was formerly deemed necessary. This 
more especially true if the walls are not carrying the load. Two 
sets of figures are furnished opposite each story, one in light 
face and the other in dark face. Those in dark face are for 
bearing walls of ordinary occupancy buildings and to all party 
walls except those of a panel type. The figures in light 1ace 
are for independent walls of light occupancy buildings and to 
all independent non-bearing buildings or ordinary occupancy 
buildings. Minimum thickness of any wal] is twelve inches and 
this will vary according to the height of the building and its oc- 


cupancy. In a ten-story building, for instance, the required 
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thickness of the first floor would be either tw enty eight or thirty 
two inches, according to the occupancy. The table of charges 
for inferior walls is furnished. The charges are based on the 
ratio of the length of the inferior walls to the total perimeter 
of the building. The table gives the percentages from ten to 
a hundred, and then the percentage which is to be added for the 
deficiency. If it be ten per cent then the addition is four per 
cent; if it be one hundred per cent, thea the addition is thirty 
six per cent. 

Foundations.—If the masonry walls should rest on com- 
bustible foundations a thirty per cent charge would be made 
and if they rest on ground which is filled with wood refuse, etc, 
the charge is twenty per cent more. 

Roof—A charge for a deficiency in the roof begins with 
sixty per cent, if it is classed as combustible running down to 
twenty per cent; if it be somewhat deficient, all the ex- 
tremes within the departures from standards are taken care of. 

Ceilings —If the ceiling or the walls are sheathed with wood, 
wood fiber or similar material, then for each story the charge is 
five per cent, while if the sheathing be straw board, paper or 
cloth, it is ten per cent. 

Skylights and Ventilators—The general standards are re- 
quired in the case of these parts of the building. Where the 
skylights are over floor openings thin glass is desired with 
metal frame and the proper screen above it, while skylights and 
other locations should be of wired glass, set in metal frames, 
or they may be of heavy glass set in heavy frames protected by 
screens. The charges vary from two to ten per cent. 

Courts——Interior courts are considered the same as floor 
openings and charged according to the number of the floors 
pierced and the protection, if any, that is afforded by the court 
walls. The question of courts is one which is discussed a 
great deal in insurance circles, especially with the development 
of a high fireproof building. The theory that they are the 
same as the floor opening is, in a measure, sound. It is doubt- 
ful, however, whether in actual practice it is worth any such 
treatment. 

Floors.—If the fireproof material is less than six inches thick, 
the charge is ten per cent: if the supports are of stone or con- 
crete not reenforced, charge ten per cent, and finally, if there 
is a wooden suriace laid on wood nailing strips not firmly im- 
bedded in incombustible materials or if there be an air space, 
the charge is five per cent. 

Floor Openings.—Floor openings are treated in great detail. 

It has always seemed as though one of the best pieces of 
work which the schedule does, so far as detail is concerned, 1s 
in connection with floor openings. The analysis is very com- 
plete, and each floor opening is treated by the protection at any 
given floor. This practice is, in a measure, common, and 
makes a great deal of work in rating, but judgment seems to 
(Continued on page 37) 
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OUR FIRE RECORD 
UPERIORITY in all things seems to 
be the aim of the American people. 

They are falling down a bit just now in 
the matter of indoor running, one Finn 
by the name of Paavo Nurmi having ob- 
tained a monopoly on records of that 
sort. But the country may be congratu- 
lated (?) upon the fact that it continues 
to burn more property every year than 
any other country in the world. Further- 
more, its latest record is not in any 
danger of being beaten by any country 
except the United States. Probably we 
will do better next year. This year we 
only burned about $535,000,000 worth of 
property, according to the National Board 
of Fire Underwriters. That is a trifle 
more than double the record established 
in 1913. This may be regarded as poor, 
since ordinarily the American people are 
progressive enough to triple or quadruple 
a figure in such a time. Probably we will 
do that by 1933. 

The record does not very conclusively 
indicate the superiority of our citizens in 
the matter of carelessness, although there 
is plenty of evidence that we are in the 
money, for over twenty-five per cent of 
our 1923 fire loss was due to strictly pre- 
ventable causes. In fact, probably a 
much larger percentage could be so 
ascribed to carelessness, as there were 
many fires the cause of which could not 
be ascertained but which were in all like- 
lihood largely preventable by the exercise 
of a little care. 

These figures do not, of course, take 


into account the number of people killed 
or maimed by our stupendous careless- 
ness. We cannot, perhaps, kill cff as 
many people by war or other similar 
methods as some nations do, but we can 
show them something when it comes vo 
burning up our citizens. We do not have 
to use any such antiquated methods as 
were once commonly used, that is, burn- 
ing at the stake, or pouring molten lead 
down their throats. Such methods are 
barbarous, although, of course, the result 
is much the same. If one has to be 
burned, it is at least more human to be 
able to run around a little and wriggle : 
bit rather than be tied fast to a stick. We 
are, of course, somewhat indiscriminate 
in regard to the class of people we burn; 


$o 


we take rich and poor alike ; also women, 
children, invalids and others, thus pre- 
venting any particular class from benefit- 
ing by our carelessness. 

It may be remembered by some that the 
poorer nations could stand the 
monetary loss consequent upon establish- 
ing such a record. That is probably true. 
Neither can we Americans, for that mat- 
ter, but we adopt an “I shouid worry” 
attitude and are thus able to maintain our 
standing as fire wasters. We say to our- 
selves that “the insurance company will 
pay” and then do not stop to think 
If we did, of course, we would 


never 


further. 
conclude that after all we ourselves pay, 
but that would spoil the fun. We would 
be obliged, as a matter of personal econo- 
my, to cut down our losses, but then 
where would the record be? The answer 
is unthinkable! Why think of it? Let 
the fires burn! Let the United States 
reign supreme ! 
NEW YORK UNDERWRITERS AGENCY 
HE projected incorporation of the 
New York Underwriters Agency 
bids fair to be one of the outstanding 
events of the fire insurance business dur- 
ing 1925. One of the first underwriting 
agencies ever to be formed, it has con- 
ducted its business in such a manner as to 
receive the support of its own and other 
agents under the most trying conditions. 
The National Association of Insurance 
Agents has for a number of years waged 
war on annexes but has been able to make 
hut little headway on account of the loy- 
alty of the agents to the New York 
Underwriters Agency. There has in con- 
sequence developed an annoying situation 
in which some of the companies operating 
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annexes have refused to agree to any 
rules against them which did not include 
the Agency; on the other hand, the Asso- 
ciation has not felt it desirable to enforce 
the rules against in institution of that na- 
ture. The result has been a growing 
sentiment that the incorporation of the 
business of this agency would solve many 
problems which seem otherwise incapable 
of solution. The actual accomplishment 
of incorporation will be welcomed with 
unusual acclaim by agents everywhere and 
also by many company officials who are 
desirous of aiding in the solution of 
agency problems. Although the status of 
the New York Underwriters Agency has 
been under dispute in a large number of 
places during recent years, there has never 
but once been the slightest deviation on 
the part of the agents from a position of 
absolute loyalty to it. This break occurred 
at Muncie, Indiana, and did not prove to 
be at all serious. The exact present status 
of the case is not known to the writer, 
but it is reasonably certain that the 
Agency suffered but little in this instance. 
The Agency has, since its inception in 
1864, conducted its business upon an ex- 
ceptionally high plane, which has included 
a rule against overhead writing and also a 
rule under which it recognized the prin- 
ciple of agents’ ownership of expirations 
—this long before the National Associ2- 
tion of Insurance Agents took it up. The 
maintenance of a continuous underwriting 
policy has also endeared the concern to 
many agents. 

It has been hinted in some sources that 
this action will spell the. doom of the 
It is certain that 
now in existence any 
organization of that nature 


underwriting annex. 
there is not 
other 
which enjoys a prestige at all com- 
parable to that enjoyed by the New York 
Underwriters Agency. This agency has 
for many years been in a class by itself 
and it is perhaps unfortunate that the 
form of organization has been so widely 
misused as to force it to change to a 
stock company. Yet it would seem that 
no one will have the hardihood to deny 
that this co-operative action of the part 
of the New York Underwriters Agency 
and the Hartford Fire Insurance Com- 
pany is not for the best interests of the 


business. A distinguished firm thereby 


maintains 2 time-honored reputation for 
upholding the best ethical standards of 
the fire insurance business. 
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SPEAKS ON INDIAN QUESTION 
Dr. F. L. Hoffman Finds Moral Conditions 
Much Better Through Prohibition 


However numerous may be the problems of 
prohibition in the great cities of the white man, 
liquor no longer constitutes a question of grave 
moment on the Indian reservations, according 
to Dr. Frederick L. Hoffman, consulting statis- 
tician of the Prudential Insurance Company of 
America. The firewater orgies which invariably 
introduced riot and disaster in the regions 
where the bootlegger originally got his name 
have been virtually eliminated. 

Speaking before the Eastern Indian Associa- 
tion here last night, Dr. Hoffman, widely known 
on account of his investigations among the 
American aborigines, said efforts at eradica- 
tion of the liquor traffic among them had proved 
of great value in suppressing the more deplor- 
able forms of vice and crime. 

“On the whole,” remarked Dr. Hoffman, “the 
Indian population is not given to violence and 
crime.” 

He added that social diseases were rare ex- 
cept where renegade whites had introduced 
them. 

Yet with all his claims to consideration, cer- 
tain Indian tribes, the speaker asserted, were 
approaching extinction on account of the neg- 
lect of the government and the apathy of the 
white people toward measures for the preserva- 
tion of a race capable of giving salutary les- 
sons in morality, faithfulness and certain other 
virtues of sturdy manhood. 

The full blood population of the country, Dr. 
Hoffman estimated, numbered to-day not more 
than 163,000, but he declared that statistical 
data of all sorts regarding the Indians were 
“decidedly defective.” 

As a measure toward ameliorating conditions 
which he characterized as deplorable, Dr. Hoff- 
man advocated the transfer of the Indian med- 
ical unit from the bureau of Indian affairs to 
the United States Public Health Service. Only 
political considerations could be urged against 
it, he asserted. 

Furthermore, he said, tribal dances should 
not be prohibited, nor should the Indian 
medicine man be treated with contempt. The 
dances, he explained, are largely religious in 
character, and the medicine man a personage 
wielding an which, if properly 
directed, undoubtedly would prove of great 
benefit not only to the Indians themselves, but 
to the administrators in charge of their affairs. 


influence 


Dr. Huebner and W. A. Searle Address 
Texas Life Men 

Datias, Tex., February 6—Dr. S. S. 
Heubner, dean of the Wharton School of 
Finance, University of Pennsylvania, addressed 
a joint group of fire and life insurance under- 
writers in Dallas recently. Ile was accom- 
panied by William A. Searle, assistant to the 
president of the National Association of Life 
Underwriters. From Dallas they went to 
Austin, where they addressed the school of 
commerce of the University of Texas. 


Equity Life of Montana Shows Good 
Progress 


[To the Editor of THe Spectator] 


We notice that in your January 29 issue of 
THe SpeEcTATOR, you have listed the Equity 
Life Insurance Company as one of the com- 
panies retiring in 1924, stating that our com- 
pany was merged with the Nevada State Life 
Insurance Company of Portland, Ore. 

The proposed merger with the Nevada State 
Life was never completed. This was recom- 
mended by our consulting actuary, Paul L. 
Woolston, and on account of his death the 
merger has never been completed. 

The year just passed showed good progress 
in Minnesota and Montana for the company. 
Financial conditions in these two States are im- 
proving daily and, judging by the progress our 
agency department is making in the appoint- 
ment of agents and the splendid manner that 


new business is being written, 1925 looks most 
promising to the Equity Life. Plans are noy 
being formulated to enter two additional States 
this year. 

We would appreciate it if you would men. 
tion this in an early issue. 

Yours very truly, 
H. A. Reeve, Secretary-Treasurer 
Great Falls, Mont. 


Death of W. H. Wellington 

William H. Wellington, a director of the 
John Hancock Mutual Life Insurance Company 
of Boston, died last week at his home in Boston 
after a brief period of illness. He was seventy. 
six years of age. Mr. Wellington was a native 
of Cambridge, Mass., and became a director of 
the company in the latter part of the year 10906, 
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Who is a Prospect? 


Every 
Man 
Woman 
and 
Child 
isa 
Prospect 
and 
Needs 
Life Insurance. 
No Interviews mean 
No Business! 
Talk to People— 
Lots of Them. 
and 
Remember 
Every Person 
isa 
Prospect 
until 
fully 


Insured 


Insurance Company of America 
EpwarpD D. DurFFIELD, President 
Home Office, Newark, New Jersey 
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NEW WORLD RECORD 


Harry Glatz Writes 515 Cases in 
Month 





EIGHTY IN ONE DAY 





Jamestown, N. Y., Is Scene of Action— 
Agent of Mutual Benefit Life 

Proponents of the part-time system will gather 
satisfaction from the fact that the latest world’s 
title holder, Harry T°. Glatz, thirty-seven years 
old, Jamestown, N. Y., started his life insurance 
career as a part-time man. It was in ror that 
C. G. Monser, head of Johnson & Monser, 
Buffalo representatives of the Mutual Benefit 
of New Jersey, discovered him and started him 
selling life insurance nights after he had fin- 
ished his daily tasks as clerk in a shoe store. 
The next year he went on full time and almost 
ever since he has been an honor man of the 
Mutual Benefit forces. 

Mr. Glatz has just finished a one month’s 
campaign to write more individual cases than 





Harry EE. GLatz 


any man in the business. His record, made 
between January 5 and midnight, February 4, 
stands at 515, for a total of $578,850, which 
beats the record of Joe Tom Eubanks, Searcy, 
Ark., by 134 completed cases. Not only were 
all of his 515 cases completed by midnight of 
February 4, but also every one was a prepaid 
case. His selection was so careful that only 
three of the total were rejected and all the rest 
have been accepted by the company with the 
exception of two which were postponed. 

Jamestown, in which city Harry 
staged his campaign, is a Western New York 
city of about 40,000 population. All of his 
business was written in the city or its suburbs 


Glatz 


and the most distant case was eight miles away. 
In this way, Glatz’s campaign differed from 
most of the preceding ones, which usually have 
covered a whole county or a large part of such 
a territory. 

It was found that the experience of previous 
World’s record holders was of little value in 
the territory where Mr. Glatz was working. 
For instance, most of the others have done 
early morning work, making it a point to write 
at least one application before breakfast. 





Life Insurance 








THE SPECTATOR 





Great Advances of Occidental Life 

In accordance with its long established cus- 
tom, the Occidental Life Insurance Company 
of Los Angeles, Cal., last year made consistent 
gains in all important items of its statement, 
as compared with those items in the preceding 
year. For example, its admitted assets in- 
creased by $2,241,000; its new insurance paid 
for increased over $13,500,000 (including in- 
surance from reinsured companies), and its life 
insurance in force grew by $17,700,000. The 
premium income of the life department in- 
creased $255,000. 

As of January 1, 1925, the company is shown 
to be in strong financial condition, it then hav- 
ing had admitted assets ot $7,445,305, with a 
surplus as regards policyholders of $549,291. 
Included among its resources are the follow- 
ing: First mortgage loans on real estate, $4,- 
350,431; real estate owned (book value), $208,- 
316; cash, $465,491; United States war securi- 
ties, $38,220; bonds and warrants, $379,450; 
loans to policyholders on their policies, $1,397,- 
726; collateral loans, $22,714; life premiums in 
course of collection, $241,127; interest due and 
accrued, $231,943, and other assets, $10,968. 
The chief liability is the legal reserve on life 
policies, $6,543,062, and other sums are re- 
served on account of accident policies, pre- 
miums and interest paid in advance, taxes, etc., 
the total liabilities being $6,896,103. The cap- 
ital stock paid up is $250,000; surplus assigned, 
$124,962, and $174,320, 
making the surplus as to policyholders, $540,- 
291. Last year the premium income in the life 
department aggregated, $1,756,629, and in the 
accident department, $232,826. The total in- 
come from premiums and interest was $2,376,- 
603. In 1924 the new paid-ror life insurance 
aggregated $26,346,793 (including $12,617,743 
taken over from reinsured companies), and the 
company closed last year with $66,403,139 of 
life insurance in force. 

Manifestly the year 1924 was a most favor- 
able one for the Occidental Life of Los 
Angeles, and resulted in the company being 
ible to show more assets than ever before, with 
the greatest amount of insurance outstanding 
since it commenced business in 1906, and with 
a liberal surplus after making due provision for 
other liabilities. Its statement gives evidence 
of careful yet progressive management and of 
conservatism in the making of investments. 
The Occidental Life writes life, accident and 
health insurance and has established itself firmly 
in the field in which it operates, embracing the 
-acific Coast States. The officers, who merit 
congratulation upon the steady progress of the 
company from year to year are the follow- 
ing: President, H. J. Burkhard; vice-presi- 
dent, J. F. Burkhard; second vice-president, FE. 
L. Blanchard; secretary and general manager, 
Robert J. Giles; treasurer, John W. Vaughn: 
counsel, Benjamin E. Page; medical director, 
Dudley Fulton, M.D.; actuary, Francis M. 
Hope; assistant secretary, Pierce L. Davies: 
assistant medical director, Donald W. Skeel, 
M.D.; 
Hoyt M. Leisure; assistant actuary, Crarenre 


H1. Tookey. 
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assistant superintendent of agencies, 





JOHN HANCOCK MEETING 


Company Now Has Over $2,000,000,000 
in Force 


LARGEST CONFERENCE EVER 


Many New General Agencies Since 1917— 
All Appointments from Own Ranks 

Boston, Mass., February 9—“The John 
Hlancock Mutual Life Insurance Company last 
year touched the peak of the sixty-two years of 
its existence,” said President Walton L. 
Crocker at the annual meeting of the company 
held in Boston on Monday and this terse state- 
ment best summarizes the report of the com- 
pany. 

Last year there was issued and paid-for in- 
surance totaling $337,381,939, or an increase of 
13 per cent over 1923. The total insurance in 
force is now $2,032,189,395, or more than double 
that seven years ago. The surplus is now $27,- 
607,274. 

With these figures concretely showing the 
enormous strides the company has taken in re- 
cent years, the addresses of President Walton 
L. Crocker, Vice-Presidents Robert K. Eaton 
and Elbert H. Brock and Superintendent of 
Agencies Thomas F. Temple to the general 
agents in their conferences and to the superin- 
tendents reflected the satisfaction they all felt, 
tempered with the sense of responsibilities for 
the future. 

“Tt is not always in prosperity that we are 
the happiest,” said President Crocker. “Pros- 
perity brings problems and we were not un- 
mindful that the road ahead meant a real man’s 
effort. It was harder pulling but more joyous.” 

Vice-President Robert K. Eaton, the “chief,” 
as he was affectionately referred to by “his” 
general agents, received a rousing reception. He 
set forth in detail the interesting features of 
the business of the past year. It was the 
largest general agents’ conference they ever 
held and he gave special welcome to the new 
general agents—Mr. O’Connor of San Fran- 
cisco; Mr. Morse of Worcester, and Mr. Chase 
of Albany. Mr. Eaton took occasion to 
emphasize the policy of the company in fol- 
lowing civil service rules in selecting their own 
men who had made good for openings in gen- 
eral agencies. There had been twenty-nine gen- 
eral agency appointments since 1917 and every 
place had been filled from their own ranks. 

Vice-President Elbert H. Brock spoke on 
conservation, while Thomas F. Temple, super- 
intendent of agencies, enlarged upon the coin- 
cidence that while the world was in the throes 
of readjustment the company was at the peak 
of its usefulness. 

The remainder of the morning session was 
taken up by William B. O’Connor, general 
agent at San Francisco and a graduate from 
the Paul F. Clark agency at Boston, who 
spoke chiefly on the subject of selecting men 
in building up an organization. He was fol- 
lowed by Paul F. Clark of Boston, who, said 
Vice-President Eaton in introducing him, had 
huilt up an agency in three and one-half years, 
producing last year over $12,000,000. Mr. Clark 
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Helping Santa Claus and 
Helping Providence 


INEQICI! 


F course we all believe in Santa Claus. We have been the recipients of his favors 
ever since we can remember. We have seen him in shop windows, and some of us 
have actually shaken hands with him. 


But you have noticed that Santa Claus needs a good deal of help? Now that chim- 
neys are built so small, and so many families often live under one roof, Santa Claus has 
to invoke the help of a lot of people in making deliveries. He is on the job all the time, 
seeing that the presents are provided, but he can’t attend to the deliveries as he could 
years ago when houses were smailer, chimneys larger, and there was more snow on the roofs. 


And people who help Santa Claus seem to catch something of the spirit of the jolly 
old saint himself. ‘Their faces become wreathed in smiles; their eyes twinkle; and they 
have the air of people who know good news, but are not quite ready to tell it. ‘They are 
“mystery”? men and women whom children are eager to serve and please. It’s lots of 
fun to help Santa Claus. 


HELPING PROVIDENCE 


We all believe in Providence, and that ‘Providence will provide.” In fact, the word 
was invented to fit the fact. But Providence needs our help in making deliveries,—very 
much as Santa Claus does. When men lived close to the sources of life, got their food 
direct from the soil, the bush, the vine and the tree, when they sheared their own sheep, 
raised their own cotton and flax, spun and wove their own yarn and manufactured their 
own clothing,—the work of Providence was more direct than it is now. Providence 
provides the raw material,—with some help of course,—but most of us must now help 
Providence in the matter of preparation and distribution. 


IT’S THAT WAY WITH LIFE INSURANCE 


Providence gives health and the power to earn money. But what will be the length 
of any single life is a mystery that no man can solve. But Providence has ordained a law 
of life in the mass. If it were known how long the individual would live, there could be 
no Life Insurance, and the man foredoomed to die young could make no adequate provi- 
sion for his dependents! ‘That would surely be a hard fate. 





Providence ordains the law of life in the mass, as expressed in the mortality table; the 
economic law of increase, as expressed in money at interest; then man steps in with his help- 
ful life insurance machinery,—and, presto! the thing is done. One need not leave a depen- 
dent family without means, nor an incumbered estate, if he will help Providence, or let 
Providence and the life insurance company help him. It’s great fun to help Providence, 
or let Providence help you. ‘Try it while the Christmas thrill is still fresh in your heart 
and you’ll get a thrill that will last a lifetime. For the best method, see an agent of the 


NEW YORK LIFE INSURANCE COMPANY, 
DARWIN P. KINGSLEY, President 


IN6DIC3! 











NOT A COMMODITY, BUT A SERVICE 
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claimed for his associates, Earl G. Manning 
and Stanford Wright, much of the credit for 
this showing and then explained in detail the 
plan he followed in building and holding an 
organization. 

Mr. Clark drove home the point that the 
future of the general agent lay in organizing 
his own forces and that in a few years’ time 
the business would not come from brokers in 
view of the tendency of the companies to in- 
crease their lines. 

During the afternoon, the superintendents 
held a conference in the main auditorium, the 
general agents continuing their meetings in 


executive session. 


West Coast Life Exceeds Expectations 

At the beginning of last year the West Coast 
Life Insurance Company of San Francisco 
set a goal which it hoped to reach during the 
year by hard, persistent work. 
the end of the year it found that the quota set 
had been not only reached, but exceeded by a 
handsome margin, through the combined co- 


However, at 


operation and team work of the home office 
and field forces. 
last year was $24,151,665, or some $1,650,000 
more than the quota fixed at the beginning of 


The new paid-for business 


the year, and an increase of $4,357,378 over the 
The year was closed with 
$77,$58,168 of insurance in force—an increase 
of $12,390,857, or 19 per cent. The admitted 
assets now aggregate $10,649,568—a gain of 


business of 1023. 


$1,781,862—and the unassigned surplus amounts 
to $608,336, or $287,658 more than a year ago. 
The surplus to policyholders, including capital, 
assigned surplus and unassigned surplus, in- 
creased $580,377 during tte year and now 
amounts to $1,512,114. From the foregoing it 
is manifest that the West Coast Life made most 
satisfactory progress last year. The company’s 
service to policyholders now includes group life 
and disability insurance, group wholesale in- 
surance, bank depositors’ plan, sub-standard 
business and combination weekly accident and 
health. The officers of this progressive in- 
stitution are: President, John A. Koster; vice- 
president and general counsel, IF. V. Keesling; 
vice-presidents, T. C. 
Etienne, Jr.: 


Tilden and_ Victor 


vice-president and actuary, 
Gordon Thomson; assistant secretaries, George 
F. Limback and George W. Heins: assistant 
actuary, C. C. Warner; treasurer, George D. 
Clark; medical director, M. O. Austin; asso 


ciate medical director, W. W. Wymore. 


Appointment of W. E. Clifton 
The Jefferson Standard Life Insurance Com- 
pany of Greensboro, N. C., announces the ap- 
pointment of W. E. Clifton as manager of the 
Columbia, S. C., branch office, to become effec- 
tive at once. 





h Mr. Clifton has been a member 
of the company for several years in the capac- 
iy of supervisor for the State of South Caro- 
lina, and his promotion comes as the recogni- 
ton of the many years of excellent work 
accomplished by him in that field. 





Springfield Life Makes Strong Exhibit 

The Springfield Life Insurance Company of 
Springfield, Ill, was examined by the Insur- 
ance Department of Illinois as of October 8, 
1924. The result of the examination is very 
favorable to the company, showing admitted 
assets of $4,755,728, and unassigned funds or 
surplus of $567,728, after .aking due pro- 
vision for all liabilities, including the guaranty 
capital stock of $100,000, which was retired 
October 22, 1924. The company is a mutual 
legal reserve life insurance company, incor- 
porated under the life insurance laws of IIli- 
nois, and includes among its liabilities legal re- 
serve on outstanding policies amounting to $3,- 
813,117. Other items among the liabilities are 
dividends declared, payable up to December 
31, 19024, $14,586, and dividends left with the 
company to accumulate, $3,475. 

The assets include bonds valued at $2,154,- 
Q41; first mortgage loans on real estate, $1,643,- 
}11; cash in office, banks and trust companies, 
$386,714; real estate owned, book value, $243,- 
850: book value of stocks, $10,000; loans on 
policies, $85,808; accrued interest, $78,715, and 
uncollected premiums, $152,281. The company 


had $80,000,000 of insurance in force on 
October 8 last, and issues all standard life in- 
surance policies, with provision for total and 
permanent disability, premium waiver and 
double indemnity. 

The Springfield Life, of which A. L. 


ford is 


Here- 
president, and George Hawkins is 
superintendent of agencies, has excellent terri- 
tory open for qualified general agents to whom 
it offers attractive contracts. The slogan of 
“Safety Stability,” 
and the result of the examination referred to 


the company is Service— 
indicates that the slogan is well selected. 
Excellent Gains of Great-West Life 
Last year was an excellent one for that 
strong and progressive Canadian company, the 
Great-West Life [ 
\Vinnipeg. 


Assurance Company oj 
Among the outstanding features of 
its annual statement covering 1924 are an in- 
crease of over $29,000,000 in the business in 
force in its ordinary department, and an in- 
crease of nearly $10,500,000 in its group and 
accident department, the ordinary department 
business outstanding now being $380,641,720, 
and the group and accident business amounting 
to $28,376,856. The company’s assets also grew 
to the extent of nearly $7,700,000, now amount- 
ing to $63,921,233, while its underwriting profit 
and contingency reserve now amount to $2.441,- 
9g39—an increase of about $408,000. The gross 
interest rate was also more favorable, having 
been 6.92 per cent, and the surplus earnea, $3,- 
580,310, exceeded that of the previous vear by 
$736,000. The sum of $743,841 was auded to 
the reserves for future profits to policyhold- 
ers, which now amounts to $6,345,199. 

It is manifest from the foregoing facts and 
figures that the Great-West Life is being con- 
ducted along very successful lines, and it is now 


in an exceptionally strong condition and is sup- 


plying sound insurance to more policyholders 
All who are identified with 
the company in any way should feel gratified. 


than ever before. 


9 


Charles G. Taylor Assumes New Duties 
Charles G. Taylor, who, as was announced 
at the time in the columns of THe SrecraTor, 
recently retired as vice-president and actuary 
of the Atlantic Life of Richmond to become 
assistant manager and actuary of the Associa- 
tion of Life Insurance Presidents at New York 
city, has taken up the duties of his new post. 
On the eve of his departure from Richmond, 
Va., he was féted by the officers of the Atlantic 
Life, by the Richmond Life Underwriters Asso- 
ciation, and by the local Rotary Club there. 
Mr. Taylor’s experience in the life insurance 
business has been such that there can be no 
doubt of his fitness for the work he has just 
embarked on, and the Association of Life In- 
surance Presidents is fortunate to secure the 
services of such an able executive and actuary. 


Gains of Mutual Life of Illinois 

I-xcellent increases were made last year by 
the Mutual Life of Illinois, located at Spring- 
field, Ill, among them having been the fol- 
lowing: In assets, over, $250,000; in surplus, 
nearly $49,000; in life insurance in force, over 
$737,00; in policy reserves, over $213,000; in 
life insurance premiums, over $140,000; in acci- 
dent and health premiums, over $56,000. The 
company’s admitted assets December 31, 1924, 
were $2,082,092, and its surplus to policyholders 
$306,370, including $200,000 capital. The life 
insurance in force amounts to $20,786,137. The 
officers of this progressive company are: Presi- 
dent, H. B. Hill; vice-president and-actuary, J. 
Fairlie; secretary and medical director, J. R. 
Neal, M.D.; vice-president and agency director, 
life department, N. HI]. Walt: vice-president 
and agency director, accident and health de- 
partment, F. M. Feffer: general counsel, J. M. 
Loring. 


Important Amendment Proposed Concern= 
ing Assessment Life Associations 

Below is presented a copy of Assembly Bill 
No. 594, which has been introduced in the New 
York Legislature, relating to life insurance cor- 
porations upon the co-operative or assessment 
plan: 

Section 1. Article six of chapter thirty-three of the 
laws of nineteen hundred and nine, entitled “An act 
in relation to insurance corporations, constituting 
chapter twenty-eight of the consolidated laws,” is here- 
by amended by adding thereto a new section. to be 
section two hundred and ten-a and to read as follows: 

Section 210-a. Valuation; segregation of reserves; 
additional benefits; surplus; surrender and loan values. 
On and after January first, nineteen hundred and 
twenty-six, every association transacting business un- 
der the provisions of this act shall hold and main- 
tain upon every contract of insurance thereafter issued 
issets in excess of other liahilittes to provide for re- 
serves not less than the minimum reserves prescribed 
herein. 

The basis for minimum reserves under this act shall 
he the American Experience Table of Mortality and 
interest at four per centum per annum. Contracts 
may provide for not more than one year preliminary 
term insurance by incorporating therein a_ clause 
plainly showing that the first year’s insurance under 
such contracts is term insurance, purchased by the 
whole or a part of the contribution to be received dur- 
ing the first contract year, and such contracts may be 
valued on the basis of the mortality table and inter- 
est rate above prescribed by the preliminary term plan 
as follows: If the premium or contribution 

(Continued on page 25) 
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unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THESPECTATOR 








PRUDENTIAL PROTECTS 3,500,000 
HOMES 
Willard I. Hamilton, Vice-President and 

Secretary, Outlines Company’s Service 

The great protection service being rendered 
by the Prudential Insurance Company of 
America to the people-of this country was out- 
lined by Willard I. Hamilton, vice-president 
and secretary of that institution, before the re- 
cent biennial conference of the company’s repre- 
sentatives. Pointing to the success of the Pru- 
dential during 1924, Mr. Hamilton said that 
“there is a tide in our affairs which, taken at 
its flood, leads on not merely to one victory 
but to a succession of victories.” He followed 
this statement by showing the extent to which 
the Prudential has trained its men to give pol- 
icyholders the very best kind, and the most 
complete character of service. 

Dilating upon this theme, the secretary of the 
Prudential gave his hearers a clear conception 
of what it means to the individual to have life 
insurance protection when he needs it mast. 
His summary of the Prudential’s work along 
this line was as follows: 

Remember that we have about 2714 millions 
of policies in force. The president did not have 





A Company with Friends 
Everywhere 


The agent who is selling insurance in 
this Company, which for seventy-three 
years has been rendering unexcelled 
service, does not work alone. Wherever 
he may be, he finds enthusiastic friends 
ready to help him by testifying that there 
is no better company in the land than the 
old Massachusetts Mutual. Its enviable 
record for service and the low net cost of 
the protection furnished make a combina- 
tion that assures success to any real 
worker in the field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


Massachusetts Mutual 


Life Insurance Company 
Springfield, Massachusetts 


Incorporated 1851 














time to quote all the figures, but that‘is the total, 
and they are in force on about 18 millions of 
policyholders, men, women and children. That 
means, it may be assumed, something like 3% 
millions of homes, so it is fair to say that in 
the United States and Canada the Prudential 
is to-day protecting 3% millions of homes, a 
very substantial percentage of the entire popu- 
lation. 


A. J. Drexel Buys Biggest Single Premium 
Life Policy 

PHILADELPHIA, Pa., February 7.—Anthony J. 
Drexel of Philadelphia and Paris has just paid 
what is considered the largest single life insur- 
ance premium on record—$415,000—to the 
Travelers. 

Mr. Drexel, scion of the world famous Phila- 
delphia banking family, has taken out a policy 
of $650,000 covering inheritance and _ other 
taxes in the event of his death. Accordingly he 
advanced one check for $415,000 as premium to 
the Travelers. This additional insurance places 
Mr. Drexel’s total life insurance at more than 
$1,000,000. 

Colonel Drexel at first planned to divide up 
his latest insurance among a number of com- 
panies, notably the Penn Mutual, Provident, 
7Etna Life and Equitable of New York, but 
later he changed his mind and placed the entire 
$650,000 with the Travelers. 

The underwriter for this unusual insurance 
policy was Alden D. Elberson, an agent on the 
Philadelphia staff of the Travelers. Mr. Elber- 
son had a notable World War record and met 
Colonel Drexel while in Paris just after the 
Armistice. It is said that the friendship formed 
at that time led up to the recent deal. 


Continental Assurance Joins Life 
Presidents 


The Continental Assurance Company of Chi- 
cago, Ill., was elected to membership in the 
Association of Life Insurance Presidents by 
unanimous vote at the meeting of the Associa- 
tion on Friday, February 6. The Continental 
is the fifty-eighth member of the Association. 

The Continental Assurance Company was 
organized and began business in tro1r. Its 
president is H. G. B. Alexander. Its admitted 
assets, as of December 31, 1923, were $3,149,- 
929, and its insurance in force on that date 
amounted to $40,878,550. 


Io 


NORTHWESTERN MUTUAL LIFE’s 
GAINS 
Company Made Excellent Record in Yey — 
Just Ended t 

The annual statement and published repoy 
of the Northwestern Mutual Life Insurang | 
Company of Milwaukee shows that that or. | 
ganization experienced a very good year jy 
1924. The total new business paid for by the | 
company within the twelve-month period was 
$317,465,120, exclusive of dividend additions, 
and the insurance in force on December 4, 
1924, was $2,879,023,884. Total admittted a. | 
set as of the same date were $632,002,040: , 
gain of $42,972,339 over the figure for the pre. | 
ceding year. 

Under the direction of President Wm. D. 
Van Dyke, this great company has made te. 
markable strides and now has 858,851 policies 
in force in the States in which is operates. The 
Northwestern Mutual Life had a premium jn. 
come, during 1924, of $94,168,973, and regis. 
tered a gain in this department of $6,078 60 | 
over the 1923 total. Within the year 1924, the 
company paid sums aggregating $68,113,716 to 
its policyholders. The progress made by the 
Northwestern Mutual Life has been steady and 
consistent, and its financial stability over a pe 
riod of years is demonstrated by the fact that 
its assets have risen from $414,837,472 in 1918 
to the 1924 total of $632,002,040. 


——— 


Progress of the Farmers National Life 


During the past year the Farmers National 
Life Insurance Company of America, Chicago, 
Ill., wrote paid-for life insurance to the amount 
of $7,351,387, and closed the year with $31; 
274,605 of life insurance in force. This sub- | 
stantial sum represents an increase of over $1; 
611,000. During the same period the legal re 
serve on policies increased over $400,000, now 
amounting to $1,904,222, while the admitted 
assets grew to the extent of over $404,000 to 
the sum of $2,426,077. After providing policy | 
and other reserves to cover all liabilities, there 
remains a surplus to policyhorders of $404,424. 
The largest item among the company’s assets as 
of December 31, 1924, is one of $1,860,255, 
represented by mortgage loans. The company 
had cash in office and bank, $20,621; held gov- 
ernment bonds valued at $34,800, and owned its | 
home office property and other real estate to 
the value of $170,877. In addition, it had other 
assets, including interest and rents accrued, un- 
collected premiums, etc. Ben F. Biliter is presi- 
dent of this enterprising company, and A. 0. 
Hughes is vice-president in charge of agencies. 








W. W. Britt Promoted by Reliance Life 


Puraperputa, Pa., February 7.—The Re 
liance Life of Pittsburgh has named W. W. 
Britt as supervisor of agencies for Eastern 
Pennsylvania, with headquarters in this «tty. 
He succeeds P. B. Weaver, who will continue 
with the Reliance as a field producer. 

Mr. Britt has been in Washington for his 
company as general agent and before that wis 
for eight years in the insurance business with 
other companies in the national capital. 
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NEW YORK UNDERWRITERS 
INCORPORATE 


—_—_—— 


To Have $2,000,000 of Capital and 
$3,000,000 of Surplus 





HAS BRILLIANT FUTURE 


Field Force Will Be Relieved of Embar- 
rassment with Completion of 
Incorporation 


The incorporation of the New York Under- 
writers Agency has been announced and it has 
been licensed under the laws of New York as 
the New York Underwriters Agency Corpora- 
tion, with $2,000,000 capital and $3,000,000 net 
surplus, all of which will be contributed by the 
Hartford Fire Insurance Company. Announce- 
ments, which were sent by A. and J. H. Stod- 
dard, the general agents, to the more than 8000 
agents of the organization throughout 
United States and Canada, declared the action 
had been decided upon chiefly in recognition 
of the loyalty of the representatives of the in- 
stitution, and secondly, in recognition of the 
obligation which the agency owes to the busi- 
ness. It was further stated that during the 
years that war has been waged upon all under- 
writers’ agencies in general the agents of the 
New York Underwriters Agency have stood 
loyally by it, increased its business and de- 
fended it. Often they have done this at a per- 
sonal sacrifice and the management has decided 
that such an agency organization ought not to 
be called upon to make these immolations. 

The incorporated agency will be under the 
management of A. and J. H. Stoddart as gen- 
eral agents just as the unincorporated institu- 
tion has been. The headquarters, staff, under- 
writing policy and service will be conducted 
exactly as has always been the case. 


the 


The agency was organized during the early 
part of 1864 by the late Alexander Stoddart. 
Its policies were underwritten by four medium 
sized companies, which did not directly oper- 
ate in the same territory as the former. Grad- 
ually the new organiaztion began to supply fire 
insurance in the West and later, at the close of 
the Civil War, in the 
first strong organizations to operate there. With 
a splendid force of field men it has built up 
an enviable reputation for the excellent service 


meee ; 
extended to both agents and policyholders, and 


South, being one of the 


with this last action its success will undoubt- 
edly be even more phenomenal. Eventually the 
entire business of the agency was underwritten 
by the Hartford Fire. 

A. and J. H. Stoddart were introducers of 
the daily report system which is now in general 
Thev have 
also been pioneers in many other important 
developments, . 


use in the fire insurance business. 


The firm has been noted for its consistent un- 
derwriting policy, and will continue in that 
course, which has won for it an unusual degree 
ot loyalty from its agents. The organization 


has always been conducted upon the highest 
ethical plane, 


HERVEY W. LAIRD TO LEAVE 
NATIONAL ASSOCIATION 
To Join H. J. Drane Agency in Lakeland, 
Florida 

Hervey W. Laird, who for the past three 
years has been connected with the National 
Association of Insurance Agents, resigned at 
the mid-year conference meeting of the asso- 
ciation, which is now being held at Savannah, 
Ga., in order to take up a position with the 
H. J. Drane & Son agency at Lakeland, Fla. 
This agency is one of the best known in the 
South and is owned by Representative Drane, 
who spends most of his time in political work. 
Mr. Laird leaves the association in order to 
rejoin his wife, who has, for some years been 
an invalid, but whose health is now restored, 
although, by medical advice, she will remain 
in the South. 

While with the association Mr. Laird has 
for himself friends. His 
work both as an organizer and lecturer in the 
field and as an associate in the editorship of 
the American Agency Bulletin has been of an 
exceptionally high order, and his relinquish- 
ment of these tasks is a matter of real regret 
to all concerned. He expects, however, to con- 
tinue work in behalf of the organization and 
will undoubtedly take a leading part in the 
Ficrida Association. 

About twenty newspaper and other insurance 
New York to Mr. 
Laird last Friday, at which time general re- 
gret was expressed at his departure. 

No immediate change in the staff of the asso- 
ciation is contemplated at this time. 


made hundreds of 


men gave a luncheon in 


Canadian Fire Underwriters Extends 
Coverage of Lightning Clause 


The Canadian Fire Underwriters Associa- 
tion, at a meeting held last week, approved the 
modification of the mandatory “dynamo and 
This 
modification will give cover to the electrical 
the risks, 


which has been refused since the present form 


lightning clause” for sprinklered risks. 


machinery and appurtenances of 


was adopted at a meeting last November. 
While the clause is mandatory, it has been the 
practice prior to the recent changes to allow 
the giving of this cover, and the statutes pro- 
vided that the clause could be amended so long 
s the amendment was in favor of the assured 
and not the insuring organization. The move 
i the part of the association is one that has 
heen eagerly awaited. However, it was not 


ssed without a great deal of open discussion. 
R. W. Wight Is Assistant Secretary of 
Travelers Fire 


Immediately following the meeting of the 
stockholders of the Travelers Fire Insurance 
Company of Hartford, Conn., last week, the 
hoard of directors met and held the annual 


election of officers at which the entire staff was 
re-elected with the exception of Roger W. 
Wight, who joins the company in the capacity 
of assistant secretary. Mr. Wight has been 
engaged in the fire insurance business since 
1907 and has an excellent record, both in the 
field and in home office experience. 


II 


DECISION RENDERED 





Court Denies Rating Organization’s 
Power to Rule on Commissions 





OPINION REVERSES PRIOR ACTION 


Finding Applies Also to Right to Fix 
Brokerage and Limit Agents—Rate- 
Making Not Involved 


The New York Court of Appeals, judging 
the case of the Importers and Exporters In- 
surance Company and thirty other companies 
against the New York State Fire Insurance 
Rating Organization, last week handed down a 
decision that the Rating Organization has no 
power to adopt and enforce on subscribers any 
regulations pertaining to commissions, broker- 
ages and limitation of agents. 

It will be recalled that, in its issue of July 
10, 1924, THE SPECTATOR presented a complete 
summary of this legislation which has been be- 
fore the courts for almost two years. The Im- 
porters and Exporters, and thirty other com- 
panies, sought a writ of mandamus against 
Sumner Rhoades, as treaurer of the Rating 
Organization, to compel that body to furnish 
its service in compliance with certain terms laid 
down in the filed petition. Justice Lehman, in 
the State Supreme Court, granted the writ and 
both parties appealed. Justice Victor Dowling, 
sitting in the first department of the Appellate 
Division of the State Supreme Court, then ren- 
dered a decision upholding the Rating Organiza- 
tion’s right to make rules governing commis- 
sions, brokerage and limitation of agents for 
those receiving its service. 

The Court of Appeals now reverses the prior 
ruling of the Appellate Division. Judge Pound 
delivered the opinion in the case and reviewed 
the purposes of the Rating Organization and 
the history of the difficulty. The opinion states 
in part that: 

The Rating Organization is a development of 
insurance arising out of the difficulties of rate- 
making based on the experiences of a single 
company. The purpose of the law is to give all 
corporations authorized to transact the business 
of fire insurance in this State the privilege of 
membership in such an organization. The 
privilege is a valuable one. Both as a matter 
of range of experience and of expense it is im- 
practicable for one company to maintain a rat- 
ing organization. 

After an exhaustive treatment of the ques- 
tions which entered into the case, and following 
an investigation into the rights granted the Rat- 
ing Organization to regulate rates, the opinion 
makes it clear that the court does 
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t 


that this power as conferred by the State legis- 


not believe 


lature extends to rules governing commissions 
’ 


and limitation of agents. In con- 


brokerage 
clusion, the opinion says: 

The rules of the Rating Organization must 
be lawful, proper and within the scope of the 
authority granted. By this test we fail to find 
in the statute the far-reaching power which the 
respondent assumes to exercise. If the lan- 
guage of the statute does not reach the case the 
court has no jurisdiction to enlarge its scope 
beyond what the legislature has permitted. The 
rule of equity and fairness to all entitled to the 
benefits of the Rating Organization is found in 
the statute. 
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OKLAHOMA LEGISLATION 


Would Abolish Hail Fund—Reduce Arson 
Penalty 


OxraHoma City, Oxta., February 9.—A 
house bill qualified to abolish the State hail in- 
surance fund, which had been introduced in the 
House of Representatives, and referred to the 
house committee, was reported upon favorably 
by that body, and returned to the house for 
further consideration. 

The records reveal that the amount of hail 
insurance written by the State in connection 
with this fund has steadily decreased. In 1920 
twenty-five policies were issued and one loss 
recorded. In 1921 one policy was issued and 
no loss reported. Since that time there has 
been no policy written and no losses. This 
fund practically operates upon the same prin- 
ciple as any hail insurance, except that the 
State does not guarantee the losses. They are 
to be paid from the premiums collected. 

A movement is on foot to have the penalty 
for arson reduced in the State of Oklahoma, 
according to John Connelly, State fire marshal. 
Mr. Connelly stated that he and George Short, 
attorney-general, have held conferences ad- 
vocating the introduction of a bill before the 
current session of the legislature, qualified to 
bring about this result. Mr. Connelly said the 
penalty in this State is so heavy that a jury 
hesitates to inflict it upon a man, especially if 
there are no lives lost in the conflagration. He 
and the attorney-general both believe if the 
punishment were lighter more men guilty of 
arson would be convicted. Under the present 





“Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 


Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 1,000,000 


Surplus to Policy 
Holders....... 


Assets........ 


1,752,290 
4,543,938 
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W financial status of the Nation. 
& "4 himself and for others. 
believe it a good thing to do so. 


KB) SHEETS would interest you particularly. 








UNCLE SAM AND PRESIDENT COOLIDGE 
Keep Budgets—Why Not You? 


Vice-President-Elect Charles G. Dawes earned] national acclaim by working out a budget for the United States Govern- 
‘y ment. This was adopted as the only practical plan of reducing unnecessary Federal expenditures and of knowing the 


President Calvin Coolidge says that he keeps a personal budget and runs his home on that basis. 
A . : : : 
| Business men and practical women (of large as well as of small income) have put their homes on the budget basis, or 


\¢ 
iy If you have found the budget system easy to operate at home, we believe a copy of the JOHN HANCOCK BUDGET 
If, like some others, you believe a budget is too much trouble, then we want 
















He believes in it for 






















laws, the penalty has a minimum of five years 
and a maximum of thirty years. The idea is 
to reduce the minimum to one year and the 
maximum to twenty years. 


A. G. Martin Completes Forty Years with 
Northern Assurance 

Yesterday, Alfred G. Martin, manager of 
the Northern Assurance Company, witnessed 
the completion of forty years of service in 
that organization in positions varying from 
office boy to his present one of manager. 

Mr. Martin dates his advent to the com- 
pany back to 1885 when he accepted a position 
as office boy. Eight years after his lowly be- 
ginning, in 1893, he was 
agent in Eastern Pennsylvanta, New Jersey and 
the New York suburban territory. Later his 
field was extended considerably as his success 
grew, and in that period he served as president 
of the Underwriters Association of New York 
for a term. In 1908 he was called to the home 
office as agency superintendent and worked in 
that capacity until his appointment as manager 
January I, 1920. 


appointed special 


Expect Decision in Union-Bureau Suit 
Saturday Morning 
ToreKkA, Kan., February 9.—The oral argu- 
ments in the Western Union-Bureau 
clearing injunction suit were presented to the 


agency 


district court Monday and Tuesday of this 
week. The attorneys for the Bureau compa- 
nies, Fred Silber of Chicago and J. D. M. 
IHTamilton of Topeka, were allowed two hours 
Monday for the opening arguments. Then the 
attorneys for the Union 
licks of Chicago, John Hunt and George Mc- 
Dermott of Topeka, were allowed three hours 
for the presentation of the arguments aganist 
the injunction and the Bureau companies had 


companies, I. R. 


another hour to close the arguments. 

Judge J. A. McClure, in allowing the three 
hours for argument on each side of the case, 
told the lawyers that they should complete their 
arguments 


arguments by Tuesday noon. The 
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did not begin until Monday afternoon. 

Unless there is something of an unusual na- 
ture appearing in the district court here this 
week the decision in the case may be expected 
Saturday morning of this week. Judge Mc. 
Clure announced, following the arguments, that 
unless there were legal questions which re 
quired a good deal of time in chambers that 
he would be able to complete the decision by 
Saturday. If there were many interruptions 
he would be compelled to hold the case over 
until February 21. 


‘Plqricultan ‘al 
of Watertown .Ue 


71st 
ANNUAL STATEMENT 


JAN. Ist, 1924 


Capital........ $1,000,000.00 
Assets......... 8,296,360.91 
Liabilities..... 5,263,063.00 


Net Surplus to 
Policyholders. 





3,033,297.67 





Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot, and 
Explosion Insurance 


New York State 
F. If. Buell, General Agent, Troy 
E. J. Parmelee, S. A., Syracuse 
H. H. Porter, S. A., Rochester 
New England 
Geo. Shaw, General Agent, 116 Milk St., Bostoa 
H. H. Landon, S. A., Springfield, Mass. 
Middle Dept. : 
E. A. Morrell, S. A., 205 Walnut Place, Phila. 
Northern New Jersey 
Jas. J. Garland, S. A.,514 Eighth Avenue, Bkly2. 
New York Suburban 
W.P.Phillips, Exec.S. A., 1506 E.17thSt., Bklya 
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AGENTS MEET 





Gather at Savannah for Mid-Year 
Conference 


GET-TOGETHER DINNER 





Spencer Welton, Ernest Palmer and 
Charles Gandy Among Speakers 
[Special Dispatch from a Staff Correspondent | 
SavANNAH, GA., February 10.—The mid- 
year conference of the National Association of 
Insurance Agents opened to-day with a joint 
session of the executive committee and the 
presidents of the State 
twenty-seven States were represented and the 
attendance at the general sessions of the meet- 
ing is expected to reach four or five hundred. 
The usual get-together dinner was held Tues- 
day night at the convention headquarters, which 
is the Hotel De Soto, and Thomas C. Moffatt, 
president of the association, was toastmaster. 
The dinner and the speaking were entirely in- 
formal, the remarks of everyone being con- 
fned to amusing stories and personalities. Cliff 
Jones, of the executive committee, 
dwelt on the advantages of Kansas City for 
the next meeting. Mayor Robert M. Hull of 
Atlanta, who is also an insurance agent, wel- 
comed the visitors. Walter H. Bennett, sec- 
retary of the association, congratulated the as- 
sociation on the high type of men it has had 
for officers in the past and at present, and im- 
pressed upon them the importance of their great 
Spencer Welton, vice-president of the 
Fidelity and Deposit Company, spoke in his 
usual agreeable manner, contributing many new 
After a few 
words of wit and wisdom from Charles Gandy 
and Ernest Palmer, who were referred to by 
Tom Moffatt as the boy wonders, Edward M. 
Allen spoke oratorically on the wonderful ac- 
complishments of the association and on its 
great importance to every agent in the business. 
With predictions from every one of a very in- 


associations. Over 


chairman 


work, 


stories to those already enjoyed. 


teresting two-days’ session to come, the get- 
together dinner closed. 

Among some of the familiar faces were noted 
those of John L. Mee of the National Surety 
Company, hae L. Gallagher of the America 
Fore Group, G. E. Turner and Henry S. Ives 


of the Casualty i ition Clearing House. 
Franklin National of New York 
Parties identified with the National Fire of 
Hartford are organizing the Franklin National 
Insurance Company of New York to succeed 
the old Franklin of Wheeling, W. Va., for- 
merly conducted under management of the Na- 
tional. Officers of the National Fire are among 


me incorporators of the new company, which 


will start with $750,000 of surplus. 


Extracts from Statements of Fire and 
Marine Insurance Companies 


Supplemental to lists published in Tue Spectator in 


recent issues. 








Dec. Surplus to 

Name and Location of Company 31 Assets Policy- 

holders 
Aetna, Hartford.............. (1924 45,098,962 16,429,128 
) 1923 41,991,889 15.939,381 
Agricultural, Watertown....... (1924 8,779,801 3,141,262 
11923 8,296,361 2,033,298 
American Alliance, N. Y....... (1924 6,673,010 4,779,111 
1923 4,844,356 3.036.340 
American Central, St. Louis.... {1924 8,538,622 3,998,098 
11923 8,181,693 2,815,107 
Ameri can Automobile, St. Louis {1924 5,915,211 1,376,996 
) 1923 4,669,757 1,028,326 
Automobile Mutual, Providence, {1924 4 1,428,086 
>) Sra .. 11923 1,228,802 
Bankers Fire, Durham, N.C... {1924 224,326 
1923 235,780 
Boston, Boston, Mass......... (1924 6,440,550 
11923 13,394,912 5,294,157 
ome Mutual, Charleston, {1924 329,191 302,193 
{1923 313,990 276,268 

Commer Mut. Auto., Colum- 

8: Rr ees 1924 49,672 12.672 
Poi 1 Fire, Milwaukee.. . £1924 6,217.2 320 1,933,351 
11923 5,69 1, R92 1,805,058 
Cotton Marine, Philadelphia... {1924 355,648 
\1923 253,55 324,586 
Diclawanes Neo Wee oe es casicus 1924 1,332,855 1,176,992 
East and West, New Haven.... (1924 1,469,486 1,019,828 
11923 1,185, 83% 951,354 
Export, New York..........-. (1924 1,253,012 1,148,874 
)1923 899.675 853,393 
Grand Rapids Merch. Mut., [1924 36.074 17,996 
WG oa 3 5 heise usc waa Ree 11923 35,395 17 884 
Great American, New York.... {1924 48,176,197 26,837,235 


\1923 46,282,041 24,965,361 











Grocers Mut. Fire, Springfield,O. {1924 154,274 73.968 

\1923 130,957 60,147 

Hanover Fire, New York...... {1924 9,166,024 3,508,971 

\ 1923 7,907,079 2,902,101 

Hope Mutual, Providence... ... (1924 1.572.639 867,062 

11923 1,510,758 772,025 

Imperial Assurance, N. Y...... 1924 2.999.985 1,839,410 

\1923 2,764,784 1,531,990 

Importers & Exporters, N. Y... [1924 $ 3,002, 507 303,301 

11923 773,896 1,253,624 

Indemnity Co. of America, St. {1924 roe, 784 500,799 

[on I ee tae \ 1923 875,965 407, 880 

Industrial, Ohio............... [1924 1,120, 654 410,646 

\ 1923 410,341 

Merchants Fire Assur enn {1924 3,245,230 

aieecine 1923 2,634,619 

Millers National, Chicago, Til.. {1924 a2,067,678 

} 1923 a1,930,991 

Mutual Fire, Indianapolis...... (1924 2,107 

41923 824 

Mutual Fire. Marine & Inland (1924 418,095 

Philadelphia...............- \1923 774.419 280,321 

Northern, New York.........- (1924 4,298,267 2,107,127 

\1923 3,825,157 1,943,490 

Old Celony, Boston........... (1924 5,308,538 3,143,786 

11923 4,708,090 2,664,261 

Old Dominion Fire, Roanoke. {1924 273,328 228,592 
hf MASE a eet T \1923 181,621 
Yaa Mill Mutual, Boston.... {1924 732,028 
"41993 791,317 


Pennsylvania Lumbermen’s Mut., {1924 2,115,916 
Philadelphia. . \ 1923 1,948,605 








Petersburg, Petersburg, Va. 1924 695,118 528, 791 

\1923 668,680 505,445 

Piedmont Fire, Charlotte, N. C. {1924 713,583 

) 1923 690,587 

Providence Washington, Provi- {ee 6,270,425 

GUM... cocoate oteaa \ 1923 ? 5,054,343 

Provident Fire, Rochester, N.H. 1924 1 086 097 1,077,844 

Republic of Dallas, Tex. . . £1924 4,700,723 2,507,638 

\ 1923 4,503,247 2.376,515 

Retail Merchants Ass’n Mut., {1924 114,597 18,985 

Ill. 11923 130,677 15,018 

Security, New Haven, Conn.... {1924 9,294,626 3,325,765 

\1923 8,502,583 3,095,006 

Security, Davenport, Ia....... {1924 1,290, = 518,109 

\1923 493,216 

State Assurance, Liverpool..... {1924 586,444 

11923 612,777 

State Ins. Fund., Madison, Wis. {1924 989,164 

\1923 779,073 

Stonewall, Mobile, Ala........ {1924 258,595 

11923 248,579 

Suffolk County Mut., Southhold {1924 108,531 

\ 1923 113,763 

Travelers Fire, Hartford....... 1924 992,674 

United Firemen’s, Philadelphia. {1924 1,100,223 

11923 845,241 

Universal, Newark, N. J....... {1924 770,996 

\1923 701,723 

Ve — Mutual Fire, Mont- {1924 374,081 

MN cc cvaaksuncdacewsde \ 1923 358,831 

Virginia F. & M., Richmond... {1924 1,714,259 
* 11993 1,603,162 





Westchester, N. Y.........e00- {1924 13,186,351 4,404,68 2 
\1923 12,733,963 4,644,685 
What Cheer Mutual, Providence | 1924 1,662,870 935,554 
\1923 1,600,198 841,860 
Wolverine Fire, Lansing. ..... {1924 426,867 402,568 
4 1923 405,252 382,428 


a Includes $500,000 permanent fund. 


ALBANY LEGISLATION 


Many Amendments Still Being Offered— 
No Committee Hearings Yet 
Atpany, N. Y., February 11.—Introduction 


in the legislature of bills relating to insurance 
continues in considerable number. No commit- 
tee hearings on any of the pending measures 
have been held thus far, however, and no in- 
surance bills have been reported from commit- 
tee as yet. 

A hearing took place yesterday before the 
House insurance committee on these bills: As- 
Wheatley, section 210, 
insurance law, or casualty in- 
surance corporations upon the co-operative or 
assessment plan; 


semblyman amending 


in relaton to life 


also, his bill, adding new sec- 
tion 210-a, insurance law, in relation to life and 
casualty corporations on the co- 
operative or assessment plan, by requiring re- 
serves not less than the minimum reserves pre- , 
scribed in the section. 


insurance 


Notable Gains of National Liberty 

A fine record was made by the National Lib- 
erty Insurance Company of New York during 
the first year of the company’s operations ur- 
der the presidency of Gustav Kehr. Among the 
gains recorded last year by this strong, well- 
managed company are the following: In assets, 
$1,670,710; in unearned premium reserve, $638,- 
051; in net surplus (after payment of divi- 
dends), $1,000,770; in premiums, $718,342. The 
sixty-sixth annual statement of the National 
Liberty shows that on January 1, 10925, it 
resources of $14,180,227, against 
Premium re- 


possessed 
which were liabilities as follows: 
serve, $7,308,204; reserve for losses, $939,360: 
reserve for taxes and other liabilities, $348,- 
000, thus leaving a surplus as to policyholders 
of $5,503,663, including $1,500,000 capital. 
Since organization the company has paid losses 
aggregating $62,242,000. Its assets embrace 
bonds and stocks valued at $10,313,830; mort- 
gage loans, $1,218,500; cash, $970,995; accrued 
interest, $101,429, and outstanding premiums, 
$1,584,473. From the foregoing record it is 
clear that the National Liberty has had a most 
successful year and possesses far more 
assets and net surplus than ever before. Its 
premium income last year was also greater than 
in any previous year in its history. The officers 
of this sterling company are: President, 
Gustav Kehr; vice-presidents, C. H. Coates, G. 
H. Kehr and George U. Tompers; vice-presi- 
dent and secretary, L. Pfingstag; secretary, 
John E. Smith; assistant secretary, B. B. 
Weaver; comptroller, Alfred J. Barrett. 


now 





Has paid losses for 
over 50 years 





J. HARRIS LENKER, President. 


City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 


Organized 1870 
Cash Capital $600,000 


A. F, O’DANIEL, Secretary and Underwriting Manager. 


fair and prompt adjustment of losses 
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ASSURANCE COMPANY, LTD. 
of London 
100 William St., New York 






INDEMNITY COMPANY 
75 Maiden Lane, New York 


Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 
Rent, Rental Values, Use & Occupancy, Riot & Civil Commotion, 
Public Liability, Workmen’s Compensation, Burglary & Theft, 
Accident & Health, Plate Glass. 
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WANTED 


State and District Managers in Ohio, Virginia, Kentucky, 
Maryland and West Virginia. 
Over 118% Solvent 
Legal Reserve—American Experience Table 
Waiver of Premium Clause 
Monthly Income 
Fraternal Benefits 
Organized October 27, 1868. 


GRAND LODGE A. O. U. W. 
OF WEST VIRGINIA 


1119=1121 Chapline Street Wheeling, W. Va. 








NORTHERN INSURANCE Co. 


OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt. 
56 Richton Ave.. Detroit, Mich. | 72 Kilby Street, Boston, Mass. 
W. 2. RAY, Special Ageut | 


FRANK G. DELA HUNT, 
Terre Haute, Ind. 


Special Agent 

726 Racine Street, Milwaukee, Wis. 
C. C. CRANDALL, Special Agent ERIK LINDSKOG Special Agent 
Cambridge Springs, Penn. 7 W. Lake St., Minneapolis, Minn. 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 





EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


“Oldest and Best’’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


insurance to May I, 1925, for $2.00 


Write tor Application Blank 
H. E. REX, Sec’y-Treas, DES MOINES, lOWA 























eneral Accident 
Ven ~ QO Fire AND LIFE | 












GENERAL BUILDING, 4ty & WALNUT STS. 
PHILADELPHIA 














LOYAL TO FRIENDS AND TO LOYAL AGENTS LOYAL 


Organized 1855 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK, NEW JERSEY 
JANUARY 1, 1924 
Capital, $2,250,000.00. Net Surplus, $4,251,619.22 
Surplus to Policyholders, $6,501,619.22 
Assets, $14,683,598.32 Liabilities, $8,181,979.10 
NEAL BASSETT, President 


JOHN KAY, Vice President WAITE BLIVEN, Vice Pres. 
A. H. HASSINGER, Secretary WELLS T. BASSETT, Sect. 














GreatAmerican 
Insurance Company 


oe NowPork  «- 


Your Your 
Company INCORPORATED - 1872 Company 
STATEMENT JANUARY 1, 1924 
CAPITAL 


$12,500,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


21,.316,680.16 


NET SURPLUS 


12,465,360.86 
46,282,041.02 


LOSSES PAID POLICY HOLDERS 


$154,469,515.82 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$24,965,360.86 


Home Olfice, One Liberty Street 
New York City 


WESTERN DEPARTMENT PACIFIG DEPARTMENT 
CG. R. STREET, Vice-President GEORGE H. TYSON, Gen’l Agent 
W. L. LERCH, Manager 210 Sansome Street 
76 West Monroe St., Chicago, Ill. San Francisco, California 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 1 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 
NEW YORK—Wm. H. McGee & Co., General Agents, 15 William Street 
SAN FRANCISCO—George L. West, Manager, 220 Sansome Street 
CHICAGO—Wwm. H. McGee & Co., Gen’'l Agts., Insurance Exchange Bldg 
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NEW YORK SURVEYS 

The Status.—Just where does the decision 
of the court of appeals leave the brokerage sit- 
vation in New York State? It is quite possible 
that it leaves it precisely where it was before 
the Central Rating Organization was estab- 
lished, that is, it leaves it posstble for volun- 
tary control, and it is safe to assume that that 
will be the form which it will take, should it 
he decided, after reading the opinion, that un- 
der the law no control over brokers may vest 
in central organizations. It will be possible for 
anv of the four sub-bodies to take control as 
a voluntary proposition. 

Where Was the Broker?—In a recent loss 
there was a case of compound non-concurrency. 
There was specific insurance on the stock, 
specific insurance on the equipment, and blanket 
insurance covered the stock, equipment and pat- 
terns. This does not speak very well for the 
brokers of New York city. 

The Looker-on.—The Commissioner of 
Health in Chicago recently referred to a class 
of persons whom he styled as the “Looker-On.” 
While he was only dealing with his own prob- 
lem, nevertheless he could have extended his 
observation until it included almost every 
branch of human activity; they all seem to 
have people who “look on,” and do not con- 
tribute in any way to the solution of the real 
problems of business. How true this is in in- 
surance it is not necessary to argue, it is only 
necessary to call attention to the type, and it 
will be recognized at once. By the way, are 
you a “Looker-On,” or are you a real posi- 
tive helper. 

Does It Pay, After All?—The street is 
somewhat stirred up at the present time, due 
to the discovery of what appears to be a type 
of violation which is probably quite old, but 
which has broken out in a form which, in the 
medical profession, might be termed “virulent.” 
The form is that of writing, at less than the 
Proper rate, term policies. This is a type of 
disease that very largely attacks buildings. Con- 
tents are more or less immune. The interest- 
ing fact in connection with it is that policies 
may be shown which indicate the proper rate, 

the proper multiplication by two and one-half, 


and the proper allowances which, under the 
rules, may be due, of 5 and I per cent. All 
well and good, if you do not go beyond that, 
but if you do, you will find that the sum, as 
a result of the multiplication of the face of 
the policy by the rate, is quite different from 
that which would be produced by a proper 
calculation. It is intimated that the insurance 
department is interested in the matter. 


PHILADELPHIA NOTES 

Named State Agent.—James G. Hardie 
has been named State agent of the United 
Firemens and Phoenix Underwriters for East- 
ern Pennsylvania, District of Columbia, Dela- 
ware and Eastern Maryland. He will have his 
headquarters in this city at Third and Walnut 
streets. State Agent Hubbard will continue 
State agent for the Phoenix Assurance, 
Limited, here. 

Death of Horace Walton.—Horace Walton, 
senior member of the firm of Williams & 
Walton, well-known fire insurance brokers 
here, died February 5 after a three months’ ill- 
ness. He had been in the insurance business 
forty years and was a director of the Com- 
mercial Union Insurance Company of New 
York. He was a member of the Union League, 
Meridian and City clubs of this city. He was 
an author on Quaker history. 


New Orleans News Letter 

New OrteAns, La., February 7—We have 
just emerged from a rgost vicious and bitterly 
contested Democratic Primary Election held 
for the purpose of selecting the party nominees 
for municipal and parochial offices to be for- 
mally voted for at the general election in April. 

Two members of the profession were inter- 
ested as candidates. Maurice Hartson sought 
the nomination for civil sheriff and won by the 
slender majority of 1611, in a total vote of 
05,525. 

“T’is not so deep as a well, nor as wide as 
a church door; but ’tis enough, ’twill serve,” 
and the genial Maurice Hartson will be our 
civil sheriff for five years from next May. 

The other member of the profession who 


_ 


participated in this primary was Allen Mehle, 
who was ambitious to serve as a member of the 
city commission council, but as he only polled 
4711 votes out of an approximate total vote of 
65,000, his ambition was not gratified. 

The New Orleans Sewerage & Water Board 
invited bids for fire insurance on their property 
on Washington and Claiborne avenues. 

Leon Irwin Co. bid .8531 and was the lowest, 
which is considerably lower than the advisory 


rate. O’HaGERrtyY. 





Commonwealth Fire to Reorganize 

Topeka, Kan., February 9.—The directors 
of the Commonwealth Fire and Marine Insur- 
ance Company of Kansas City, Kan., will pre- 
sent to the district court of Shawnee county 
a plan of reorganization of the company with 
a paid-up capital of $410,000 and some surplus. 
This was agreed upon at a meeting of the 
directors and some of the stockholders at Kan- 
sas City last Friday, and the plan will be pre- 
sented to the district court within a few days. 

This is the company promoted by Frank L. 
Travis, former Superintendent of Insurance, 
who obtained a charter for it just before he 
went out of office and for which stock salesmen 
have been working for more than two years 
to sell the one million dollars’ worth of Stock 
at double the par value. Stockholders who 
could see no hope of the company completing 
the stock sales for many months brought an ap- 
plication for a receivership and to close out the 
company. The district court took entire charge 
of the company, stopped all stock sales and all 
expenses except that of the directors who were 
to work out a reorganization plan and submit 
it to the court. 

The company has sold 4004 shares of its 
stock for approximately $800,000. One-half of 
the price was in cash and the other half in notes 
in most instances. From the cash payments 
the promoters took their 25 per cent commis- 
sions for stock sales and also paid heavy ex- 
pense items. 


Correction Concerning Harold Herrick 

An article in THE Spectator last week re- 
ferred to the recent death of Harold Herrick. 
We are glad to learn that the man referred to 
was not the same Harold Herrick who was 
formerly president of the Niagara Fire Insur- 
ance Company of New York. Readers of THE 
Spectator, friends of ex-President Herrick, 
will be greatly relieved by this information. 
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CHICAGO 
INSURANCE EXCHANGE 
JACK WOODHEAD 





E.G TRIMBLE, PRESIDENT. 
KANSAS CITY 


Condensed Statement, December 31, 1924 


ASSETS 

Real Estate (Market Value)............. $69,038 .08 

Mortgage Loans on Real Estate (First 
MY crs ratis i eis Seca end te arian OS, HE eS 612,112.00 
Collateral Loans... .........cec0cccecens 50,950 .00 
Bonds & Stocks (Market Value)......... 1,166,070 .10 
Cash in Banks: & Office. ..... 00 cc ccc sens 408,005 .90 

Premiums in Course of Collection (Less 
than 90 days due)................... 499,180.68 
Accrued Interest............0 00.0.0 000- 21,253 .77 
Metal VASSets...cc cca s cee ccdson det $2,826,610 .53 


LOS ANGELES 
719 DETWILER BUILDING 
LOUIS de S. FULLER 


Reserve for Losses in Process of Adjust- 


Reserve for Unexpired Premiums........ 
Commissions Accrued to Agents. . 


Reserve for Gaxes)....gcc.. o 0 eee os 45,000 .00 
Unpaid Bills:and Accounts. ............... 5,600 .00 
SPEClIAal RESERVE... oc 0 esses oes 3s 200,000 .00 

Total Reserves & Liabilities....... $1,698,111 .62 


Capital Stock wi... po-2 «iessiads are 


Surplus to Policyholders.......... 





a 


LIABILITIES 


$696,155 .77 
656,382 .66 
95,573 .19 


ment Schedtile P Basis... «2.6... 666.006 6 os 


$700,000 .00 
428,498 .91 
. 1,128,498 .91 








(iin: ) . . $2,826,610 .53 





NEW YORK ihe 
80 MAIDEN LANE 














EHMANN & COMPANY 




















A | 











CUTTING THE COST of AUTO 
INSURANCE IN HALF 


By HERMAN A. BAYERN, Specialist in Automobile Insurance 


In this booklet is convincingly set forth the necessity for 
insurance of various types to protect the automobile owner. 
The risks he incurs through the ownership and operation of a 
motor car are graphically described, many of them being 
emphasized by 


Photographs of Newspaper Clippings Telling of Lawsuits 
and Judgments for Large Amounts 


due to automobile accidents, proving the need for considerable 
lines of liability and property damage insurance. 

Companies and genera! agents writing motor vehicle insur- 
ance are ordering this booklet in quantities to supply to agents 
and brokers. 


EVERY AGENT AND BROKER 


who sells automobile insurance needs copies of this valuable 
book to show or present to prospects who do not realize the 
financial danger involved in automobile ownership. 


PRICES 
Percopy, paper Binding. ..o......6..0:. 06 sec sesneseven $1.00 
Per copy, fabrikoid binding...................... $1.50 


Discount in quantities 


THE SPECTATOR COMPANY 


Publishers 
135 William Street 
NEW YORK 


CHICAGO OFFICE: 
Insurance Exchange 














Writing Casualty Insurance 
Fidelity and Surety Bonds 
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Home Office: DAVENPORT, IOWA 
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HE falsification of payroll audits by some 
T corporations, partnerships or individuals 
carrying workmen's compensation or public lia- 
pility insurance policies has been a sore spot 
with the casualty companies doing business in 
the New York metropolitan district. It is not 
likely that this method of reducing the pre- 
mium will continue to find favor among those 
who are inclined to pay less for the coverage 
than it is worth. That the situation has taken 
. decided turn for the better, and that the 
bribery of payroll auditors of insurance com- 
panies will no longer be attempted with im- 
punity, is largely due to the courage and enter- 
prise of the New York Indemnity Company in 
combating the evil. It was only last week that 
this company, defying the possible con- 
sequences in the way of criticism from mal- 
contents, secured the conviction of a policy- 
holder on the charge of having tried to bribe 
one of its auditors to submit a false audit of 
the payroll as a basis upon which to compute 
the premium due. Much difficulty was experi- 
enced in getting a clear case where the culprit 
could be haled to court and punished, but, now 
that this has been done in one instance, there 
is an established precedent and it is not unlikely 
that other insurance companies will take the 
same attitude. It becomes a question of risking 
¢ disfavor for the sake of upholding the 
principle of fair-dealing on the part of both 
the insurance company and the assured. Right- 
minded citizens will commend the action taken: 
others should be consistently overridden. 








1 ies pet proposal of the Associated General 

Contractors that the surety companies 
Writing contract bonds should form a credit 
bureau to pass on the qualifications of appli- 
cants for this type of coverage, is a very splen- 
did and Utopian suggestion. It may be true 
that honest contractors are, in isolated  in- 
stances, paying the Piper not only for their 
own dancing but also for the Terpsichorean 
symnastics of others who are either downright 
dishonest or of doubtful financial stability; but 
this does not mean that a credit bureau, 
lathered by the surety companies, is a real solu- 
tion of the problem, In fact, some surety offi- 
tials claim that it is not possible for such a 
bureau to function properly. The underwrit- 
lg ot contract bonds is not a proposition that 
can be standardized like “Keep Kleen Korks” 
or any other hypothetical commodity that might 
be manufactured by the millions. Each con- 


ACQUISITION COST RULES 


It is axiomatic that those casualty in- 
surance executives are most successful who, 
to the highest degree, combine astute home 
office direct tion with a 
practical kno wledge 
of condi 
field. 

Such a m\es 
M. Berger, 
States ma 
London Gua 
elecident Company; a_ likable,  straight- 
spoken official and an organization chief 


tions tm the 


an is Calvin 
United 
nager of the 
rantee and 





whose greatest asset ts the ability to endow 
his agency forces with a remarkable “esprit 
de corps.” On the very important topic 
of acquistion cost, Mr. Berger says: 

“The casualty acquisition cost rules are a 
definite fact. They have been accepted by 
the companies. They are now in operation. 
In that the rules put a stop-linut on the per- 
centage of commission which may be paid, 
they prevent the twisting of agents. It is 





not impossible that, in particular instances, 
they may work some hardships on new com- 
panies just entering the business, but these 
difficulties can be overcoine by sound prac- 
tices and, on the average, the rules are of 
universal benefit. The differential set by 
the rules as regards general agents, regional 
agents and sub-agents protects these repre- 
sentatives, and when you protec them, you 
eliminate raids on agencies. Its agents are 
the backbone of a company and their wel- 


fare is of vital importance.” 











tractor’s fitness is a distinct task for the in- 
dividual company’s underwriter and what one 
company may favor another may frown upon. 
The contractors themselves are not in_har- 
mony as to which of their members are desir- 
able risks and which are not. Under the cir- 
cumstances, the credit bureau idea would ap- 
pear impracticable. Some other plan, if any, 
will have to be evolved. 





W. W. Dark Joins the Inter-Ocean 

W. W. Dark, manager of the accident and 
health department of the American Liability 
Company of Cincinnati, Ohio, for the past 
year, has tendered his resignation in that 
position to become manager of the commercial 
department of the Inter-Ocean Casualty Com- 
pany of Indianapolis, Ind. Mr. Dark will lend 
his aid to the development of the direct-pay 
plan policies, of which he has made a special 
study. 


WASHINGTON NEWS 


Would Centralize Buying of Surety 
Bonds for Government 


ALIEN PROPERTY RULING 


Incorporated Agencies Not Conducted by 

Principal Stockholders Called Personal 

Service Corporations ° 

WasuHinocton, D. C., February 7.—All surety 
bonds running in favor of the Government 
would be handled by the general accounting 
office, instead of by the various departments, 
as at present, under the terms of a bill which 
is now before the Senate. While jurisdiction 
over surety companies authorized to transact 
business with'the United States is vested in the 
Treasury Department, nearly all of the other 
departments handle bonds to a greater or less 
extent, and it is the purpose of the bill to cen- 
tralize this work, as well as to take it from 
the departments and place it in the accounting 
office where, finally, all the Government’s ac- 
counts must go. 

The United States Supreme Court last week 
rendered a decision holding that the alien prop- 
erty custodian was not required to return to 
the Swiss National Insurance Company the 
value of securities, totalin, about $1,000,000, 
seized by the Government during the war. 

The company sought recovery of the securi- 
ties on the grounds that since their seizure it 
had ceased to do business in Germany; that the 
war had officially been declared ended; and that 
under an amendment to the trading-with-the- 
enemy act it was entitled to recovery. The 
court held that none of the three contentions 
was properly taken. 

Incorporated insurance agencies confining 
themselves to agency work, in which the prin- 
cipal stockholders are actively engaged in the 
conduct of the business, are personal service 
corporations, under a decision just rendered by 
the United States Board of Tax Appeals, dis- 
allowing an assessment of tax and penalty, 
aggregating $1365, made by the Commissioner 
of Internal Revenue against Frankle & Tilton, 
Inc., a Massachusetts agency. 

The principal stockholders of the company, 
John H,. Tilton and Harris W. Spaulding, dur- 
ing the year for which the additional tax was 
assessed, were personally engaged in operation 
of the business, which was confined to the 
soliciting and writing of risks, delivery of poli- 
cies, collection of premiums and _ similar 
activities. 


DetaIL OF Surety BILL 
Wasuincton, D. C., February 9.—The bill 
to place jurisdiction over all surety bonds run- 
ning in favor of the United States under the 
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To Our Agency Force: 

"From the sublime to the ridiculous", or, from COMPENSATION to PARCEL 
POST INSURANCE. . A BIG JUMP, surely, but doesn't it IMMEDIATELY 
suggest the ALL covering and FULLY protecting service of the MODERN 
insurance office? 

Of course there ISN'T MUCH MONEY in selling Parcel Post. But it's 

up to you just the same to have it and, having it, TO SELL IT. Your 
prospects are ALL concerns doing a LARGE or SMALL mail order business. 
So, go out and TELL 'EM about Parcel Post. It is ANOTHER evidence of 
your SUPERIOR SERVICE--your ABILITY to FULLY protect them against 

ANY kind of loss. 

Parcel Post Insurance covers the SAFE delivery of the goods contained 
in the insured package. The Assured will be reimbursed by the Company 
in case of loss of the package or any of its contents by fire, theft 
or from any other cause, including breakage and/or damage, while the 
package is in the mail or in custody of the Post Office Department for 
transmission to any Post Office within the limits of the Continental 
United States, Alaska and/or the Dominion of Canada. 


Here are the rates: 


Unregistered Mail or Parcel Post Registered Mail or Government 

when fully pre-paid or sent at Insured Parcel Post 

first class postage 

J ee 5 cents Up $0 @ GO08. 4 css ccse 5 cents 

Op 40.9 GO.00. .....06005 10 cents We to G150.00....1.04 06 10 cents 

ee 3 OU < 25 cents Up to $200.00... nsw ances 25 cents 
Limit of Liability $100. Limit of Liability $250. 


WE CAN FURNISH Parcel Post Coupon Books in Five, Ten, Twenty-five and 
Fifty Dollar sizes. A book comes FREE with each policy. The premium 
is REGULATED BY THE SIZE of the coupon book desired by the Assured. 
Your commission on Parcel Post Insurance is 15%. The sale of it will 
ADD A FEW MORE SHEKELS to your bank roll and INCREASE YOUR PRESTIGE 


AS A LIVE WIRE INSURANCE MAN. 


Yours for complete service, 


Ld 
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comptroller general was introduced a year ago 
by Senator Smoot of Utah. Under it all work 
connected with such bonds would be taken out 
of the Treasury Department, 
rests, and be put in the general accounting 
office. 

It is provided that all bonds would have to 
be approved by the comptroller general before 
acceptance by the department to which they re- 
fer. The act of March 23, 1910, which stipu- 
lates the requirements to be met by surety com- 
panies, desiring to have their bonds accepted 
by the Government, is amended so as to place 
all authority with the comptroller general and 
all reports, etc., would be filed with his office. 
Necessity for the change arises from those pro- 
visions in the budget law, which require all 
claims and demands by or against the Gov- 
ernment and all accounts in which the Govern- 
ment is concerned are to be settled and adjusted 
by the general accounting office, the Senate was 
told by Comptroller General J. R. McCarl, in 
asking for the legislation. 

“Quite generally,” he declared in a letter to 
Senator Cummins, president pro tempore of the 
Senate, “the necessity for recourse to bonds 
arises in the audit of accounts and the settle- 
ment of claims under contracts, and bonds are 
required and maintained with a view to imme- 
diate recourse by the accounting officers in the 
event of a breach of contractual or other ob- 
ligations, it is my belief that all such bonds, 
in so far as possible, should clear through the 
general accounting office, the bond work of the 
Government thus centralized would be sub- 
jected to standardized procedure, handled with 
maximum efficiency by a force well versed in 
its minutia, with a saving, it is believed, 
personnel and surety companies generally 
would be required to report to and deal with 
but one Government agency instead of many.” 

The new bill would give to the comptroller 
certain powers regarding the payment of losses 
which are regarded askance by the surety com- 
panies. He would be able to enforce payment 
of Government bonds upon his own judgment 
as to the liability under them. Several of the 
companies are preparing to oppose the bill, one 
company is known to have sent letters to all 
its agents, advising them of its inherent dangers 


and urging them to write their respective 
senators, 


where it now 





Gauvin Agency Gets National Surety 

The Gauvin Agency, Inc., New York city, 
has just closed a contract with the National 
Surety Company whereby it will represent that 
organization in the writing of burglary, surety 
and fidelity lines. This is the Gauvin Agency’s 
Irst step in the direction of becoming a 
multiple-company office and it may also repre- 
sent other companies for lines which do not 
conflict with its National Surety connection. 
The agency’s facilities will be greatly improved 
by this means, and its future operations will 
be on a much larger scale. Arling Hanson is 
President and treasurer of the Gauvin Ageticy 
and its other officers are: Edward Safford, 
secretary; C. A. Scherer, assistant treasurer, 
and J. S, Mulcare, assistant secretary. 


WANTS RECIPROCALS IN MASS 
Legislative Committee in Favor Admitting 
Them in Bay State 
Boston, Mass., February 9.—The majority 
report of the special committee of nine created 
by last year’s legislature asks for action by the 
Massachusetts Legislature to permit the opera- 
toin of reciprocal exchanges 
wealth. The majority report is signed by five 
members, two of whom sign with reservations. 


in this common- 


Two signed a minority report, asserting that 
there is no pressing demand for reciprocals in 
this State, and two members declined to sign 
either report. 

The committee would have reciprocals set up 
a surplus to be carried at all times equal to the 
amount at which a stock company can be or- 
ganized in this State—$z200,000. It also asks 
that the subscribers agree to pay at least one 
additional annual premium deposit if necessary 
to meet losses. In recommending that various 
forms of insurance may be carried under the 
reciprocal plan the bill accompanying the ma- 
jority report of the committee gives wide scope 
in the operation of reciprocal exchanges in 
Massachusetts. 

The committee declares that both fire and 
casualty, including workmen’s compensation, 
should be provided for and intimates that the 
widespread agitation in many States, including 
Massachusetts, for the adoption of legislation 
providing for compulsory automobile insurance 
has done much to form this opinion. 

All regulatory provisions of the existing law 
with regard to stock and mutual companies are 
specifically applied to reciprocal exchanges in 
the committees’ recommendations. 

In the case of fire insurance it asks that 
there shall be at least 100 separate risks amount- 
ing to not less than $2,500,000 and in the case 


of workmen’s compensation insurance 100 sepa- 
rate risks covering an annual payroll of not 
less than $2,500,000. Not fewer than 1000 
motor vehicles are called for under the auto- 
mobile liability plan. 

The report of the committee is the chief 
topic for discussion in the Boston insurance 
district. 


KANSAS COMPENSATION LAW 
Complete Revision Planned—Lump Sum 
Settlements to Be 95 Per Cent of 
Total 
Topeka, Kan., February 9.—A complete re- 
vision of the Kansas workmen’s compensation 
law with some important features is proposed 
in agreed bills which have been submitted to 
both branches of the legislature. Among the 

important features of the bill are: 

Compulsory compensation insurance for all 
employees. 

Lump sum settlements to be 95 per cent of 
total compensation. 

Creation of a commission to administer the 
law. 

Reduction of lawyer's fees. 

The bill does not materially increase the 
amounts of compensation allowed but changes 
the schedule in some minor respects and clears 
up many of the disputed points in the present 
law. The death payment is raised from $3800 
to $4150, including the funeral expenses. 

Compulsory insurance is required unless the 
employer is able to show an ability to carry his 
own insurance. This is done to protect the 
employee, as Kansas has had a few experiences 
in which payments were begun by employers 
and then bankruptcy came and stopped the pay- 
ments in many distressing cases. 





EXTRACTS FROM 1924 STATEMENTS OF CASUALTY AND — ANEOUS eeeinia, ag COMPANIES 


Name and Location of Company Capital Surplus Admitted Premium Losses 
Assets Written Paid 

Aetna Casualty & Surety, Hartford............ 2,000,000 5,161,485 21,440,131 14,517,387 6,364,814 
Aetna Life (Acci. Br.), Hartford*.............. 10,000,000 21,000,131 a — 619 26,041,130 15,642,650 
American Automobile, St. Louis............... 300,000 1, 076, 996 15,211 5,122,358 2,303,279 
Automobile Insurance Association, St. Louis.... 200,000 20;702 #910730 40,866 21 
Bankers Mutual Automobile, Fort Wayne...... Mutual 3,025 91,362 130,607 42,499 
Brotherhood Accident, Boston................ 100,000 164,556 443,518 485,099 239,530 
Bull Dog Automobile Fire, Washington, Ill..... Reciprocal 135,000 273,483 549,938 294 237 
Columbus Mutual Life (Acc. Br.), Columbus,*. . 500,000 514,024 6,627,709 68,800 31,368 
Commonwealth Casualty, Philadelphia......... 300,000 70,909 1,035,467 1,207,289 661,127 
Federal Casualty. Detrort <5. e osc cee siesoecs 350,000 120,331 605,338 554,2 231,514 
Great American Casualty, Chicago............ 200,000 42,837 388,655 460,288 196,080 
Guarantee Co. of North America, Montrealf.... 250,000 794,545 1,266,669 235,551 78,014 
Gulf Life & Accident, Jacksonville*............ 100,000 51,196 188,557 504,206 158,529 
Home Plate Glass, Washington, D. C.......... 30,000 29,774 70,3 17,496 4,313 
Home Title Insurance, Brooklyn............... 1,250,000 1,181,037 3,243,418 1,160,896 30,868 
Indemnity Co. of America, St. Louis........... 250,000 250,799 1,048,784 693, "324 365,319 
Kansas Bankers Surety, Topeka............... 318,250 33,529 412,364 68,585 38,553 
Lawyers Westchester Mtge. & Title, White Plains 518,875 196,899 982,184 cf eee es 
Lincoln Casualty, Springfield, Ill.............. 400,000 57,328 779,728 584,767 258,875 
Lloyds Plate Glass, New York................ 750,000 573,670 2,093,906 1,047,915 359,727 
Loyal Protective, Bostott. . < cc s.06)0 008 cece ceees 100,000 316,361 41,555 1,035,807 566,290 
Midland Casualty, Milwaukee................. 100,000 10,044 210,742 94,985 154,966 
Merchants Mutual Casualty, Buffalo........... Mutual 139,396 642,104 637,621 326,691 
Mutual Plate Glass, Shelby.................-. Mutual 129,800 276,292 238,748 104,533 
National Accident, Lincoln. ..............00-- 100,000 21,426 248,227 120,770 44 277 
National Casualty, Detroit..............-.004: 200,000 206,218 739,518 1,397,315 603,579 
Nebraska Indemnity, Omaha................. 200,000 86,646 353,678 79,61 30,414 
New Hampshire Mutual Liability, Concord..... Mutual 266,377 440,446 229,264 49,113 
New York Plate Glass, New York............. 500,000 1,025,492 2,413,913 1,359,165 476,194 
Olio: Caauslty, Higtitotis < «<6 <ic.ccccccciccawnsis 250,000 5,489 1,108,264 42,464 252,111 
Old Line Insurance, Lincoin*.........0.066sec06 200,000 90,290 1,611,485 25,048 8,6! 
Pacific Mutual Life, Los Angeles*............. 1,500,000 4,258,089 91, 998 "853 4,977,849 1,929,796 
Phoenix Title & Trust, Phoenix. ... 150.000 33,456 275; 942 y 11» ey 
Preferred Auto Ins. Exchange, Grand Rapids. $25,000 41,191 88/679 56,787 13,324 
Preferred Accident, New York................. 3 400° 000 1,529,800 9,483,652 4,928,630 2,567,331 
Ridgely Protective, Worcester................. 100,000 283,641 759 394 1,153,850 664,142 
South Dakota Employers Protective, Sioux Falls Mutual 31,151 95,629 67,488 27,665 
Standard Accident, Detroit.................-- 2,500,000 2,190,937 17, 500, 394 13,917,765 7,664,473 
Travelers Indemnity, pT a DE eee 1,500,000 1,930,466 12/064; 641 9,927,76 4,776,704 
Travelers Insurance, Hartford*................ 10,000,000 17,580,778 329'096,081 46,572,774 25'830'998 
United States National Life & Casualty, Chicago* 300,000 225,731 910,036 3, 661, 128 1,334,397 
United States Plate Glass, Philadelphia........ 100,000 87,396 232,218 70,256 28,098 
Western Surety, Sioux Falls...............0008 285,500 155,099 645,298 200/352 78,443 


*Capital, surplus and admitted assets include life branch figures. 
tIncludes policy fees. 


§ Guarantee fund. 
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INDIANA MUTUAL SOLVENT 
Examination Report Shows Decreases in 
Surplus and Guarantee Capital 
The official report of the convention examina- 
tion of the Indiana Mutual Casualty Company 
of Indianapolis revealed that the company is 
solvent even though there is a material de- 
crease in surplus. As of December 31, 1923, 
the surplus of that mutual was $114,483 and 
according to the examiners’ report of October 
31, 1924, the surplus was $35,803. This is a 
shrinkage of nearly $80,000 in surplus. One of 
the most important and far-reaching influences 
that this reduction in surplus had was on the 
issuance of a non-assessable insurance contract 
by the Indiana Mutual Casualty Company. The 
law of Indiana requires a $100,000 surplus as 


a requisite to the issuance of this form of pol- 
icy, and inasmuch as the surplus of the Indiana 
Mutual shrunk below that amount in May, 1924, 
the company voluntarily agreed to eliminate 
this non-assessable feature. 

The report of the examiners also brings out 
the fact that the guarantee capital of the 
Indiana Mutual is impaired to the extent of 
$89,210. The company is continuing in busi- 
ness. Among the States which participated in 
the examination Virginia, Indiana, 
Illinois, Kansas and Oklahoma. 


were: 


Employers Indemnity Has Good Year 

During the past year the Employers Indem- 
nity Corporation, Kansas City, Kan., had a 
successful period of writings. It maintained 
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THE DEMAND IS GROWING 


AST year the total volume of premiums written by the F. & D. 
exceeded all previous records. 
was a progressive year for the Company, but for its representatives as 


That there is a growing demand for Corporate Fidelity and Surety 
In increasing numbers employers are 
turning to Fidelity Bonds to protect them against dishonesty within 


States, counties, cities and other municipalities are showing a distinct 
preference for Corporate Surety on the bonds of their public officials 


Banks are learning that inadequate insurance is only fair-weather 
protection and that Blanket Bonds offer them all ’round security. 


Private as well as public interests are discovering that corporate 
Contract Bonds are their only means of guaranteeing the successful 
completion of their construction projects. 

And these are“only a few of the many kinds of bonds which are now 


A surety company representation is a valuable connection to have these 
And particularly so if the Company is the F. & D. 


This not only means that 1924 


Sp. 25 
PRODUCTION DEPARTMENT, 
FIDELITY & DEPOSIT COMPANY, 
Baltimore, Md. 


If you are not already adequately repre- 
sented in this territory | will be glad to have 
full information regarding an agency connec- 
tion with your Company. 


ICID irs5:i06 so tie ae ew eaapowarcheowieey ae 
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its special reserve of $200,000 and to the sur. 
plus was added $23,000. Stockholders’ divi. 
dends, paid in 1924, amounted to $84,000, a re. 
turn of 12 per cent on par. The twentieth cop. 
secutive dividend was paid in December and 
the company has never passed a semi-annty! 
dividend. Its underwriting expense ratio oy 
total business during 1923 was only 18 al 
there seems to be an indication that the under. 
writing during the past year has also been good, 

E. G. Trimble is president of the Employers 
Indemnity and under his administration th. 
company has entered new territory until it js 
now.operating in forty-one States and the Dis. 
trict of Columbia. 
casualty business and specializes in reinsurance, 


It conduets a miscellaneous 


serving more than 100 carriers through auto- 
matic treaties. 
L. R. SWEZEY MADE PACIFIC COAST 
MANAGER 
Will Succeed Kenneth Spencer on Coast 
for Norwich Union and Phoenix 
Indemnity Companies 

W. G. Falconer, president of the Norwich 
Union and Phoenix Indemnity companies, has 
just made the home office cognizant of his ap- 
pointment of Lewis R. Swezey as Pacific Coast 
manager for both companies, succeeding Ken- 
neth Spencer, who recently resigned, to be- 
come effective March 1, to take an executive 
position at the home office of the Globe In- 
demnity in Newark. Mr. Spencer has been 
Pacific Coast manager practically since the 
organization of the two former companies, hay- 
ing left the latter organization in the position 
of assistant manager on the coast. 

In the past Mr. Swezey has been connected 
with the Hartford Accident and Indemnity 
Company at San Francisco almost from the 
time of the organization of its coast depart- 
ment. He entered the insurance business in 
1911 in the claims department of the Ocean 
at Chicago. Later he ‘visioned the possibilities 
wonderful development in insurance 
along the Pacific Coast and left the Ocean to 
form a connection with John Davis and Com- 


ort a 


pany, representatives of the Globe Indemnity 
at Seattle. 


couver, 


After acting for the Globe at Van- 
Los Angeles and San Francisco, he 
joined the Hartford as manager of its claims 
department on the coast and was later trans- 
ferred to the underwriting department. In 
1910 he became resident secretary and in June, 
1923, when the company opened a San Fran- 
cisco metropolitan department he was appointed 
manager. Mr. Falconer expresses every hope 
of great success for the new position, and pur- 
poses staying in the West until Mr. Swezey 
takes over the active management of the two 
companies. 
Propose New Auto Company 

CAL. 


Breckenridge of Los Angeles and a number of 


Los ANGELES, February 5.—J. H. 
other automobile men have secured the right to 
the use of the name Automotive Underwriters 
Company from the California Insurance De- 
partment and will organize a stock company 0 
write automobile insurance. 
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AMERICAN 
AUTOMOBILE 
INSURANCE COMPANY 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





‘SAll Kinds of Insurance 
on Automobiles’’ 











Incorporates E. H. Driggs, Jr., & Co. 

In order to perpetuate the Driggs name in the 
insurance business, E. H. Driggs, Sr., has 
incorporated under the name of the I. EY, 
Driggs, Jr, & Company, of which E. i, 
Driggs, Jr., has been made president and active 
head. The agency is located in Brooklyn, 
N. Y., and represents the New York Indemnity 
Company for casualty lines. 

Mr. Driggs, Sr., by forming this corpora- 
tion, has been relieved of all the many details 
in connection with the business and will so be 
enabled to devote his entire time to develop- 
ment and production, feeling that the enormous 
erowth in the boroughs of Brooklyn and 
Queens during the past few years has created 
a condition of tremendous possibilities for in- 
crease in all lines of industry, including in- 
stirance. 

The Driggs family has been active in the in- 
surance business in Brooklyn for the past sev- 
enty-two years. Edmund Driggs, in 1853, or- 
ganized the Williamsburg City Fire Insurance 
Company and became its first president. Upon 
his death, his son, Marshall S. Driggs, suc- 
ceeded him as president. E. H. Driggs has 
been actively engaged in the insurance busi- 
ness since 1881. 

Massachusetts Bonding Had Fine Year 

Excellent progress was made in 1924 by that 
institution, the 
Com- 


large and steadily growing 


Massachusetts Bonding and Insurance 


pany of Boston. An increase of over $845,090 
in admitted assets brought that item up to $o,- 
078,870, and in addition thereto the company 
had $140,506 of non-admitted resources. The 
increased business of the year necessitated the 
addition of $236,719 to the premium reserve, 
which now amounts to $2,913,266; and the sum 


ne 


of $63,735 was added to the claim reserve, 


After making 


os) 


which now stands at $2,301,139. 
due provision for these and other liabilities, the 
company shows a surplus as to policyholders of 
$3,301,508, or $484,437 more than a year ago. 
It is apparent from these figures that the com- 


pany had a very prosperous year, upon which 
President. T. de 
cers are to he felicitated. The company is 
notably strong, not only in the amount of its 
assets and surplus, but in the character of its 
investments, the more important items thereof 


Falvey and his associate off- 


being cash, $1,111,428; government bonds, $y,- 
554,804; State, county and municipal bonds, $1,- 
826,001; railroad bonds, $1,063,376; public util- 
itv bonds, $798,020; miscellaneous bonds, $441,- 
$636,179; real 


250; bank and other stocks, 


estate, $413,268, and outstanding premiums, $1,- 


141,562. 


of insurance, including automobile 


insurance. 


Lloyds Plate Glass Insurance Company 


The year 1924 was one of the best in the long 
and honorable career of the Lloyds Plate Glass 
Tts net pre- 


Insurance Company of New York. 


miums written, which exceed those of the pre- 
vious year, were $1,047,915, while its under- 
writing income earned was $1,040,011, or about 
$15,000 more than in the previous year. The 


company’s experience was so 


year as to yield an underwriting profit of over 
$126,000, or $43,000 more than in the previous 
year. It closed the year with admitted assets 
of $2,093,906—an increase of $120,000 during 
the year, and its net surplus increased over 
$119,000, having amounted at the end of 1924 
This, with the capital of $750,000, 


to $573,670. 


gives the company a surplus 


ers of $1,323,670 over and above its premuim 


liabilities. 


reserve of $529,950 and all other 


The company’s investment gains last year ex- 


ceeded S149,000 and its dividends 


aggregated $165,000. 


that the Llovds Plate Glass experienced a very 
satisfactory vear in 1924, and that it is now in 


stronger financial condition than ever. 


The resources of the company are made up 


of high-grade bonds and stocks owned, valued 


at $1,402,855; cash, $ 


real estate, $443,500: outstanding 


a 
SISO,T5T, 


and interest accrued, $23.=@2. 


lor over forty-two years the Llovds Plate 
Glass has been conducting the particular line 


of insurance indicated by its name. It now 


operates in all of the States and 


except Alaska, Mississippi, Oklahoma, 


Dakota, Porto Rico and Philippine Islands. 


Its businéss methods have been so fair and 
its adjustments so liberal as to win for the 
company a high place in the esteem of its 
policyholders, and of agents and brokers with 


at 


The company writes diversified lines 
liability, 
fidelity and surety bonds, burglary, plate glass, 
accident, health and various forms of liability 


favorable last 


as to px icvhold- 


declared 
It is apparent, therefore, 


$37,838: mortgage loans on 


premiums, 


territories 
South 


whom it has dealings. 

For many years past William T. 
president, and Charles E. W. 
tary and treasurer, have been active partici- 
pants in the guidance of the affairs of the 
Lloyds Plate Glass Insurance Company, and 


Woods, 
Chambers, secre- 


have contributed largely to its success. Other 
officers of this strong institution are: Fred- 


eric J. Middlebrook, vice-president, and R. K. 
Meneely, assistant secretary. 


Great Progress of American Surety 
Company 

The American Surety New 
York is shown by its statement as of Decem- 
ber 31, 1924, to be stronger financially than at 
any previous time in its history, and its in- 
creased unearned premium reserve points to a 
considerably augmented volume of business last 
year. An increase of over $1,240,000 brought 
its assets up to $17,780,097, while after pro- 
viding an unearned premium reserve of $5,671,- 
582 and making due provision for all other 
liabilities, there remains a surplus to policyhold- 
ers of $7,570,716, including $5,000,000 capital. 
The premium receipts last year amounted to 
$8,141,421, while ciaims paid anounted to $2,- 
843,002. During 1924 the company’s local 
representatives increased 115 to 15,230, and they 
report through forty branch office managers. 
The company writes fidelity and surety bonds, 
burglary and check forgery insurance. 


Company of 


Presi- 
dent F. W. Lafrentz and his associate officers 


merit congratulation upon the handsome 


achievements of the company last year. 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 








Statement as of 
December31, 1923 


(Condensed from Statement of 
U.S. Treas. Dept.) 


Admitted Assets...... $6,595,010 
eo ee Pere 1,000,000 
Dis aiaxcceicncaws 608,817 


Twelve Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance jf4,'"@ 


[*%, re oe = 


Let the Southern Serve You 
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SUTER-SOUTRERN UFE BUILDING 
OWNED BY THE COMPANY 








Nineteenth Year 





Story of the INTER-SOUTHERN LIFE 


A GOOD COMPANY 


This is our fourth advertisement on what makes a good company.} 


We have shown in our third advertisement 
that we have never lost a general agent. No 
company is entitled to hold any representative 
in any position unless it recognizes and follows 
a few basic principles. Continuity of employ- 
ment makes it necessary that the income be 
sufficient to meet the requirements, and that 
this income be continuous and steady, certain 
and sure. We believe that many life insurance 
representatives have been destroyed by the 
failure on the part of the company through its 
method and plan of organization, to recognize 
the foregoing principle. We have no desire to 


secure the services of a representative or asso- 
ciate of any kind, unless and until both the 
company and the representative, or associate, 
have fully concluded to work together, so that 
the position will be as permanent as the com- 
pany. Even when this basis is established, we 
appreciate that there will be times when con- 
cessions will have to be made by the company, 
or the representative or associate. Too many 
elements enter into this problem to  deter- 
mine in advance its final solution, but we 
attempt to keep this problem on our desks 
every day. 


STATEMENT OF PROGRESS 


Total 
Jan. 1 Admitted 

Assets 
| UN ears roe er $ 326,508.78 
ES i oie acdsee pe ae ee ace 1,719,228.64 
BOOS. cain cg su acnesaeseas 4,506,612.89 
Ee err rere 4,664,170.30 
_. SSSR re re cans ere 4,820,779.76 
ARs See enya 5,494,297.54 
| 1 Ee ey eee rae 6,143,069.31 
BE oe inser  caewee a awnts 6,873,447.45 
BES op hoes oad st We ayes vale 7,371,274.27 
See ares ores 10,464,497.66 
RRR terrors eats ee 11,685,843.98 


Insurance Reserve and 
in Force Surplus to 
Policyholders 

$3,182,597.00 $ 271,952.37 
15,088,585.00 930,680.98 
36,260,222.00 4,396,139.55 
37,000,000.00 4,542,698.10 
37,800,000.00 4,803,670.12 
45,569,851.00 5,386,694.08 


57, 901, 271.00 
59, 204; 201.00 


62,591,398.00 7,332,928.21 
88,502,568.00 10,391,747.71 
101,580,000.00 11,497,586.61 


INTER-SOUTHERN LIFE INSURANCE COMPANY 


JAMES R. DUFFIN, President 


LOUISVILLE, KENTUCKY 


IS A GOOD COMPANY 


Thursday 



















































Government Bonds...... 


Cash in Bank..... ane 
Bank Certificates of Deposit 
Interest and Rent Accrued 


Furniture and Fixtures...... 


Balances, etc..... 


Claims in Process of Adjustment 


Total Liabilities. . 





Abstract from the Sworn Official 


STATEMENT AS OF DECEMBER 31, 1924 
of the 


FARMERS NATIONAL LIFE INSURANCE C0. 


OF AMERICA 
CHICAGO, ILLINOIS 


ASSETS 
OE So) ee rr ae 
ther Meal Hatate..... osc ccc cee 
NR NINE a6 oo a 5s 0 ce wieigiseid sw dr0-% 
Loans to Policyholders.............. 


etraeaia ast re 1,860,254 .68 


Cash in Office. . PN soc. ses End sharar bia 


Uncollected Renewal and Defe rred Premiums, Less Loz ading : 
Printing and Stationery...... ROEM ct Reread Neh ne eS: 
RNIN. a oie ers $4 5 ne aie. blerecw esexe. 3 
Perit” TalANCCS 6.5 ooo. oe ce ceeee scares 
RM NEN I eh cdl vn ca pecememu endl ve wale cn wloe'® 
“ASSETS NOT ADMITTED 
Furniture and Fixtures, Printing and Stationery, Agents’ 


Admitted Assets............... 


Zyegal Reserve on Policies. ........ 000s essacesecceccccss $1,904,222 .09 


Reserve for Policy Benefits Not Yet Due................. 3,544.91 


Dividends Left to Accumulate at Interest................ 60,539 .60 


Premiums Paid in Paid in 1 Pik SO AL een ee TE 1,666.75 


aviemelie Funds......... sited carsatenpicdane asus 5,960 .67 
Other Liabilities....................... 2. ee eel eee. 


a oe rr re ere 854.65 


Surplus to Policyholders. Apeacin 


Life Insurance in Force, December 31, 1924, $31,274,605.00 


LIFE INSURANCE PAID FOR DURING 1924......... $7,351,387 .00 
A. O. HUGHES, Vice Pres., 


ee rr 164, 814.72 
rr 34,800 .00 
Behera bray lade 300 .00 

sratavstuaao’s 13,320 .83 





16,409 .79 
$2,426,077.24 


NA~ 


Pina e ceraace ete wie 16,315 .65 


3,883 .33 
773 .33 
17,880 .82 


6,011.58 


ee re $2,021,653 .38 
404,423.86 


$2,426,077 .24 





In Charge of Agencies. 











Insurance Paid for in 1924... 


Assets at close of 1924....... 





The Lincoln National Life 
Insurance Company 


**Its Name Indicates Its Character’ 


FORT WAYNE, INDIANA 


$112,170,212 


Insurance In Force December 
Sist, 1924................. 345,176,000 


24,602,000 


Growing reasons Why it pays to 
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Trsuranece Declsion& 


By Joseph @. Seller of the Neo York Bar G~ 


FIRE 


Court’s instruction approved, which au- 
thorized recovery of the difference in value 
of property, immediately before and after 
the fire, not to exceed cost of restoration. 
Verdict held not excessive. 

The building was restored substantially to 
its former condition after the fire at a cost of 
$2433.34: 3ut upon computing damages under 
the fire policy, the jury found the damages to 
the building to have been $2550 and to the 
household goods $300 and brought in a verdict 
for the total of these two sums. The court in- 
structed that the measure of recovery would 
be the difference between the value of the resi- 
dence immediately before and after the fire, 
fut in no event to exceed the cost of restora- 
tion, making allowance for depreciation. Held, 
no error in this instruction. 

The amount allowed by the jury exceeded 
the expense incurred in restoring the building 
by $116. However, some loosened plastering 
was not removed and other damage was not 
entirely repaired. This probably accounts for 
the extra allowance. 

Appellee also appealed from the refusal of 
the court to compute and add interest on the 
verdict, which was as follows: “We, the jury, 
find for the plaintiff and assess the amount of 
his recovery at $2850, plus interest at 6 per 
cent.” Held, that the court’s refusal to com- 
pute and add interest was proper—for the 
award of damages was sufficient. 

Judgment affirmed. 

McIntosh vs. Home Mut. Ins. Ass’n of Iowa 
(Supreme Court of Iowa), 200 N. W. Rep. 
694. 


LIVESTOCK 

Insured entitled to sue reinsurer which 
took over obligation of original insurer. 
Failure to notify insurer of animal’s sickness 
is no defense, when such sickness did not 
contribute to loss. 

Held, that the assured may maintain an action 
against the reinsurer on a reinsurance contract, 
although there is no privity of contract be- 
tween plaintiff and defendant. Also claimed as 
a defense that the failure to notify the original 
insurer of the bull’s sickness voided the policy 
and prevented recovery. There was a minor 
operation on the bull in March, 1922, which 
had nothing to do with the animal’s death. The 
animal took sick from the disease from which 
it died on April 2, 1922. The insured gave 
immediate notice of the sickness of the animal 
on the morning of that day, when it was first 
noticed. Held, that failure to notify of ani- 
mal’s original operation which did not. con- 
tribute to its death is not a defense. 

Baird & Son vs. Kaskaskia Live Stock Ins. 
Co. (Supreme Court of Iowa), 200 N. W. Rep. 


75 


uw 


on 


LIFE 


Policy held a contract for one year only, 
on condition that insured pay quarterly in- 
stallments of premiums when due. 

It was agreed that an annual premium on 
the policy if paid would have been $73.83—but 
by written agreement between the insured and 
the defendant, the premium was to be paid 
quarterly installments of $19.56. 

The policy provided as to payment of pre- 
miums in part as follows: “The premium is 
always considered as payable annually in ad- 
vance, but, by agreement in writing and not 
otherwise, may be made payable in semi-annual 
or quarterly payments. Any unpaid premiums 
required to complete payment for the current 
insurance year in which death occurs shall be 
deducted from the amount payable hereunder. 
The payment of the premium shall not maintain 
the policy in force beyond the date when the 
next payment becomes due, except as to the 
benefits provided for herein, after default in 
premium payment.” 

A period of grace of one month for 
of quarterly instalments of annual premium was 
also provided for in the policy. 

Held, that the insurance was not for one 
year absolutely but for that period only on con- 
dition that the insured paid the premiums when 
due under the terms of the policy. The insurer 
had the right to provide for collection of a full 
yearly premium in the event of death, and also 
provide for termination of policy in the event 
of a voluntary default in the payment of any 
premium, when due or within the grace period 
of one month. 

The July and October quarterly installments 
were not paid and the insured died on Decem- 


payment 


ber 3, 1023. There can be no recovery upon 
the policy. 

judgment for the insurance company. 

New York Life Ins. Co. vs. Morris 
(Supreme Court of Mississippi), (Division B), 
102 Southern Rep. 71. 


AUTOMOBILE 


A policy of automobile liability insurance, 
covering an automobile when used for ordi- 
nary business purposes, except transporta- 
tion or delivery of merchandise, is not for- 
feited by insured towing a buggy for a third 
person without compensation. Although in- 
surance was against loss only, insured may 
recover amount of judgment and expenses 
without showing proof of payment. 

While policy was in force, and while tow- 
ing a buggy for another party, as an accom- 
modation, plaintiff's car collided with another 
causing injuries to two persons, for which in- 
juries actions were brought and judgments re- 
covered. This action was brought by plaintiff 
to recover amount of judgments and certain 
expenses incurred in defending the actions. 
Trial court gave judgment for defendant. 


23 





The policy provided that it did not cover 
loss except as specified in the schedule, which 
read as follows: “The above-described auto- 
mobiles are used for the following purposes 
only—private and pleasure purposes, and all 
ordinary business uses for which vehicles are 
suitable, except demonstrating or testing, trans- 
portation or delivery of goods or merchandise.” 
The plaintiff at time of accident was towing a 
buggy as an accommodation to a friend from 
one city to another. Plaintiff worked in a 
grocery store and was not in the business of 
transporting or delivering merchandise. Held, 
that the buggy was not merchandise or an ar- 
ticle of commerce within the meaning of the 
policy. Neither was plaintiff engaged in the 
business of transportation, for no profit was be- 
ing made directly or indirectly. Therefore the 
accident came within the coverage of the pol- 
icy. 

Although the policy indemnified against loss 
and not mere liability, plaintiff may recover the 
amount of the judgment without proof of the 
Judgment directed for plain-~ 


+ 


payment thereof. 
tiff. 

Susskiewics vs. New Jersey Fidelity and 
Plate Glass Insurance Company (N. Y. App. 
Div., Fourth Dept.), 210 A. D. 675. 


A misdemeanor by a bailee, though he acts 
in good faith and may be said to be without 
fault, furnishes no legal excuse for his fail- 
ure to make a return, for such an act is a 
departure from the terms of the bailment 
contract, and makes the bailee liable there- 
for, —_— of negligence. 

3 Ruling Case Law, Sec. 38, p. 116. 

The act of misdelivery in itself constitutes 
conversion, while the stealing of property in- 
trusted to the bailee may or may not be con- 
version, depending upon the bailee’s conduct 
and freedom from negligence. 

It is immaterial here that plaintiff was liable 
only in case of theft and not for misdelivery. 
That was the contract between plaintiff and 
Wallace. The defendant is not concerned as 
to that, except that he may be protected against 
paying the loss to more than one claimant. As 
to that he is fully protected both by proof of 
assignment by Wallace to plaintiff and also by 
the fact that plaintiff paid the loss to Wallace 
and was subrogated to his rights against the 
defendent. 

In view of the plain facts of the case, the 
district court did not err in directing the jury 
to return a verdict for plaintiff for the amount 
that it was compelled to pay Wallace as dam- 
ages to his car while in another’s possession. 

Whether plaintiff was also entitled to recover 
its costs and expenses in returning the car as 
against the defendent is not involved in this 
appeal. Judgment affirmed. 

Potomac Insurance Co. vs. Nickson (Su- 
preme Ct. of Utah), 231 Pac. Rep. 445. 
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Prominent Agents and Brokers 


Actuarial 








Actuarial 











LEON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 
American Eagle Auto- National Union New Amsterdam 


mobile Hartford National Hartford _ Casualty Co. 
American Equitable U.S. Fire Indemnity Company 
Fidelity-Phenix Stuyvesant of America 
Insurance Co. Automobile Insurance 
State Pa. BROKERS’ LINES SOLICITED 


JNO. A. COPELAND 


Consulting Actuary 


JAS. R. COTHRAN 
Associate Actuary 
ATLANTA, GA. 


Suite 407 
Southeastern Bldg. 











Le 


ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 
WASHINGTON, D. C. NASHVILLE, TENNESSEE 





10 Jackson lace, N. W. Independent Life Building 











COME SOUTH WITH COTTING 
WONDERFUL CLIMATE 
Most prosperous industrial district in the 
world 
Ed. L. Cotting, General Agent 


PAN-AMERICAN LIFE INSURANCE CO. 
Ist National Bank Bidg., Birmingham Ala. 





A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 














SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA, 




















Actuarial 





FREDERIC S. WITHINGTON 


P. A. 1. A. 
CONSULTING ACTUARY 


insur ance Exchange Bldg., Suite 948-949 
DES MOINES, IOWA 











Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations 
Examinations 


50 BROAD STREET 


Consultations 
Valuations 
NEW YORK 








Conservation Specialists 





The Otis Hann Company, Inc. 
“Life Insurance Service’’ 
10 So. La Salle St. Chicago, III. 


References Covering Past 23 Years 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 














MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 











JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 








I. M. RUBINOW, Ph. D. 


CONSULTING ACTUARY 
and STATISTICIAN 


Workmen’s Compensation 


Liability and Casualty Lines 1600 Bankers’ Trust Gidg 





Industrial Funds, etc. Philadelphia 














Consulting Engineers 





Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 
Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 

Reorganization. 


75 Fulton Street New York 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 FRANKFORT ST. NEW YORK 

















DONALD F. CAMPBELL 


CONSULTING ACTUARY 


160 No. LA SALLE ST. _ Telephone State 7298 
CHICAGO 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg.. OKLAHOMA CITY, OKLA. 


FREDERICK A. WALDRON 
CONSULTING ENGINEER 
Designer of 


HOME OFFICE BUILDINGS 


Full Architectural and Engineering 
Services Available 
37 Wall St. Tel. Hanover 6718 New York City 














Adjusters 











FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Mansur Bidg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, lowa 











F. M. SPEAKMAN, C.P.A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 








Bowling Green 6538 


THEODORE D. HELPRIN 
CARGO SURVEYOR 
AND 
MARINE CLAIM ADJUSTER 


16 EXCHANGE PLACE NEW YORK 
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Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 











Important Amendment Proposed 


(Continued from page 9) 


charged for any contract exceeds that charged for 
like insurance under twenty-payment life preliminary 
term contracts of the same association, the reserve 
thereon at the end of any year, including the first, 
shall nct be less than the reserve on a twenty-payment 
life preliminary term contract issued in the same year 
and at the same age, together wrth an amount which 
shall be equivalent to the accumulation of a level net 
premium sufficient to provide for a pure endowment 
at the end of the premium paying period equal to the 
difference between the value of the end of such period 
of such a twenty-payment life preliminary term con 
tract and the full level net premium reserve at such 
time of such a contract. The premium paying period 
is the period during which premiums are concurrently 
payable under such twenty-payment life preliminary 
term contract and such other contract. 

Under any contract providing, in addition to the 
r contributions, for the payment currently of 
additional contributions to the extent needed to pay 
its share of claims and expenses and to maintain the 





tabular reserves required by this act, or requiring any 
such additional amount to be charged as an_ indebted- 
ness not exceeding the tabular reseryes on the contract 


roviding for terminating the contract whenever 








1 charges shall equal the tabular reserves, no lia- 





hility shall be charged in any valuation for any 
deficiency in future contributions so long as such pay- 
ments are actually collected or such charges are actu- 
ally made. If any contracts are issued on or after 
January first, nineteen hundred and twenty-six. which 

not contain the above provisions. the association 
shall maintain as to such contracts the reserves based 
1 the American Experience Table of Mortality and 


at three and one-half per centum per annum, 





ing reserves for deficient premiums, if any. 

The assets representing the reserves on all contracts 
issued on and after January first. nineteen hundred 
and twenty-six and on such other contracts as the 
ssociation shall designate upon which a_ reserve at 
least equal to the minumum reserve prescribed herein 
has heen accumulated, shall be held separate and dis 
tinct for th sole and separate use and benefit of such 
contracts and the insured and beneficiaries thereun- 


der, and no other contracts, insured, beneficiaries or 





claimants shall have or acquire any right or interest 
therein: and provision shall be made for requiring 
during each calendar year from such contracts as are 
not included under this paragraph, contributions, which 
together with available assets not so held separate, 
shall he sufficient to provide for the shares of claims, 
expenses and other current liabilities. to be borne by 
sich contracts as are not included herein; provided, 
that no such separation shall be required whenever 
reserves on all outstanding contracts are maintained 
In accordance with the provisions of thfs act. 

Such association may accumulate, maintain and dis- 
tribute a surplus or surpluses over and above such 
reserves and shall do so as the laws of the associa- 
tion mav provide in conformity with this act. 

Nothing herein shall be construed as giving to any 


ndividual contract, insured or beneficiary any right 
or claim to any reserves or surplus or to any part 
thereof other than in the manner and to the extent pro- 
vided in the contract or laws of the association; nor 


as making any such reserves, except the reserves re- 
quired herein, a liability in determining the solyency 
of the association, 

Unless an association shall provide otherwise, the 
actual mortality experienced on all outstanding con- 
tracts shall be determined and distributed between all 
such outstanding contracts in proportion to the cost 
of insurance on the basis herein provided or such other 
mortality table approximating the experience of the 
association as it may provide. 

Every association may include in contracts issued 
hereunder, provisions for total and permanent disabil- 
ty benefits, accidental death benefits, and the pay- 
ment of the benefits in installments or annuities; pro- 
vided that it shall maintain for all such added benefits, 
any additional reserves as may be prescribed by the 
Superintendent of Insurance, which additional reserves 
shall be subject to the provision herein for segrega- 


tion of reserves. 

An association may provide in its contracts for cash 
surrender and loan values to an amount not exceed- 
ing the reserve, or for the equivalent paid up or ex- 
tended term insurance based upon a rate ot mortality 
not lower than and a@ rate of interest not higher than 
that used in determining the reserve provided herein. 
Whenever the assets held separatly for contracts issued 
on and after January first, nineteen hundred and twen 
ty-six. and such other contracts designated as provided 
herein, shall exceed the reserves thereon by not less 
than five per centum of such reserves, any excess assets 
derived from mortality savings, savings from expense 
loadings, and investment gains may be apportioned, 
listributed and used as provided by the association. 

In addition to the annual report required by law, 
every such association shall report annually to the 
Superintendent of Insurance on or before the first 
day of March, the valuation of outstanding contracts 
issued on and after January first, nineteen hundred 
and twenty-six or designated as provided herein, and 
in force on December thirty-first, last preceding. ‘The 


report shall contain a statement of the rate of earn- 
ings of the mean invested assets, the interest earnings 
at such rate on the segregated portion of the assets, 
the interest required to maintain the reserves, the ex- 
pected or tabular mortality. the actual mortality experi- 
need, and the amount of reserve released by azath 
nd lapse, stated separately. Such report shall be 


certified by an actuary whose practice as an actuary 
covers ten years or more. Such valuation shall be 
reported in such manner and such other reports shall 
lhe made and such information furnished as the Super- 

tendent of Insurance may require. 

Section 2. This act shall take effect immediately 

The New York Insurance Department ad- 
vised a representative of THe Specrator that 
the foregoing proposed measure does not apply 
to fraternal orders. 

Kenneth Spencer to Make a Change 

Kenneth Spencer of San Francisco has re- 

signed as Pacific Coast manager for the Nor- 


Philadelphia Life Has Excellent Year 


Among the outstanding features of the state- 
ment of the Philadelphia Life Insurance Coyn- 
pany, of Philadelphia, as of December 31, 1924, 
are increases as follows: In insurance in force, 

2,431,074; in assets, $853,556; in surplus, $31,- 
708. The company closed the year 1924 with 
$10,548,890 of resources, including $4,622,750 
of first mortgages on real estate; $2,818,871 
invested in bonds; $272,738 of cash; loans to 
policvholders amounted to $1,932,329; real 
estate appraised at $523,509, and other minor 
items. The chief liability is the policy reserve, 
$9,090,258, and there is the sum of $445,379 of 
dividends to the credit of policyholders. After 
taking care of these and all other liabilities, the 
company shows a surplus as to policyholders of 
$843,305, including its capital of $560,320. On 
December 31, last, the company had $69,042,- 
773 of paid-for insurance in force, and its total 
payments to policyholders and funds held for 
their benefit aggregated $19,200,560. 
the payments for death and disability losses 
and matured endowments amounted to $711,315, 
and dividends were paid to policyholders aggre- 
gating $169,178. 

The officers of this enterprising company are: 
President, Clifton Maloney; vice-president, 
Jackson Maloney; secretary and_ treasurer, 
Frank G. Combes; actuary, Ernest M. Blehl, 
F.A.S., A.I.A.; medical director, Samuel W. 
Gadd, M.D.: A. M. 
Hopkins ; treasurer, 
Theodore C. Knapp; general counsel, Duane, 
Morris & Heckscher. 


Last year 


manager of agencies, 


assistant secretary and 


_Thomas W. Blackburn, secretary and counsel 
of the American Life Convention, has prepared, 
in leaflet form, a very able canvassing docu- 
ment, which should go far toward convincing 
its readers of the desirability of life insurance 
as an investment and a needed protection. The 
life insurance arguments advanced by Mr. 
Blackburn are in the guise of a letter from a 
father to his son who is about to be married. 
The language is simple yet sincere and _ its 
author is receiving the congratulations of his 
friends upon his achievement. 
wich Union Indemnity and the Phoenix In- 
demnity of New York, as of March 1, and will 
become an assistant secretary of the Globe In- 
demnity of New York at the home office. 





LIFE INSURANCE AGGREGATES 


™ The following table exhibiting business carried by the old-line regular 
life insurance companies and by assessment life associations and fraternal 
orders, shows that assessment insurance is still an important factor in 
competition for life insurance, and not to be ignored by old-line managers 


and agents: 


Old Line (Ordimary).......... 00... 
Old Line (Industrial)........... 
Old: Eme (Group)... << cen s0ss 


‘Netak Ole@iiiess x... ois ccnseea 
Stipulated Prenuum............ 
Assesowient Utes oo coe oe sé sianvsss 
Tce Guticls 5 28 ost tecasaiscaleiainlos 


Total ;assessment and fraternal. 
PUDSRCO REC sa ola kha even we oars aerate 


Ratio of Old Line Ins. to aggregate 


Ratio of Assessment and Fratern- 
Nals to aggregates. 6... <ie:ci0'ss 


25 


In Force 
Dec. 31, 1923 
44 227 342,307 
10,107 256,433 

2,468 935,567 


Written 

in 1923 
8,611,795,436 
2,.615,091,608 

842,838,893 





12,069,725,937 





56,803 ,534,307 
13,092,605 


537,907,557 


2,933,618 
180,736,735 
795,023,226 











978,693,579 9,309,555,425 

13,048,419,516 66,113,089,732 
ie jie 

92.49 85.92 

7.50 14.08 
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Advantageous 
Agency Openings 


The Philadelphia Fire and Marine Insurance 
Company will establish a few more agency con- 
nections. 


This is the kind of company it pays to repre- 
sent—a powerful organization, reliable service 
and a full line of desirable policies offering pro- 
tection on property and commercial activities. 


PHILADELPHIA 
FIRE AND MARINE 
INSURANCE COMPANY 


1711 Chestnut Street, Philadelphia, Pa. 

508 Walnut Street, Philadelphia, Pa. 

209 W. Jackson Bivd., Chicago, Ill. 

125 Trumbull Street, Hartford, Conn. 

204-14 Pine Street, San Francisco, Cal. 

Trust Company of Georgia Bldg., Atlanta Ga. 
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Hartford cUNSURAN 
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One thing that makes a 
Hartford agency so attractive 


THE 
is the feeling that the Hart- 
ford i 0 wellknown STATE LIFE 


One thing that helps make INSURAN CE COMPA NY 


the Hartford so well known 


is its striking color advertisements in INDIANAPOLIS 
The Saturday Evening Post every four MORE THAN 
ks. 
Kan TWENTY-ONE MILLION 
Some phase of the Hartford’s service DOLLARS IN SECURITIES 


may be open in your city. If you are 


: i i i he Sol 
interested, let us hear from you. Deposited with the State of Indiana for the Sole 


Protection of Policyholders 


H ARTFORD FIRE PROGRESSIVE = CONSERVATIVE 


INSURANCE COMPANY The Growth of Oak 
Hartford, Conn. eyes The Solidity of Granite 


The Hartford Fire Insurance Company ana 

the Hartford Accident and Indemnity Com- 

pany write practically every form of insur- 
ance except life 





On Agency Matters Address, 
CHARLES F. COFFIN, Vice-President 
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surances would carry me far beyond the plan in scope of 

the present discussion. A large amount of material is avail- 
able for the purpose, much of which has heretofore received de- 
cidedly inadequate attention. Much progress has been made during 
recent years in perfecting rating methods and policy forms, though 
much remains to be done to bring the practice in strict conformity 
to the more scientific methods of fire and life insurance. Funda- 
mental to the subject are the minimum rates established for different 
sections of the country, of which the following for New England 
and the Middle States, effective June 22, 1922, may serve the 
purpose of a practical illustration: : 


A N adequate consideration of the number of windstorm in- 


MINIMUM WINDSTORM RaTEs FOR NEw ENGLAND AND THE 
MIDDLE STATES 


One Year 

1. Bridges—Open work, skeleton steel or iron... ... mi 

Bridges—Open work, skeleton wood.......... a 

Bridges—Old-style covered, wood............ PY 

2. Buildings in course of construction............ 50 
Buildings in course of construction, superior con- 

struction (defined item 10).............. .30 

3. Churches—With steeples ..............20055 .20 

4. Coal breakers and frame tipples, frame tanneries. . A 
Coal tipples and washers, of heavy steel frames on 
substantial concrete foundation walls and piers 
and covered with corrugated iron securely at- 

= Lill eer .30 

4a. Churches without steeples.................-- AZ 
5. Coal, ore and dock hoisting apparatus and super- 

structure of the bridge type.............. 3.00 


Coal, ore and dock hoisting apparatus and 
superior structure of the tower type, span less 
than 75 feet, height less than 100 feet, weight 
not less than 500 tons, and equipped with ap- 
proved automatic locking device.......... 2.00 








13a. 


Windstorm and Tornado Insurance 


By Freperick L. HorrmMan, LL.D 
Part VII 


Coal, ore and dock hoisting apparatus and 
superstructure of the tower type, span less than 
75 feet, height less than 100 feet, weight not 
less 750 tons, and equipped with approved 
automatic locking device................ 
Dwellings, mercantiles and buildings, brick or frame, 
of moderate height and area (less than 10,000 
square feet), other than farm property. ..... 
Fair grounds and park buildings, grand stands, to- 
RR ris one ic tan et eeanes 
Farm property—Dwellings ..............200- 
Farm property—Barns, excluding silos, to- 
bacco barns and hay barracks............ 
Farm property—Barns and contents insured 
TN EEE SOO re Py 
Farm property—Silos, tile .............. 
Farm property—Silos, metal and concrete. . . 
Farm property—Silos, wood, hay barracks. . . 
Fertilizer and phosphate plants, including phosphate 
mining plants, frame chemical works, brick- 
yards, granite and marble works, salt plants. . . 
Fireproof buildings (permanently enclosed on all 
sides), having steel skeleton frame and brick, 
stone or concrete walls, or of reinforced con- 
crete or other fire-resistive construction through- 
OU rr reer rare or ere rrr ee 
Flour, cereal and similar mills, firebrick and tile 
plants, potteries, cattle and stock pens, includ- 
ing approaches thereto, frame, cement and 
plaster mills, rolling mills, glass works, resort 
motels, terminal or wharf sheds........... 
Gan BOR a ino 4 ot as bane cnaen eeu 
Grain elevators constructed without movable marine 
legs, frame or ironclad, terminal, and grain 
rr en ROTa Re: 
Grain elevators constructed with movable marine 
legs, frame or ironclad, terminal, and grain 
CT er Sr Treen mee 


1.50 


.08 


.60 
15 


.20 


A 
1.00 
2.00 
3.00 


.60 


.06 


10 


40 
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FIRE AND CASUALTY EDUCATIONAL SECTION 


NoTE:—This rate applies to the building, machinery and stock 
items, with exclusion of movable marine legs, which must be spe- 
cifically covered at the rate of 3 per cent. 


GRAIN ELEVATORS 


One Year 
14. Grain elevators constructed without movable marine 
legs, reinforced concrete, fireproof......... 10 
14a. Grain elevators constructed with movable marine legs 
(legs excluded), reinforced concrete, fireproof. 10 
14b. Movable marine legs in connection therewith. ..... 3.00 


Note:—Upon filing with the secretary of the Eastern Tornado 
Insurance Association of sworn statement of values on building, ma- 
chinery and legs a blanket rate will be promulgated. 


One Year 


14c. Grain in reinforced concrete fireproof elevators, with 


or without movable marine legs........... 10 
15. Hothouses—Greenhouses ...............-25. 3.00 
i ose a ee ae ae eS E'S EY 
17. Smoke stacks (iron), display signs, water tanks, 
amount not to exceed 5 per cent of schedule... 1.00 
Smoke stacks, metal, when written alone. .... 3.00 
Smoke stacks, brick, when written alone... . . 2.00 
18. Water towers or standpipes, composed entirely of 
steel, the foundation of each column com- 
posed of concrete sunk in the ground, and each 
column anchored by bolts running through such 
ae Ok 6 gid 4s bw AO .20 
19. Windmills and oil derricks.................4.. 2.00 
20. Woodworkers—Saw, planing, stave and shingle 
mills and dry kilns, including lumber and build- 
ings pertaining thereto ................. IY de) 
Retail lumber yards and yards not connected 
with mills, including sheds............... as 
21. All other classes, including buildings or large un- 
broken area (10,000 square feet or over)... .20 


Note:—A risk having a specific rate, higher or lower than this 
class, takes such ascribed rate irrespective of area. 

Excess area charge is to apply to buildings detached from others 
and not adjacent to or protected by contiguous ones in blocks or 
rows. 


RATING CONSIDERATIONS 
It is regrettable that this schedule of rates should bear the title 


tornado and cyclone insurance. As has been emphasized in the dis- 
cussion of actual storm occurrences, the term “‘windstorm insurance’”’ 
is more thoroughly within the understanding of the general public, 
and one which is less likely to lead to confusion and possibly to litiga- 
tion. Ass regards the adequacy or inadequacy of the rates it would 
be hazardous to advance an opinion. But they seemingly bear in- 
trinsic evidence of a want of adequate consideration based upon the 
results of extended experience. Why, for illustration, the rates for 
churches with steeples should be 20 cents, while the rates for bridges, 
old style, covered with wood, are 75 cents, and for buildings in 
course of construction 50 cents, is questionable. Anyone who has 
studied the actual facts of heavy windstorm damage knows that the 
structural resistance is less dependent upon the type of the building 
or the nature of the structure than of the materials used, particularly 
reinforced concrete. How far the foregoing observations apply to 
different types of fireproof structures is also debatable. Certainly the 
rates for silos would seem extremely high and out of proportion. But 
the rates are given as a matter of fact, descriptive of actual experience 
rather than as a matter of controversial discussion. 

A 50 per cent co-insurance clause is required to be attached to 
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all policies unless a higher percentage is especially provided for. [py 
the latter case the following reduction would apply: for a 60 per 
cent reduction, and for a 100 per cent clause, 35 per cent reduction, 
cent reduction, and for a 100 per cent clause, 35 percent reduction, 


All risks may be written for longer than one year by adding pro 
rata of 75 per cent of the annual rate for each additional year of 
the term or part of a year. Unless specified to the contrary, con- 
tents are rated the same as the building. No tornado hazard js to 
be assumed by a rider or endorsement of a policy. No rider is per- 
mitted to be attached to a tornado policy assuming liability for 
damage by fire caused by a tornado and immediately following the 
same. Here, again, the term “‘tornado”’ is used in a more restricted 
sense than the term “‘tornado and cyclone insurance’’ used in describ- 
ing the rating schedule generally. 

A whole damage clause additional to the tornado rate is charged 
for at the rate of 5 cents for one year, 1214 cents for three years, 
and 20 cents for five years, except where 50 per cent of the ex- 
posed surface is of glass, in which case the rates are 10 cents for one 
year, 25 cents for three years and 40 cents for five years, subject 
to the same coinsurance conditions as tornado insurance, and ap- 
plicable to the same amount as the tornado policy to which it is 
attached. 


UsE AND OCCUPANCY 
The Tornado Use and Occupancy Endorsement reads as follows: 


It is understood and agreed: That wherever the word ‘“‘fre” 
occurs in the form attached to this policy the words ‘‘tornado, cyclone 
or windstorm’’ are hereby substituted therefor: That the Lightning 
and Electrical Exemption Clauses are hereby voided. 

That this company shall not be liable for any use and occupancy 
loss resulting from damage or destruction caused by tornado, cyclone 
or windstorm to any metal smokestack or any building under con- 
struction unless specifically assumed by endorsement hereon and addi- 
tional premium paid therefor. ‘That in all other respects this con- 
tract is subject to the printed conditions of this policy. 


Additional to the foregoing are the following provisions: 


If policy or any item covers beyond limits of one building and/or 
contents, pro rata distribution clause to apply in addition to 50 per 
cent coinsurance clause, or the 75 per cent coinsurance clause to be 
employed, but without any reduction in rate therefor unless the pro 
rata distribution clause is also attached. Where a higher percentage 
of coinsurance is used the credit in rate shall be the difference between 
the credit for 75 per cent coinsurance and the higher percentage used. 

Pro rata distribution clause, or 75 per cent coinsurance clause, not 
required on blanket item, covering building, machinery and stock, 
where the cover does not extend beyond the limits of a single building. 
Steeples or towers are structures rising twenty feet or more above the 
peak of the roof of a building and more than forty feet from the 
ground. 

The above rates and rules shall not apply to risks protected by 
automatic sprinklers, graded as such by fire rating organizations. 

The preceding clearly emphasizes the importance of the necessity 
of more scientific methods of rating procedure. There certainly is 
need of a modification of the use of tornadoes and cyclones as too 
strongly limited to particular forms of storms which could not possibly 
in law be precisely described or defined. ‘Thus in one of the de- 
scriptive folders of a company writing a considerable amount of 
insurance the statement occurs, ‘““Tornadoes and high winds spring 
up quickly, furiously and without notice. ‘They can destroy in a 
few minutes what a lifetime of savings has built up.” This ex- 
pression clearly includes other forms of windstorm disturbances than 
tornadoes in the appeal which is made to the public to increase the 














Febr 


existil 
circul 
and © 
to be 
all fo 
alone. 
As 
comp: 
storm 
the ql 
which 
due. 
storm 
phrase 
winds 


An 
it Is s 
damas 
for lo: 
any fi 
cloud 
reason 
a wine 
quent 
compa 
damag 
for no 


The 


fusion 


An 
and rz 
loss 01 
or not, 
scribec 
direct 
damag 
therein 
throug! 
wind, 
damag 

The 
need n 

On 
“tornat 
exceptl 
“winds 
Winds! 

Wit 
the inla 
ber I, 
with si 
and M 
40 cen 
Englan 
otherwi 
instead 

















February 12, 1925 


THE SPECTATOR 


FIRE AND CASUALTY EDUCATIONAL SECTION 


The same 
circular, for illustration, concludes with the statement that “‘tornado 
and windstorm insurance is recognized by forward-looking men 
to be a necessary protection.”” This obviously is implied to include 
all forms of windstorm damage as well as damage from tornadoes 
alone. 

As a matter of fact, the actual policy forms of one of the largest 
companies writing this form of insurance bears the heading, ‘“Wind- 
storm Policy Form,” and it is quite probable that in actual practice 
the question is not often raised as to a particular kind of storm to 
which such damage as may have been done or has been is actually 
due. The company in question writes the standard form of wind- 
storm policy, which admirably meets the situation, including the 
phrase that the insurance is against “‘all direct loss and damage by 
windstorm, cyclone and tornado.” 


existing amount of windstorm insurance protection. 


HAZARDS NOT COVERED 

Among the hazards not specifically covered by such a policy, 
it is said that “this company shall not be liable for any loss or 
damage caused by snowstorm, blizzard, frost or cold weather, nor 
for loss or damage occasioned directly or indirectly by or through 
any fire explosion, tidal wave, lightning, high water, overflow nor 
cloud burst; nor by theft, nor by neglect of the insured to use all 
reasonable means to save and preserve the property during and after 
a windstorm, cyclone or tornado. In case of fire occurring subse- 
quent to any loss or damage by windstorm, cyclone or tornado, this 
company shall be liable under this policy only for such loss or 
damage as occurred previous to said loss or damage by fire, and 
for no loss by fire whatever.”’ 


The last sentence might possibly be improved upon to avoid con- 
fusion and litigation. 


An additional clause of the policy states, with reference to water 
and rain damage, that ‘“This company shall not be liable for any 
loss or damage caused by water or rain, whether driven by wind 
or not, unless the building described or containing the property de- 
scribed shall first sustain an actual damage to roof or walls by the 
direct force of the wind, and shall then be liable only for such 
damage to the interior of the building or the described property 
therein as may be caused by water or rain entering the building 
through openings in room or walls made by direct action of the 
wind, or by water from sprinkler or other piping broken by such 
damage to roof or walls.” 

There are some additional provisions of minor importance which 
need not be enlarged upon. 

On certain forms used by standard insurance companies the term 
“tornado insurance” continues to be employed, but in this case also 
blanks the 
“windstorm” is used, while for policy forms the term “Standard 


exceptions are made, and on some of the term 


Windstorm Policy” is generally adopted. 

With further reference to premium rates it is suggested that 
the inland schedule of rates for windstorm insurance, effective Septem- 
ber |, 1923, provides for a charge, for illustration, for churches 
with steeples of 75 cents instead of 20 cents for the Mew England 
and Middle States. The charge for open woodwork bridges is 
40 cents under the inland schedule, against 25 cents in the New 
England and Middle States schedule. The inland schedule is 
otherwise somewhat more complicated, covering 32 particular items 
instead of 21 covered by the New England schedule. The precise 
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area covered by the inland schedule, which probably includes the 
larger portion of the Central West, is not indicated. ‘There is a 
third schedule of rates known as the Atlantic Coast schedule, which 
differs again from the New England and Middle States’ schedule, 
probably covering a portion of the Southern States, peculiarly 
afflicted by a cyclonic and hurricane disturbance. In the case of 
that schedule open woodwork bridges are charged 60 cents, while 
churches with steeples are charged $1.00. It would obviously be 
impossible to enter into a full discussion of the differential rates 
charged for the several sections of the country subject to a widely 
varying tornado and windstorm hazard, while it is safe to assume 
that most of the rates are based on a fair amount of actual ex- 
perience, although the element of conjecture is frequently quite 
apparent. Nor would it be feasible to discuss in detail the various 
forms used in connection with dwelling house and household furni- 
ture or dwelling house and barns without reference to furniture 
or farm forms exclusively. A separate rate is charged for a large 
range of items, which it would seem are a pure matter of conjecture 
as to the scientific assessment of rates particularly applicable to cer- 
tain species of property and their relation to windstorm damage. 

The previous intimation that the Atlantic Coast schedule was 
identical with the Gulf Coast schedule requires to be somewhat 
modified. The latter has a separate schedule of its own, effective 
as of September 1, 1923. It makes provision for 32 different 
types of property, largely with reference to cottonseed oil plants, 
rice mill and tobacco buildings. Sawmills are also included. A 
few specimen rates may be of interest. Open woodwork bridges 
are charged 75 cents, churches with steeples $1.25, cotton gins 
$1.00, cotton mills and warehouses 75 cents, cotton presses $2.00, 
lumber yards $1.00, petroleum tanks and contents 50 cents, rice 
mills, building of brick, $1.00, building of frame $1.50, silos of 
reinforced concrete $2.00, sugar houses, including machinery, 
$1.50, tobacco factories 50 cents, tobacco barns $1.50, water 
tanks $2.00, windmills $4.00, and sawmills $50. 


COMPANY PRACTICE 

In explaining the nature of windstorm insurance practice, so de- 
fined, the president of one of the leading companies transacting this 
form of insurance, was good enough to furnish me with an advance 
copy of a forthcoming publication from which I extract the fol- 
lowing: 

‘The cost of the indemnity against windstorm damage is trifling 
in most cases, and particulars of importance to property-owners 
or to a mortgagee may be readily secured from any agent. The 
rates per thousand insurance per annum on some typical classes of 


property are as follows: 


‘Dwellings and ordinary mercantile buildings, 80 cents; farm 
dwellings, $1.50; farm barns, $2.00 to $2.50; silos, hayracks and 
similar buildings, $1.00 to $3.00; churches, $1.20 to $2.00. 
Most of the other ordinary property is rated around $2.00, and 
usually less. All of these rates call for insurance up to 50 per 
cent of the value of the property insured.”’ 

As has been implied it is hardly necessary to re-emphasize that 
tornado rates vary in different jurisdictions of the country. The 
Eastern and Southern tornado associations have their own rates, but 
these include such sub-divisions as the Inland, Atlantic and the Gulf 
Coast. The territory in the Middle and Western States has an- 
other set of rates, and the Pacific Coast territory still another; copies 
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thereof are not available. It is said that tornado rates are generally 
made according to the experience in the locality; but granting this, 
it is self-evident from examination of the different schedules that 
much remains to be done to give all the rates a strictly equitable and 
scientific character. 

The literature issued in connection with sales-promoting purposes 
is generally of a superficial character, leaving much room for im- 
provement. It is not as widely distributed, as would be advisable 
to increase materially the amount of insurance protection which 
the facts of the situation most urgently demand. More should be 
made of the prompt publication of information regarding particular 
disasters, illustrated by photographic descriptions of the damage 
done. It would also be of value to emphasize on every possible 
occasion the approximate total damage done by windstorm during 
the course of the year in particular States. The United States 
Weather Bureau could materially improve its records if given en- 
couragement in this direction. As far as it is possible to judge the 
valuable returns of that office are not utilized to any extent for pub- 
licity purposes. 

One of the leading companies in a publication on windstorm and 
tornado insurance points out ‘“That suggestions for selling this class 
of insurance have been gathered from all sections of the country, 
and that the consensus of selling experience would seem to show 
that there are two outstanding lessons for the agent to take into con- 
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sideration. First, the name tornado insurance is unfortunate, fo 
tornadoes in the popular mind are limited to half a dozen indefinite 
Western States. In soliciting this alone, call it windstorm insurance, 
for severe windstorms are known in every part of the country, 
Second, the windstorm policy should always be sold in connection 
with a fire policy, either at the time of renewal or when the cover js 
increased. When the agent presents his policy for renewal it js 
good time to say, ‘here are your policies for the year; you will notice 
that the premium is slightly more than last year. The additional 
amount covers you for fire and also windstorm damage.’ Then he 
can go and explain in detail what the windstorm policy covers.” 

Among other interesting suggestions this company also draws 
attention to a statement by Lieut. Finly of the Unied States Navy, 
who is probably the leading authority on tornadoes, and who estimates 
that the velocity of the wind rotating near the center of a tornado 
may reach as much as 500 miles an hour, and exert a pressure of 
250 pounds to the square foot. Even the upward velocity near the 
vortex probably amounts in many cases to over 100 miles an hour, 
for otherwise it could not sustain the pace it visibly does. 

The foregoing illustrates the direction in which both the public 
and the agents may be instructed to much better advantage than is 
generally the case, but there is room for a large amount of improve- 
ment as a prerequisite for a material extension of the windstorm in- 


surance business. 





Non-Production in Villages and in Towns 


By JosrpH R. WILson 


Manager, Development Division, Maryland Casualty Company, Author of “Surety and 


Casualty Salesmanship” 


In a previous article I emphasized the neces- 
sity for preparedness, enthusiasm and reliability 
as necessary qualifications for the success of 
every surety and casualty agent. It is always 
helpful in considering a situation to get the 


will certainly be at hand if every insurance or 
any other kind of agent does his very best to 
fully develop available business in his territory. 
This is no reflection on insurance agents. My 
observation has been that the local representa- 


SmALL Town EXPERIENCE 


I have lived in a small city. I have worked 
in many villages and towns in an effort to sell 
my lines. I will recite one personal experience 
in a small town and draw some conclusions 
therefrom. 

My first experience was selling advertising 
space for a daily newspaper, which was pub- 
lished in a city of 9000 or 10,000 population. | 
was sent to “write up” a neighboring village of 
1200 or 1500 population. My experience was 


other fellow’s viewpoint; to look at existing 
conditions through the other man’s glasses. Un- 
less we do this we are unable to decide cor- 
rectly what it is necessary to do in order to 
meet considerations as they exist. Having done 
this we can take such steps as may be necessary 
to so change unfavorable conditions as to make 
them as nearly as possible what we know they 


should be. 


CHIEF Fietp PropreM 

I called upon the vice-president of one of 
the largest fire insurance companies in New 
York city. “What is your chief field problem?” 
I asked. “To make all our agents work,” the 
executive replied. “That is a problem I have 
been trying for some years to solve,” I said. 
The vice-president remarked: “If vou ever 
find a solution with which you are satisfied, 
please promise that you will give me the bene- 
fit of your discovery.” I promised I would, but 
I did so with the mental reservation that I 
would never be able to prescribe a cure-all for 
all non-working and therefore non-productive 
agents. The insurance executive knew and I 
knew that no plan was ever adopted under 
which one hundred per cent efficiency can be 
secured out of every set of men in any busi- 
ness or profession. 


tives of the strong insurance companies are 
among the leading and most aggressive citi- 
zens of their home towns. But they are human. 
Given any one hundred or one thousand men 
in any vocation, no matter how a majority of 
them may measure up to high standards of 
efficiency, mental and physical, and you will find 
drones. 


PER CENT OF Propucers CAN BE INCREASED 

I believe, however, that the per cent of work- 
ing and therefore producing insurance agents 
can be materially increased by the proper use 
of educational and inspirational methods—not 
hot air propaganda from the home office, but 
practical helps. Any man who has the proper 
stuff in him will respond if he is shown how 
and where he can profit and is then given prac- 
tical help along the way he should go until he 
is able to advance unaided. 

A large majority of insurance agents are, of 
course, located in the villages and the smaller 
towns because most of the municipalities are 
not in the city class. In order to increase the 
productiveness of the agents in the smaller com- 
munities it is necessary to get the viewpoint of 
these agents, apply such methods as may give 
them a correct conception of their opportuni- 
ties, and aid them in every possible way to 
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limited and I was not over-confident of my 
own ability. I had had no expert coaching so 
I was compelled to follow methods of my own 
making. I reached the town, the business of 
which I was sent to exploit, early in the morn- 
ing. It was almost a one street town, perched 
upon a river bluff. The railroad tracks occu- 
pied the center of the main thoroughfare. On 
either side were ten or twelve business houses, 
a bank, a flour mill and a small hotel. Back of 
the town on a hill was a co-educational institu- 
tion of recognized standing. I felt as if my 
task was truly that of getting blood out of a 
turnip. I realized, however, that I simply had 
to make good or admit myself to be at least a 
temporary failure. I was determined not to 
he forced to such a humiliating confession. So 
I started in. I interviewed the proprietor of 
each store in turn, the president of the bank, 
the manager of the hotel and the headmaster 
of the school. I worked as if my life was at 
stake. By late afternoon I had a signed con- 
tract for advertising space from every concern 
in town but one, the proprietor of which was 
absent for the day. 


How It Was Done 


How did I do it? Upon entering each place 
of business I introduced myself and told my 
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I acquainted myself with the char- 
acter and extent of stock carried; the class of 
trade to which the merchant catered ; the sur- 
rounding territory from which his patronage 
came; the advantages of the town from each 
individual business man’s viewpoint as the com- 
mercial center for the surrounding sections, and 
other necessary facts. I then prepared copy for 
what I considered a suitable write-up exploit- 
ing the business ; submitted it for the pro- 
prietor’s approval; made such changes as he 


mission. 


suggested ; quoted him a space rate; adjusted 
the length of the write-up to suit his ideas if 


it was too long; secured a signed contract for 
the write-up agreed upon and went on to the 
next place. I wrote up the bank, the hotel and 
the school in the same way. In each case I 
explained candidly and truthfully the advan- 
tages of the proposed publicity and the circula- 
tion of my paper which would publish the write- 
ups, placing my cards on the table face up. 

When I landed in that town not a business 
man there knew he wanted advertising space. 
Had I gone from store to store asking those 
merchants if they “wanted to put an advertise- 
ment in my paper,” doubtless every one would 
have replied with a positive “no.” My plan 
was to diagnose the publicity needs of each 
business and other concern, prescribe the char- 
acter of write-up I believed each needed and ex- 
plain the value of the advertisements I offered 
I convinced those business men that they 
needed what I offered to sell and they signed 
contracts. 


PrAcTICAL APPLICATION 

Here is the application of the small town 
experience cited: 

A large per cent of business men and other 
citizens do not apply for the protection pro- 
vided by surety and fidelity bonds and casualty 
insurance policies, because the necessity for the 
forms of coverage has never been explained to 
them. The active agent who is familiar with 
his lines—their coverage, the conditions under 
which they are issued and their selling quali- 
ties; who knows who are desirable prospects 
for each line, and what bonds and policies each 
prospect should have for his complete protec- 
tion, will succeed provided he presents his 
proposition personally and candidly to the busi- 
ness and professional men of his town. Being 
familiar with his lines, the agent is prepared to 
correctly diagnose the forms of protection each 
Prospect should have and prescribe those every 
individual, concern and institution needs for 
the entire safeguarding of its interests. 


ViewPoint oF Many AGENTS 

Why do a large per cent of surety and cas- 
ualty agents in the smaller communities tail 
to do this? To answer this yuestion, it is neces- 
Sary to understand the viewpwtnt of most vil- 
lage and town agents. 

Take John Doe, who is agent for the “Sure 
Protection” Surety and Casualty Company in 
Doeville. John knows every Tom, Dick, Harry, 
Bill, Joe, Jim, Rufus, Mary, Sallie, Sue, Jane, 
Carrie, Alice and other citizens; male and 
female in his town. They all know that John 





sells insurance. They go to him for fire in- 
surance, the necessity for which has_ been 
brought home so frequently that it is generally 
recognized. John believes, and rightly so, that 
if any of his fellow-townsmen want surety or 
fidelity bonds or casualty insurance policies they 
will come to him. So they will. The trouble is 
most of them do not know their needs for these 
classes of protection because those needs have 
never been explained to them. Result—they do 
not go to John for bonds and policies. No per- 
son would go to a store for food and clothing 
if they did not know they must eat to live and 
must wear clothing to be comfortable. Hence 
it is up to John to prove to his public that it 
needs what he sells. This means that he must 
personally educate the public and solicit ap- 
plications. Most agents in villages and towns 
feel that while personal solicitation is neces- 
sary in the cities, it is not essential in small 
communities. 


Says He Has No Prospects 

Or, John Doe may be one oi the large class 
of village and town agents who have never 
acquainted themselves with surety, fidelity and 
casualty lines. He declares that there are no 
prospects in his community and therefore per- 
sonal efforts on his part would not avail. This 
position is due to John’s own lack of knowl- 
edge. If he had even a scant acquaintance with 
his lines and for what classes of prospects each 
hond and policy is intended, he would know 
that every citizen of standing in his community 
is a prospect for one or more bonds or poli- 
cies. Then, if John desired to increase his 
profits, he would go out and develop a profit- 
able agency business. 


INSURANCE A SIDE LINE 

No surety and casualty agent in a village or 
town feels that insurance will yield a_ suffi- 
cient income in itself. Consequently he han- 
dles insurance as a side line to his banking, 
real estate, mercantile or otger business inter- 
ests. Not being familiar with his bonding and 
casualty lines, he does not realize that business 
in bonds and policies will be a profitable feeder 
for his other interests and vice versa, thereby 
increasing his annual profits materially if prop- 
erly developed. 

When John Doe receives literature from the 
home office of the “Sure Protection” Company, 
he often gives it little heed. He assumes that 
it is an easy matter for those fellows at the 
home office to sit in their swivel chairs and 
send out boosting letters, but he feels that he 
knows the situation in his home community far 
better than they do and that they are firing 
wide of the mark when they attempt to tell him 
how to increase his commissions. 


Home Orrice Meruops 

How is the home office of the “Sure Protec- 
tion” Company going to meet the village and 
town conditions outlined as well as overcome 
other obstacles in the smaller communities? 
By accepting John Doe’s attitude as the actual 
facts of the situation and adopting such mea- 
sures as may be necessary to prove to John that 
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his viewpoint is wrong and the home office 
statements as to the possibilities for profit in 
John’s community are correct as proved by 
familiarity with the bonding and casualty lines 
sold and the best methods for developing busi- 
ness. 

To make more agents work, the home office 
must point out to the village and town agents 
their opportunities for profit, show them how 
to take advantage of these possibilities and then 
help them in a practical way to do so. 

Volumes may be written on how best to 
educate, stimulate and assist the smaller agen- 
cies. Those who direct business development 
from the home office must work out their own 
salvation. 


One Dozen Doughnuts 

Ralph Duncan, that’s not his real name but 
it's near enough, was one of the many insur- 
ance menin .. who were after the busi- 
ness of the . . . baking company. It was 
common talk that they had pfaced an order for 
ten light delivery cars to replace their horse- 
drawn vehicles. 

Every agent who sent his card to the owner 
received it back with “not interested in insur- 
ance” scrawled across the face. Duncan didn’t 
take this statement for granted. He felt con- 
fident of “interesting” Mr. Ross if he had the 
opportunity, and he made up his mind that he 
would make the opportunity. Every night on 
his way to the train he stopped at the bakery 
and made a purchase, but he made sure that 
Mr. Ross, who made a practice of walking 
about the store during rush hours, saw him. It 
was not long before Mr. Ross greeted him 
with a “good evening” when he entered the 
store. One night Duncan noticed a great heap 
of crisp, golden brown doughnuts in the win- 
dow. Doughnuts were his “long suit.’ He 
walked in and said “Good evening, Mr. Ross,” 
bought a dozen and hurried to his train. He 
was no sooner in his favorite seat in the smoker 
when the train pulled out, with a jerk knock- 
ing his bag of doughnuts off the seat. Duncan 
picked it up, looked at the grease spotted bag 
and said, “By the great horn spoon, I’ve got it.” 
He had discovered a way of interesting Mr. 
Ross. 

The next evening, a little earlier than uswal. 
Dundan entered the bakery and walked right up 
to the owner. 

“Mr. Ross,” he said, “Those doughnuts I 
bought last night were just great. Do you sell 
many to the commuters? 

“Not as many as you'd like to? Well, you 
ought to sell a raft of them but I think that 
dozen I bought last night showed me why you 
don’t sell more. Here is the reason. No com- 
muter likes to carry a greasy bag and, believe 
me, the ordinary paper bag filled with dough- 
nuts gets greasy in no time. I stopped at the 
wax paper factory of a friend of mine and got 
these bags. Each one will hold a dozen dough- 
nuts. Will you let me try an experiment?” 

Duncan filled his three dozen bags with the 
tempting fried cakes and arranged them around 
the heap in the window. In back he put this 
sign, “Take Home a Dozen Delicious Dough- 
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Massachusetts Bonding and Insurance Company 


Home Office, Boston, Massachusetts 


JOHN T. BURNETT, T. J. FALVEY, President Cc. W. FLETCHER, 
Secretary-Treasurer Comptroller-Asst. Treas. 


—— Seventeenth Annual Statement—December 31, 1924 





Paid-up Cash Capital - - - $1,500,000.00 
ASSETS LIABILITIES 
Government Bonds. ...........5.5.0..06.02 008 $1,554,804 .00 Premium so mints RE ER $2,913,265 .78 
State, County and Municipal Bonds... . .. 1,826,001 .19 Reserve for Claims. ..................-. e000 2,301,139 .40 
Railroad Bonds..............--- -........ 1,063,375 .62 PRESCRVE LOD LANES ferciaielo.cs. Serna’ Sscieee oene a ote mene 183,651 .78 
whic Utility Bonds 798.020 .00 Reserve Tori Commissions se.) cis 6 siciesecdaoare eee vs 283,306 .27 
“atta eect. ee - - =. 441,250 00 Reserve for Reinsurance and Other Liabilities. . . __ 95,808.97 
Bank and Other Stocks................. poociggube -00 Total Reserves and Liabilities, except Capital. . .$5,777,272 .20 
Real Estate..............--..-05-. Feet 413,268 .15 Cash Capital...............-.0.. $1,500,000 .00 
Unpaid Premiums—not overdue............... 1,141,562 .45 SURPLUS ......... cece ccccece 1,801,598 .02 
Cashin Office and Banks. ................0000: 1,111,427 .91 colo eae See 
Accrued Interest and Other Assets............. 92,981 .90 Sutplius:to Policy Holders. ..¢ ase ce ko cec ne wes 3,301,598 .02 
ADMITTED ASSETS. ........02.00005 $9,078,870 .22 JG) LN) Cag a Pn ge $9,078,870 .22 
The Company Writes FIDELITY AND SURETY BONDS ] 

Automobile Liability, Automobile and Teams Property Damage, Collision, 

Public Liability, Golfer’s Liability, Elevator, Accident, Health, Burglary, 

Theft, Messenger Hold-Up, Robbery and Plate Glass Insurance. | 

NEW YORK OFFICE BROOKLYN OFFICE NEWARK OFFICE 
W. H. Conroy, Vice Pres. E. T. Warner, Res. Mer. John Giblon, General Agent 
140 William Street 44 Court Street 703 Firemen’s Building 
Telephone: 1701 Beekman Telephone: Main 4869-4870 Telephone: Mulberry 283 















































Contract Bonds Without Delay 
Or Inconvenience 











Accident Sprinkler Leakage ONDS that adequately protect the owner—that certify to the 

Health Water Daniage B standing and responsibility of the contractor—that are bought 

Liability Plate Glass and paid for as any other commodity and do away with the 
° obligation incurred in asking personal suretyship; these and indemnity 

Automobile Bowler bonds of a wide variety are issued without delay or inconvenience to 

Elevator Engine applicants who can make a proper showing. 

Rist Sites Fly-Wheel Maryland Casualty representatives are everywhere. 


Workmen’s Compensation Burglary 


Maryland Casualty Company 


BALTIMORE 
ZEUATS 


Electrical Machinery Check Alteration and Forgery 


Fidelity Bonds Surety Bonds 


SURETY 
BONDS 


CASUALTY 
INSURANCE 
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nuts in the Grease-Proof Bag.” In fifteen 
minutes every one of the doughnut-filled wax 
paper bags was sold. Mr. Ross could not con- 
ceal his delight. His pleasure at the scheme 
was unbounded. 

“Mr, Duncan, you're a clever salesman. Get 
out your order book, I’m going to buy some of 
those bags.” 

“Sorry, Mr. Ross, that I can’t take your 
order, but I’ll tell you where you can buy them. 
You see insurance is my line, not wax paper, 
For the last two weeks I’ve been trying to see 
you and talk insurance on the delivery cars 


you've ordered. Every time your secretary 
takes my card you write “Not interested in in- 
surance” on it and send it back. I thought this 
wax paper bag stunt up to get your interest. 
Can I stop around some time to-morrow and 
talk insurance?” 

“Mr. Duncan, you don’t have to wait until 
to-morrow. If you can spare the time, come 
right in my cffice where we will not be dis- 
turbed. Say, you’re a better salesman than | 
thought you were at first.” 

That’s how Ralph Duncan got the ... 
baking company account.—The Accelerator. 





How One Fire Prevention Committee Works 


A glowing example of achievements made 
possible by organization among insurance men 
is illustrated by the work of the fire prevention 
committee of the Insurance Federation of 
Pennsylvania, organized over two years ago for 
the purpose of spreading throughout the Key- 
stone State a plan for the reduction of loss of 
life and property from fire hazards. Although 
this committee has not been splurging much, 
it has actually been working on a definite pyo- 
gram, the result of which is shown in the 
accompanying report. 

W. M. Goodwin, a vice-president of the Fed- 
eration, and a member of the firm of Hilden- 
berger & Goodwin of Bethlehem, Pa., is the 
fire prevention committee chairman. He spent 
a great deal of time with the other members of 
this committee whipping into shape a program 
outlining the duties of the local committees and 
after considerable amount of work succeeded in 
having a comprehensive program prepared. 

The first purpose of the Insurance Advisory 

Board of Pennsylvania—an organization also 
receiving the full support of the Insurance Fed- 
eration—reads as follows: 
_ To provide the insuring public with all 
legitimate lines of insurance coverage and to 
render, individually and collectively, construc- 
tive service to the community and the Com- 
monwealth so as to safeguard human life and 
property, and to encourage reputable business 
interests and activities. 

Purpose number 7 of the same plan adds to 
the possibilities of purpose number 1 and asks 
the boards “to co-operate with all civic organ- 
ations for community betterment.” <A fire 
prevention plan is certainly a community bet- 
terment! Realizing this to the fullest extent, 
Mr. Goodwin, together with W. R. Roberts, of 
Woodring & Roberts Insurance Agency, also 
of Bethlehem, and ardent Federationists, un- 
dertook to further these purposes along fire 
lines with the Chamber of 
merce of Bethlehem, resulting in the appoint- 
ment of committee on fire prevention, the per- 
at the end of the 


prevention Com- 


sonnel of which is given 
enclosed report. 

The careful attention of this committee and 
the duties imposed upon it covers practically 
every phase of fire prevention activity. The 
recommendation has been finished, approved by 
the Chamber of Commerce, and will be sub- 
mitted to the mayor and city commissioners of 
Bethlehem. 

The Bethlehem are ex- 


insurance men of 


ceedingly proud of this report and believe it 
will be the means of accomplishing much good 
for the community. The National Board of 
‘ire Underwriters and the Underwriters Asso- 
ciation of the Middle Department worked in 
very close co-operation with the committee, and 
with their continued interest, much is expected 
of the ultimate result to be obtained. 

The report is as follows: 

Recommendations of the fire prevention com- 
mittee of the Chamber of Commerce of the 
City of Bethlehem, Pa., to His Honor, the 
\layor, and the city commissioners. 


DvuTIEs 

(1) To examine into the fire fighting facili- 
ties and water supply of the City of Bethlehem; 
(2) also the general construction of the con- 
gested areas and the resultant conflagration 
hazard; (3) to make recommendations for the 
improvement of the same and to outline a pro- 
gressive fire prevention program; (4) to ascer- 
tain the effect such improvements will have 
upon our fire insurance rate. 


REPORT 

The services of the National Board of Fire 
Underwriters were obtained and they have pre- 
sented a complete report in which is shown 
among other subjects: First, the need of a 
more adequate water supply for fire fighting 
facilities; second, the amendment of our build- 
ing code to restrict certain types of construc- 
tion and to regulate congested areas; third, the 
need of a modern fire alarm system; fourth. 
the need of more fire plugs: fifth, the need of 
more paid members in our fire department. 


FirE INSURANCE RATES 

ire insurance rates are made scientifically 
on schedules which are filed with the State in- 
surance department and approved by them. 
These schedules are designed to penalize the 
property containing fire hazards and to give 
credit to the property possessing unusual fire 
preventive features. In other words, every 
building or risk makes its own rates and credits 
are given the property owner who makes an 
intelligent effort to reduce his fire hazard. 

-xactly the same procedure is followed out 
in the treatment of cities. In each individual 
schedule there is a town deficiency charge 
which reflects the degree of fire protection, 
water supply and confiagration hazard in the 
city. 

At the present time the town deficiency 
charge on the north side is 18 cents per 100 
and on the south side it is 14 cents per hun- 
dred and every mercantile and manufacturing 
risk is affected by this rate. We have no way 
of definitely arriving at figures, but we esti- 
mate that the amount of value so affected on 
the north side is approximately fifteen millions 
and on the south side (excluding Bethlehem 
Steel Co.) twenty millions. 


ios) 


~ 
od 


You can readily see that any reduction in this 
town deficiency charge means a great saving 
to our citizens, 

A conference was held with the Under- 
writers Association of the Middle Department, 
the rate making authorities in charge of this 
territory, and they give us the following rec- 
ommendations : 


RECOMMENDATIONS 

1. Install a 16-inch main from the Lehigh 
river to Third and Prospect avenues and from 
Church and Main to Market street. If recom- 
mendation number 1 as outlined above is made, 
a reduction of approximately .03 cents per 100 
will be made. 

2. Replace the existing 3-inch and four-inch 
water mains and gradually improve our grid- 
iron system. Credits will be allowed from time 
to time if recommendation number 2 is fol- 
lowed. The present penalty is approximately 
.02 per 100. 

3. Install additional fire hydrants as per na- 
tional board layout and specifications. For com- 
sliance with recommendation number 3, a credit 
of approximately .0075 will be given. 

4. Double the number of paid men in the 
fire department to provide two men upon each 
shift. For compliance witn recommendation 
number 4 a credit of approximately .oo8 will 
be given. 

5. Install new fire houses on West Broad 
street at Fifteenth avenue and along the Naz- 
areth pike at Washington avenue. There is no 
charge at present for the lack of fire nouses 
as outlined in recommendation number 5, but 
if the city continues to grow in these directions, 
a penalty of approximately .005 may be 1m- 
posed some time in the future. 

6. Improve present fire houses according to 
recommendations of the national board. Same 
as number 5. 

7. Test and keep a record of hose equip- 
ment. A credit of .003 will be allowed if rec- 
ommendation number 7 is complied with. 

8. Provide a systematic training code for 
firemen and develop a competitive spirit be- 
tween the various houses, offering a trophy for 
the house with the best record. For compliance 
with recommendation number 8 a credit of ap- 
proximately .oor will be given. 

g. Install a new fire alarm system in accord- 
ance with national board standards. A credit 
of .or will be given for compliance with rec- 
ommendation number 9. 

10. Bring our present building code up to 
standard, making it as near like the National 
Board Standard as feasible. Compliance with 
recommendation number 10 will result in a 
credit of approximately .006. 

11. Provide rules and yregulations for ex- 
plosives and inflammables. There is no charge 
in the present schedule for recommendation 
number 11, but there may be later on unless 
something is done to remedy this condition. 

12. Provide an ordinance regulating the in- 
stallation of high tension wires. Unless rec- 
ommendation number 12 is complied with, a 
penalty will probably be imposed. 

13. Install private fire protection in our 
pumping station. A small credit in the rate 
will be given if recommendation number 13 is 
complied with. 

14. That city council pass an ordinance out- 
lining a fire prevention program to be followed 
out over a period of years and providing for 
certain improvements from time to time. Rec- 
ommendation number 14 has no effect on 
charges. 

15. Subject the employees of the water de- 
partment to a civil service examination. 

16. Keep accurate records in the water de- 
partment. No charge is involved in recom- 
nendations number 15 and number 16 but a 
charge may be made in the future. 


CoM MENTS 
Bethlehem has been fortunate in her fire rec- 


ord, although her average loss per capita is 
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To Be Certain of Success? 
NEWARK, N. J. 
Rather than follow the path of least re- 
sistance, why not take the trouble to 
make absolutely sure that the policy 
you are offering your prospect is really 
ee 299 
. . second to none? 
Financial Statement, January Ist, 1925 5S 
ASSETS In our contract life and accident insurance 
Cash im Banks ie icycccieccssccrsertrees $391,483.89 are “united” in one policy. Worth 
c s (I cet V. BD a6 Rites S hee Viewiscee aed eiee.si 470,839 .7¢ . ° , ° . ° 
a... .,....... | 2'317/250.00 consideration. Worth investigation. 

— ROE esi nssko sis saeae do 4 80d ee 5 Ritarbud psa ne grace Beas ease ae ANSE 
NN 8 gc g aa gira isi aS Go parol aria hdl ate we lgmilor evades 370,000 .00 4 
Other Admitted Assets... ......00.000000 cece eee - 1,410,064.71 Especially attractive agency oppor- The UNITED Policy 

penmeneens $9,024,917 .19 tunities in Ohio at the present time. $5,000 
Premium Reserve................-20000 oe a eis sine vers «SRD 2SE9ROD Any natural death, 
NN III CS oii is ace te iserd iki'0! nih’ # nee die Bale or ed Rare R OAS 2,011,164 .89 
BPE Ailes... ... 0.0.25 .050000cceeeescesseaee 500,325 .59 





Additional Voluntary Reserve for Workmen's Compensation 


UIE Eon Se aot ae 25 Gace Wis irs 6 lac asda Io bss Mei eae sss S00 076.79 
SOREN iG ign os idan sae mae ine a5 wes Reuss area $1,500,000 .00 
RUIN EES ct io ak acl eee sé se, dodhid en Siw OH 1,400,000 .00 


2,900,000 .00 


$9,024,917 .19 


Compiled under the laws of the States of New York and Massachusetts 


Business Written Year Tota! Assets Business Written Year Total Assets 
$29,497.31...... | See $404,792.15 2,556;444.02......1918...... 3,184,962.32 
206,333.21...... | ee 511,382.11 3,088,600.52...... es 3,579,070.78 
349,879.06. ..... 1912...... 628,702.95 4,140,430.20...... 1920..... .4,352,898.62 
§20,402.34...... 1913...... 969,385.74 4,446,094.98...... 4 ee 5,110,025.67 

J eee i 1,293,503.82 5,481,750.40......1922...... 6,391,838.96 
1,232,207.45. BOIDS ose 1,625,313.22 6,796,904.71......1923...... 7,113,656.61 
1,813,373.21...... | Se 2,388,881.43 8,291,930.18......1924..... .9,024,917.19 
2,462,871.84...... | Gee 2,851,276.62 





UNITED LIFE 


and Accident Insurance Co. 
Home Office Concord, N. H. 


Inquiries to Eugene E. Reed, Vice-President 





$10,000 
Any accidental death, 





* $15,000 
Specified accidental 
deaths. 
$50 Weekly 
dental benefits. 


Acci- 








Waiver of Premiums. 





Also Total and Per- 
manent Disability In- 
come. 




















HOME OFFICE: NEW YORK 


CASUALTY INSURANCE 
FIDELITY AND SURETY BONDS 


Who’s Who in the business of meeting in- 
demnity obligations, is written in the his- 
tory of three quarters of a century of 


“ROYAL” 


Service. 


STRONG 
WA\ TO SUSTAIN 


which permeates this organization, and 
striking gains made every month. 


goodwill toward the Provident. 





The 
=== 


R. J. Maclellan, President. 
ESTABLISHED 1887 


LIFE ACCIDENT 








“Swift to Serve; Strong to Sustain’"— 


A creed that expresses the sincere desire to serve humanity 


Provident Life Men find everywhere a tremendous force of 


PROVIDENT 


LIFE AND ACCIDENT INSURANCE CO. 
of CHATTANOOGA 


W. C. Cartinhour, Secrelary. 


HEALTH 


is reflected in the 


LIABILITY 
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higher than her neighboring cities, Allentown 
and Easton. But this is no guarantee that our 
good fortune will continue. Many other cities 
have realized the absolute necessity of a fire 
prevention program after they have experienced 
a conflagration. We believe it wise to benefit 
by their experience and to make every reason- 
able effort to prevent such a disaster, then if 
misfortune does overtake us we will have noth- 
ing to reproach ourselves with. 

Council is frequently petitioned by certain 
sections of the city for various forms of fire 
protection. Such matters cannot be localized 
and if enough pressure is brought to bear and 
the funds are available, the petition may be 
eranted without thought that the same money 
expended along other lines might bring more 
benefit to a larger number of citizens. A well 
planned fire prevention program will eliminate 
this, resulting in economy and a greater degree 
of safety. 

Other cities, notably Philadelphia, have taken 
this matter up with visible results. It is only 
natural for a chamber of commerce to become 
interested in this matter, as it vitally affects the 
business and social life of the city. 

We have found the National Board of Fire 
Underwriters, 75 William street, New York 
city, ready and willing to give any community 
the benefit of their great experience and facili- 
ties in fire prevention work. As they are un- 
doubtedly the final authorities on the subject, 
we recommend that the city council consult with 
them on any subject pertaining to fire preven- 
tion, and we can assure them of courteous and 
efficient service. This body has nothing to do 
with insurance rates, but we have also found the 
Underwriters Association of the Middle De- 
partment, 412 Walnut street, Philadelphia, Pa., 
ready and anxious to offer the same courteous 
co-operation, and this body should also be con- 
sulted before any important changes and im- 
provements are made. 

The city is to be congratulated in having in 
their emplov such an able engineer as Robert 
L. Fox. He has taken an active interest in 
this work and is familiar wrth all the details 
and, with the city solicitor, is fully capable of 
drawing up an ordinance providing a fire pre- 
vention program. 

In conclusion, we present this matter for vour 
consideration, and urge the immediate introduc- 
tion of a progressive fire prevention program 
worthy of the great city with which we are 
identified and whose interests we all have so 
much at heart. 


INSURANCE STOCK QUOTATIONS 
The table below was corrected for Tue Spectator by the firm of Noble 
& Corwin, New York, who make a specialty of this class of securities. 


New York and Hartford Casualty and Surety Stocks 


Canital 
(000 Omitted) Bid 
Aetna Casualty and Surety........ 2.090 610 
BOGE Oe ere $10,000 R40 
American Surety.........c0cece0: *5,000 121 
Fidelity and Casualtv............. M4000 100 
Hartford Steam Boiler........... A2,500 450 
Metropolitan Casualty............ 750 82 
Natiotial Surety... ...6.ec0ccics cas B10,000 211 
New York Plate Glass............. 4,500 115 
Prefe red PERO NNPRAE og 5, <5~s 0: slecais lo 1,400 525 
Usb 1 OS Sais Mera eee ae 10,000 1015 
United States Casualty............ G1,000 300 
an 


Making the Postal Confusion Worse 

Representative Kelly now adds his about a 
postal pay and rate increase bill. The first zone rates 
proposed in Senator Sterling’s bill were based on the 
alleged facts of the Postal Cost Finding Commission’s 
report. The briefest consideration of these, with the 
help of competent witnesses, was enough seriously to 
impair their value. Afterward Senator Moses and 
Senator Oddie hazarded their different zone rates. Mr. 
Kelly now essays a fresh recasting of zones and rates. 

The present eight zones are reduced, for rate-mak- 
ing purposes, to three; and the effect of the new 
tariffs will be to raise the second-class rates 50 per 
cent on the great bulk of matter now using the mail 
service. Mr. Kelly measure as one 
which will raise additional revenue from second-class 
matter. It has not even that merit. The present high 
wartime rates on this class have already driven pub- 
lishers to the use of cheaper baggage, express and 
truck services wherever possible. The provi- 
sions will push the newspapers to even greater use of 
these other services, and there is every reason to be- 
lieve that the result will be an actual decrease in 
revenue. : 

The struggles in the House to piece together a pay 
and rate measure are probably due to President 
Coolidge’s hint that he would not favor a bill which 
fell so far short of providing the revenue to defray the 
expense of the increased postal salaries as did the 
Senate bill. It is difficult to believe, however, that 
the President can approve a measure which has been 
framed so much by chance. The premises in the case 
—that the pay provisions in the bill are necessary in 
toto—are far from being proved. If anything in the 
muddled situation is clear, it is that postal legislation, 
which the House leaders now plan to drive through, 
should be passed only after Congress has given the 
bill painstaking and intelligent study and debate.— 
New York Times. aa 

Why should not the Post Office Department, 
which renders service to all the people, be 
treated like other departments which also give 
service, but without being required to be self- 
sustaining? What are the direct collections 
from citizens for the support of the Depart- 
ment of Agriculture, for example? Why 
should not the farmers contribute, in the form 
of taxes, towards helping to pay for the de- 
rural de- 


guess 


champions his 


Kelly 


livery of letters and packages by 
livery? 

Second-class mail 
people throughout the country for their infor- 
formation and education, and the delivery of 


matter is needed by the 
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all classes of mail, at low cost, is also essential. 
If the cost of delivery is not covered by 
reasonable rates of postage, the shortage should 
be met by the people at large; and during most 
of the past eighty years, postal service deficits 
have been the rule and have been recognized as 
proper charges against general revenues. A 
statement issued in behalf of the American 
Newspaper Publishers Association says: 


The Post Office Department last year had expendi- 
tures of $587,376.915.89. As against these expendi- 
tures it had operating revenues of $572,948,778.41. 
Its net deficit incident to the year’s business was $14,- 
428,137.48. An analysis of the department’s opera- 
tions shows that in addition to its losses on its purely 
business transactions such as special delivery, postal 
cards, money orders, etc., the department performs 
services of a purely political nature at the command 
of Congress which cost more than $140,000,000. 

These services include the distribution of certain 
publications free of charge within their county of 
publication at an expense which the department esti- 
mates to be above $7,600,000 a year; they include ser- 
vices performed by the Post Office Department for the 
Treasury Department at a cost of $225.000 a year: 
they include the distribution of Congressional and 
departmental mail at a cost of $12,842,000 a year; 
they include the distribution of agricultural, scientific 
and religious papers which are transported in the mails 
at favored rates at a loss above receipts of $15,000,000 
a year; they include the transportation of foreign 
mail at a loss of approximately $5,000,000 a year; 
they also include the maintenance of rural free de- 
livery and star routes at a cost of approximately $100,- 
000,000 a year, whereas, according to the Postmaster 
General’s own testimony given before the sub-com- 
mittee of Congress in December, these routes carry 
less than one-sixtieth of the entire volume of the 
mails. 

There is only one conclusion te be drawn from these 
figures, and that is that the present-paying users of 
the mails on the basis of rates now in existence paid 
the Post Office Department a profit on its purely busi- 
ness transactions last year of more than $125.000,000, 
and this profit made up all of the loss incurred by the 
department on its public policy expenditures, with the 
exception of about $15,000,000. 

Had these public services been 
Department of Agriculture, the Department of the In- 
terior or any other department of the Government, 
they would have been paid for out of the public 
funds, but having been performed by the Post Office 
Department they were paid for almost wholly out of 


performed by the 


postal revenues. 


wanes 500 300 asthe 10 J 31 
areas +10,000 114 118 6 J&J 10 
eceneres 075,000 154 158 6 J&J 10 
sbierare 71,000 148 Pees 7 T&T 
i 1,000 41 43 2.40 OF 
weteucs V3,500 1,350 1,150 2.40 OT 31 
womneras H12,500 293 298 16 OF 15 
qienee T1,500 75 Pre 5 OJ 2 
wvaceda 118,000 675 685 20 OF 
a ae 018.000 255 anes 18 J&T 
Sacesxe N750 100 ae 5.50 OF 
evmawne N250 100 110 7 OF 
dhs qatads *1 500 215 Pee 8 J&J 15 
error ¥3,000 715 aires 20 OF 
detmacwen *K3,000 195 205 J&J 14 
pre ee P+2,000 93 98 30M 15 
ardine C1,000 220 235 10 T&T 
sodewas +400 175 sites L6Q7 
eed ge are A5,000 540 550 24 OF 
Leeouws 700 165 75 6 OF 
Wawease |R2,000 119 4QF 1 
aoa wad 200 85 wares 6 A&O 
wieuges $F1,500 47 49 E2QF1 
™ Par $20. U 5% or $1 extra, May,1923. § Ex- 





* Par $50. tf Par$25. { Par $10. 3. § 
stock dividend. A Cap. inc. from $3,000 in Dec., 1922, at $100. C Cap. inc. from 
$500,000 Dec., 1923, at $125. E1% % extra February and August; 1% extra May and 
November. F Cap. inc. from $1,000,000 Dec., 1923, at $30. H Cap. inc. from $10,- 
000,000 by stock div. 25%, Nov., 1922. J_1% extra each div. period. K Cap. ine. 
from $2,000,000 by stock div. Dec., 1922. L $1.50 extra April, 1924. N Cap. inc. by 
stock div. June, 1923; com. $600,000 to $7.500,000: prfd. $100,000 to $250,000; par 
value com. changed to $25. O Cap. ne. from $12,000,000 by 50% stock div. Dec., 1922. 
000 June, 1920; 50% stock div., 50% sub. $31.25. R Cap. ine. 


Oct., 1923 A Cap. inc. from $2,000,000 by stock div. B Cap. inc. from $7,000,000 by 
Stock div. 226-7%. D4% extra July, 1923, and 14% extra Jan., 1924. Gcap. 
nc. by stock div. Dec., 1922. M Cap. inc. from $2,000,000 by 100% stock div. Nov., 
1922. par value $25, 

All the above stocks have a par value of $100 except as otherwise noted. 


New York and Hartford Fire Insurance Stocks 





Capital P Cap. inc. from $1 
(000 Imitted) Bid Asked DividendRate — from ‘$1,400,000 and Colonial Assurance merged Dec., 1922. T Cap. inc. from $1,000,- 
Aetna LEST Co Ose ar 5,000 585 595 24 OJ 000 by 50% stock div. Apr 1, 1923. U Cap. inc. from $2,500,000 by sale at $35; par 
American Alliance... ......+s000+s 1,000 265 275 200J 15 value reduced to $25, Oct., 1922. V Cap. inc. by 400% stock div. Dec., 1922. W Cap. 
Assurance Co. of America 2,500 160 150 8 F&A 1 ne. from $4,000,000, April, 1922. Y Cap. inc. from $2,000,000 by sale at $200 in 1924. 
Bankers and SMIIDEES 6 64 /<.:6-6.6 100 es 1,000 180 had 10 QM 1 X 5% or $1 extra May 1, 1923 ? 
City of New York..........20202, 1,000 228 235 12J&J All the above stocks have a par value of $100 except as otherwise noted. 
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O one can explain the prestige 

of the Liverpool & London & 
Globe better than an L. & L. & G. 
Agent. 


Every settlement on a Liverpool 
policy illustrates the outstanding 
reason. When a client is in straits 
the agent can rely on the company 
to meet its obligations promptly and 
fairly. The claims he made when 
soliciting the business are really ful- 
filled in the emergency. 


This reaps its own reward in the in- 
creased confidence that it builds for 
the entire L. & L. & G. Agency body. 
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GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
f 


FORT WORTH, TEXAS 
A Progressive Texas Company 











A State Mutual Life Assurance Co. 


of Worcester, Massachusetts 
INCORPORATED 1844 





The State Mutual, guided by the principles of true 
mutuality, has, in accordance with its usual procedure, extended to old 
et the benefits of new and liberal policy features recently adopted. 

his practice, and the low net cost of the Company’s contracts, (new dividend 
scale effective Jan. 1, 1925) has established a membership of policyholders 
who, with their beneficiaries, constantly prove of assistance to the field force 
by their willingness to co-operate in the extension of the Company’s service, 


B. H. Wright, President 
Stephen Ireland, Superintendent of Agencies 


D. W. Carter, Secretary 
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A Great 
(ite Great Amenigan) tiuiual Aasenions 
linclammntty policy pro- 


Comyp UY vides com- 









ii ig. plete pro- 
a” See, tection in 
* Ohio’s 
largest and 
strongest 
automobile 
insurance 
company. 












MANSFIELD, OHIO 
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st HAMPTON ROADS 


FIRE «>» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 
Address Home Office For Agency Connection 


fe 
HENRY G. BARBEE JAMESA. BLAINEY GEORGE A. MoRIN, 
President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 





An Exceptional Opportunity 
for 


General Agency Contract 
Unusually Liberal Terms 
Splendid Territory 

Home Office Cooperation 


Oldest Legal Reserve Company in Texas. 


Texas Life Insurance Company 
Write Today Waco, Texas 

















‘THE GUARANTY LIFE INS. C0. 


DAVENPORT, IA, 











New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 
























L. J. DOUGHERTY, Sec’y and Mgr. 
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FIRE AND CASUALTY EDUCATIONAL SECTION 


The Making of the Fire Insurance Rate 
(Continued from page 4) 

confirm for the present at least, the equity of it. So far as 
fire protection is concerned, it would be more consistent in all 
schedule rating to charge for a floor opening according to the 
poorest protection at any floor. This charge would then be 
sufficient to secure the correction and would probably result in 
better protection to floor openings. In all probability the whole 
treatment of floor openings in schedule rating has erred on the 
side of leniency; it undoubtedly would have been better to 
sacrifice charges for other things and emphasize floor openings. 

Partitions, Decks and Stairs ——Most of these may be and 
can be of fire-resisting material. If not, the charges run from 
three to twenty per cent. This is true for partitions; it is 
true for decks; while if the stairs are of combustible material 
the charge ranges from two to five per cent. 

Chimneys, Stacks, Breaching and Stovepipe-—This is the 
old friend of schedule rating, and the old enemy of fire pre- 
vention. It would be difficult to name any other one thing 
from the construction standpoint which would do more to re- 
duce fire waste than the insistence upon standard construction 
of chimneys in every case. This cannot be secured, however, 
especially in old buildings, and, not infrequently, is not secured 
in new buildings. The charges vary, running from five to 
thirty per cent, according to the degree of departure from an 
accepted standard. 

Fireprooting.—A fireproof building with unprotected metal 
members is but little better in the case of a fire than a building 
of non-fireproof construction. This is one of the things which 
property-owners have learned, and one of the things which the 
insurance people have learned, at least to such an extent that 
substantial charges are provided for departures from standard. 
If the departure is not more than one-half deficient, in the case 
of the columns, the charge is nine per cent; if it is more than 
one-half, it 1s eighteen per cent. 
etc., are sub-standard the charges are six or twelve per cent, 


[f girders, trusses, beams, 


according to the degree of departure. 

Exterior Attachments—The schedule presupposes that a 
building of this type will not have any outward parts that are 
non-freproof, such as cornice, eaves, awnings, porches, sheds, 
bridges, bay-windows, roof houses, etc. A charge running 
from five to thirty per cent is provided if they are found. 

Credits (Structural).—Certain credits may be granted for 
structural conditions which are better than normal. If the 
interior finish is entirely free from stone or marble, veneering, 
plaster or decorations other than unfinished terra cotta, deduct 
If the floor surfacing of the building is entirely 
free of a wood surface, seven per cent; if the frames, the sash 


ten per cent. 


and the doors are incombustible, five per cent; if the furniture 
and fixtures are incombustible, three per cent; if the floors 
are watertight, two per cent; if the building is divided by 
floors or partitions so that not more than one-half of the total 
floor area is separated from all other parts, in a standard 
manner, deduct two per cent, and this may increase to a larger 
amount, depending upon the cutoffs, corridors and partitions. 

The Contents Table-—The contents table, used as an ilitis- 
tration in the book, is known as one hundred, and is intended 
to be used with the basis table one hundred. This shows the 
amount in cents, which is added to the net building rate in 


order to obtain the rate on contents, according to damageability 
and location of contents in the building. Before giving any 
figures, the following rules should be noted: Contents in the 
sub-basement take the contents charge of fourth fleors’ stock, 
and each floor below the sub-basement would take the contents 
charge for stock that was two floors higher than the fourth 
floor, as‘six, eight, etc. If the contents belonging to one owner 
are located on more than one floor, then the average of the 
charge for the number of floors on which it is located is taken. 
All the floors on which there is property must be taken into 
consideration in determining the average. If the separation 
between occupancies is exceedingly good, as shown by the type 
of partition, doors to corridors, etc., these conients charges are 
reduced by one-third. Certain occupancies to which a star is 
prefixed indicate a type of occupancy as to which the value of 
the municipal protection is considered less to the building 
where such occupancies are found than to other buildings. It 
is considered that in such cases there should be less difference 
between the building and the contents rate, and a certain re- 
duction is, therefore, made. For merchandise or patterns, if 
kept in fireproof safes and vaults, a specific insurance is carried 
with at least seventy per cent or a higher coinsurance, then this 
property may be written at forty per cent of the seventy per 
cent, or higher coinsurance rate as compared with property 
which is in the open. 

The Contents Table-—The factor of damageability is repre- 
sented by D 1, D 14, etc. There are seven classifications, 
ending with D 4. If the property is located in the basement, 
and is a type of damageability represented by D 1, the charge is 
forty-three cents, while if it is on the eighth floor, and higher, 
it is eighty-seven cents. This is under first-class protection. 
If it be on the ground floor, the charge is thirty-two cents. 
Perhaps it would be well to show the charges for a ground 
floor tenant having a classification of D. 1. For each class of 
protection, beginning with first class, the charge is thirty-two 
cents: second, thirty cents; third class, twenty-nine cents; 
fourth class, twenty-seven cents; fifth class, twenty-six cents; 
sixth class, twenty-four cents ; seventh class, twenty-two cents ; 
eighth class, seventeen cents; ninth class, thirteen cents; tenth 
class, ten cents. 

The general treatment of structural conditions as given is 
for Class A construction. It would be possible to take the 
Class B construction and do the same thing, but inasmuch as 
the general system has been shown, and the differences are 
not so great as to call for very special mention, no purpose 
would be served by that. 

Credits—Protective—The following credits apply to build- 
ings of all classes of construction, outside fire escapes, stand- 
pipes and hose (this item is divided into several units), casks 
and pails, chemical extinguishers, partial equipment of auto- 
matic sprinklers, stationary automatic chemical extinguishing 
system, outside private fire department, watch service, alarm 
systems (automatic, manual) ; finally, heating. If the building 
is heated by steam, hot water or hot air, and this is produced 
in a separate building or in 2 fireproof room, cut off in a 
standard manner, or if the building has no heat at all, a credit 
is allowed. Credits under these various items run from two 
per cent up to a maximum of twenty-five per cent, the latter 
being for the partial equipment of automatic sprinklers and 
for the stationary automatic chemical extinguishing system. 
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Record of 1924—WEST COAST LIFE’S GREATEST YEAR 


RESULTS FOR 1924—-NINETEENTH YEAR 


New Paid Business 1924........ 


Percentage of increase over previous year—22“; 


Business in Force............. 


Increase for Year—$12,390,857 


Unassigned Surplus........... 


Increase for year—$287,657.72 


Surplus to Policyholders....... 


Increase for Year—$580,376.55 


BALANCE SHEET, DECEMBER 31, 1924 


ADMITTED ASSETS 


First Mortgage Loans (secured by property ap- 


praised at $7,133,838) ..........0.c.ce eee es $3,137,118 .83 
Bonds and Stocks owned................2005- 3,162,942 .65 
Policy Loans and Premium Notes (Within Re- 

IID Bas By cis he cet td x, BN ik aah ors Gelb Bes a hh NC 2AJ2Z 628-71 


Home Office Building and Other Real Estate.... 


Net Premiums outstanding and deferred (Secured 
DY AJCLAl RESCEVE) cess sc dcr ee oes auweesens es 


Interest and Rents due and gaccrued ........... 113,152 

Cash in Banks and in Office..... ihe enardnsnacth 615,673 .58 

COURIER SIEES op %cnnits tere recara le oa Wd 6a sue are Gade alaals 47,371 .96 
Total Admitted Assets................ $10,649,568 .31 


851,565 .07 
32,100.00 


517,014.99 


PE pe Pe te ey ae $24,151,665 

Sixchcahdle ind casitittess whine ncaa $77,058,168 

ee eee ee ee $608,336.41 

ek ba tank oe ei $1,512,113.85 

LIABILITIES 

Reserve on all outstanding Policies..... .. -$8,857,122 .75 
Reserve for losses tn Cured 0.6. 56.0 osteo oe ick Se 98,267 .59 
Interest and Premiums Paid in advance........ 54,332 .01 
Reserves for taxes payable during 1925......... 95,270 .87 
Sundry Liabilities Reserve: si. ssws Seid waeses 32,461 .24 
Capital Stoke eos eis oseec Seid s Saree eres $500,000 .00 


Assigned Surplus (Deferred and An- 


nual Dividend Funds).......... 403,777 .44 








Unassigned! Surplus... <...6.66.5 00 66 608,336 .41 
Surplus ito Policy holders: o.oo. «vec cee Seeteaies 1,512,113 .85 
POE rete g eters a aenid ete ee Oe $10,649,568 .31 


WEST COAST SERVICE EMBRACES GROUP LIFE AND DISABILITY INSURANCE, GROUP WHOLE- 
SALE INSURANCE, BANK DEPOSITORS’ PLAN, SUB-STANDARD BUSINESS and 
COMBINATION WEEKLY ACCIDENT AND HEALTH 


























THE INDUSTRIAL 
CLAIM ADJUSTER 


By C. H. HARBAUGH, M. D. 
Useful for ali Accident and Health Insurance Agents. 


The INDUSTRIAL CLAIM ADJUSTER has been prepared to help in- 
dustrial accident and health insurance agents to increase their earning capa - 
city. From this book they will learn how not to solicit person? who cannot 
be accepted for accident and health insurance. 


Frequently an agent is called upon to adjust claims, and if he is in posses- 
sion of this book he can tell approximately how long the disability, for which 
claim is made, should last, thus assisting prompt settlement. 


The INDUSTRIAL CLAIM ADJUSTER contains the technical and pop- 
ular names of accidents and diseases and is so completely indexed that the 
description of any accident or illness can be found without trouble; also a 
variety of other informaticn useful to the accident agent, including the names 
of all bones of the body, table of heights and weights used in accident and 
health insurance, a table for computing weekly indemnity aad a table for 
computing monthly indemnity. 

Constant use of this book by the industrial accident and health insurance 
solicitor will result in fewer postponements and rejections of applications 
as well as less dissatisfaction on the part of the claimants. 


140 pages published in vest pocket size for ready reference. 
Price, in flexible leather binding, $1.00 


Liberal discount will be allowed on orders of 100 or 
more copies. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 











SURETY AND CASUALTY 
SALESMANSHIP 


By 
JOSEPH R. WILSON 


Manager, Development Division 
Maryland Casualty Company 


Manager, Maryland Casualty Company 
Training School 


Compiler of Lesson Papers on Surety and Casualty 
Principles and Salesmanship and Field Development 
for the Maryland Casualty Company Training School. 


Former Vice-President United States Fidelity and 
Guaranty Company, and only brother of the late 
President Woodrow Wilson. 


Compiler of agents’ text book ‘‘Fidelity Bonds, Surety 
Bonds, Casualty Policies, the principles governing 
their underwriting; the methods of constructive sales- 
manship and the service in connection with them’’ for 
the United States Fidelity and Guaranty Company. 


Single Copy $4. 








THE SPECTATOR COMPANY 
CHICAGO aeaeaaie NEW YORK 























Febri 

















February 12, 1925 THE SPECTATOR 























| | SPRINGFIELD LIFE INSURANCE COMPANY 


A Mutual Legal Reserve Life Insurance Company Incorporated 
Under the Life Insurance Laws of Illinois 


Business in Force $80,000,000 


Home Office: Springfield, III. 





SAFET Y—SERVICE—STABILITY 





FINANCIAL STATEMENT 














Taken from report of examination made by Insurance Department of Illinois, 
as of October 8, 1924 


Dividends declared on or apportioned to 
annual dividend policies payable to 
policyholders to and including Dec. 


LIABILITIES _ 
Legal Reserves on outstanding policies .$3,813,117 .00 be | 
Claims for death losses due and unpaid. 500 .00 ey | 
Claims in process of adjustment....... 84,000 .00 2 
Reserve for net death losses incurred but 
ES CUORIEOs: 4 <5 Si aca calsel cee nese 16,500 .00 | 
Claims for death losses and other policy WN 
CEUMIS FOSISICES 6 5. o's ce xaos eae 1,000 .00 tT] 
Dividends left with the company to ac- A 
cumulate at interest, and accrued in- < 
tOLCSE THOSEOINS 3 os 5 5k ch dsock oo gets 3,474 .97 ro) 
Gross premiums paid in advance...... 113,876 .60 res] 
Commission to agents due or accrued. . 19,452 .48 | 
Salaries, rents, office expenses, bills and WM 
accounts due or accrued............ 10,566 09 on 
Medical examiners’ fees and legal fees > 
dite OF acented.-. cc. g ccs oso wads shacer 7,427.63 | & 
Estimated amount hereafter payable for = 
federal, state and other taxes........ 3,900.00 | jum 
—j 


Ss Ma Ss Pocnncrcce tae et eons 14,585 .99 

Guaranty Capital Stock paid up (retired 
Ob 22 WORE «5d a eek slaeloa tee 100,000 .00 
Unassigned funds (surplus)........... 567,727 .63 
RGtAN se ccs couueasaatuee dae $4,755,728 .39 














SAFETY—SERVICE—STABILITY | 











| 
~ ADMITTED ASSETS 
a Book value of real estate............. $243,858 .52 
| _ Mortgage loans on real estate first liens. 1,643,410 .77 
faa) Loans made to policyholders on policies 85,808 .22 
< Book-value ot -honds,.. 2... i. 2 esse 2,055,121 .77 
— Book value of stocks (B. & L.)........ 10,000 .00 
n Cashin! Company s office. <... . 2.0.60 7,251 .95 
Deposits in trust companies and banks 
bx] PTT Lat ET Se ere a ee ta 379,461.88 
Y Interest due and accrued............. 78,715 .37 
> Market value of bonds over book value. 99,818 .96 
faa Net amount of premiums in hands of 
{<a Peds | EET as are ene se SPUN 152,280 .95 
YN 
| 
> 
fom 
ea) 
Ly, 
< 
Y) 
Peas et iat sat ate ace, ore ates $4,755,728 .39 
All Standard Life Insurance 
Policies written, with Provision 
for total and permanent dis- 
ability, premium waiver and 
double indemnity. 




















George Hawkins, Supt. Agencies 
Springfield, Illinois 





AGENTS WANTED 


Some excellent territory now open to 
parties able to qualify as General 
Agents. Furst come first served. 


Exceptionally liberal and attractive 
contracts offered aggressive workers 
and successful producers. 


Get into touch promptly with 


SPRINGFIELD LIFE INSURANCE COMPANY 


A. L. Hereford, President 
Springfield, Illinois 





























T H E S P E C TAT O R Thursday Februa 
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THE PEOPLES LIFE INSURANCE CO. INCOME INSURANCE | 
of Illinois SPECIALISTS | 
A Legal Reserve Co. Organized in 1908 ao , 
, , — Opportunities for Salesmen in 47 States Mo 
Every Desirable Provision ie 
Contained in our Policies Address H. A. LUTHER, 2d Vice-Pres. 
Home Office Peoples Life Bldg. Loz 
Chicago NORTH AMERICAN ACCIDENT INSURANCE CO. c 
SEYMOUR STEDMAN, Pres. 209 S. LaSalle St., Chicago, III. Uni 
R. P. SHEPHERD, Ph. D., Educational Director 7 Bot 
Bor 
— Cas 
INSURANCE Net 
YOUR CHANCE GENERAL CASUALTY r 
| and SURETY INSURANCE | a 
To become Supervisor in Connecticut for a : | 
: : Workmen’s Compensation, Automobile Tot 
young life insurance company, one of the Health, Accident, Plate Glass, Res- 
kind where personality and hard work will idence, Burglary, etc. 

E mune Fidelit é E 
receive a visible reward. A ae OY Ss Ye 
Address P. L. care of THE SPECTATOR, Box 1117’ GENERAL CASUALTY & SURETY CO. 191 
New York Ci ty ELMER H. DEARTH, President 191 

606 Woodward Ave., Cor. Congress, Detroit, Mich. oo 
— 191 
we wantmeN tn 191 
Pain 4 who are con- — 192 
ee Oe ts MORE THAN $28,500,000.00 pr 
eet ate are self- KENTUCKY has been paid to Continental Policyholders or their benefi- 192 
confident— MICHIGAN ciaries as indemnities for loss of business time by accident, or 192 
bce al are truth- WEST VIRGINIA for accidental loss of sight, limb or life, or for loss of business 
—men who are morally PENNSYLVANIA time by sickness. . 
dependable— : ee TEXAS In every city of the Union and in Canada we are protecting — 
—men who are financially agin tees OKLAHOMA many thousands of business and professional men. Continent- 
results— CALIFORNIA al Accident and Health policies sell and stay sold—good \ ai 
ee cman are sold on life insurance openings for the right man. 
rotection— 
Sea oh pe ni Pactra CONTINENTAL CASUALTY COMPANY 
basi encies— i i 
FEE no sre CEE asuman Ee GBREING || first letter-Time ES AE 
Columbus, Ohio is Money. General Offices: Chicago, U.S.A. » 
Standard Sub-Standard Super-Standard CANADIAN HEAD OFFICE: TORONTO, CANADA 
EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states EVER 
of Illinois and Missouri with direct Home Office contracts = EAS 4 See. 
Liberal policies. Year Income Assets Paid Policyholders Since Organization 
CAPITOL LIFE INSURANCE COMPANY 1909 $9,248.00 $5,683.00 $722.46 i 
OF COLORADO 1913 $234,570.00 $55,825.00 $320,985.43 M 
Clarence J. Daly, President DENVER, COLORADO 1917 $758,923.85 $365,736.81 $1,307 881.83 D 
1921 $2,374,671.38 $1,499,846.33 $ 4,234,599.59 
THE HANOVER FIRE INSURANCE COMPANY 1922  $2,891,874.11 $1,722,207.46 $5,763,009.64 
Continuously in business since 1852 = 
The real gi ig - an insurance rg os! rd _ a nage . its 1923 $3,337,492.14 $2,119,693.57 $7,385,699 .08 Pi 
management, and the management of “ £ HANOVER is an absolute 
assurance of the security of its policy. 1924 $3,855,894.05 $2,502,432.78 $9,000,482.67 
Charles W. Higley, President Montgomery Clark, Vice-President Ty 
i). tee Business Men's Assurance Company R 
Home Office, Hanover Bldg., 34 Pine St., New York W. T. GRANT, President KANSAS CITY, MO. 
W. E. SMALL, President E. P. AMERINE, Secy. 1 
Ih 
OVER $3,000,000.00 SURPLUS AND RESERVES AS TO POLICY HOLDERS A 
I 
, | R 
i p 
Georgia Casualty Company, atianta, 6a. } | i 
N 
AUTOMOBILE BURGLARY PROPERTY DAMAGE y 
PLATE GLASS LIABILITY WORKMEN’S COMPENSATION . 
AN AMERICAN COMPANY ; 
REI I se 
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ADMITTED ASSET 


Mortgage Loans on Real Hstate, 


S 


first: Hens. ...... 


FINANCIAL CONDITION OF 


OCCIDENTAL LIFE INSURANCE COMPANY 


JANUARY 1, 1925 


$4,359,430 


Loans to Policyholders, upon Security of Company’s 


ARS ye 2205 tc ahora ean vel herederen racer ecm 


1 ,397,72:! 


Loans Secured by pledge of Bonds, Stocks ot elie 


Collateral 
United States War Securities 
Ronds-and Waramts.. 0.5. ccc ee: 

300k Value of Real Hstate. 
Cash in Office and Banks.......... 
Net Life Premiums 

lection 
Interest Due and Accrued............ 
Other Admitted Assets....... 


End of Admitted 
Year Assets 

es hes eh Sake ete $1,052,138.72 
) 7s ORS Ate ieee eee mere 1,180,373.64 
LL a ee 1,351,896.99 
IN? Bee oa wes tome OF 1,817,013.31 
| RIAA Rees eh 2,112,996.92 
Pee 5822 iv aciet susuaeeweikoe 2,449,941.89 
OE ils oe 3,053,933.27 
1 | AEN eee tear eter? 3,695,192.97 
RE og ix eS aden ea eon 4,377,541.87 
Wt co ova sek cia tole ee 5,204,051.52 
[2S SE RRR Beery ee ame rare 7,445,394.56 


TEN 


22.714 
$8,220 


379,459 .37 


298,315 
165,491 


Deferred and in iid of Col- 
241,126. 


231,942 
10,968 


. $7,445,594 


Prem. Inc. 
Life Dept. 


$382,030.55 
357,430.71 
399,196.34 
554,680.78 
672,346.95 
887,461.02 
1,187,537.34 
1,231,935.00 
1,391,702.89 
1,501,259.03 
1,756,628.67 


YEARS’ 


LIABILITIES 

61 Reserve on Life Policies required by 
|" ee eames Meee Se . $6,543,061 55 

85 Reserves on Accident Policies re- 
a quwed Dy Taw... ok ecw ca Sate os 49,700.85 

Life Premiums and Interest Paid in 
06 ONATCCS 2k oooh noe te 56,896 .26 

00 Reserved for Federal, State and 


other Taxes hereafter payable... . $1,643 .01 


$620,571.43 


“a All other Liabilities.............. 164,801 .54 

14 TOTAL, LIABILITIES... .. $6,896,103 .21 
Capital Stock (fully paid)........ 250,000 .00 

60 WUE PMISUASSIONCE oc. clad orc wis comenss 124.962. os 
Surplus Unassigned........ 6... ..0% 174,329 .¢ 

81 eames a TY 

21 Surplus as regards Policyholders. 549, 291 .35 

56 $7, 445, 394: 

PROGRESS 

Prem. Inc. Total Inc. Life Ins. Life Ins. 
Acci. Dept. Prems. & Int. For Year In Force 


$178,205.65 $3, 772, 544. 20 =$10, 294, 418. 80 
168,117.51 591,186.03 3,959,365.10 11,438,356.87 
214,183.79 689,472.41 4,381,206.19 13,525,607.64 
235,342.73 877,462.14 9,037,889.03 18,565,495.15 
235,275.37 1,019,809.75 5,909,426.23 20,825,256.37 
260,527.45 1,273,588.84 10,938,798.22 28,136,293.78 
299,824.62 1,632,112.51 14,084,943.87 37,858,592.02 
264,663.09 1,696,203.89 9,939,786.16 39,510,770.28 
227,215.34 1,881,161.06 10,774,320.79 43,026,120.75 
227,838.61 2,018,844.91 12,797,992.53 48,664,246.00 
232,825.63 2,376,603.35 26,346,793.25 66,403,139.13 


Home Office, Los Angeles, California 

















Philadelphia Life Insurance Company 


NINETEENTH ANNUAL 


REPORT 
STATE 


TO 


THIY INSURANCE DEPARTMENT 


OF PENNSYLVANIA 


BALANCE SHEET, December 31, 1924 


ASSETS 
Investments in Municipal and General Bo 
Mortgages on Real lstate, 
Deposited in Banks 
Interest, 
Loans to: Pobicyholders:. ....... 2.626 0045 


First Liens... 
and 


Premium Notes on Policies in Force. 

Premiums Due and Uncollected 
Premiums, Less Loading. ............. 

Interest Accrued... 25... 22.0%... 

Real Ivstate 


STATEMENT 
Insurance in Force (Paid for) 
Increase in Insurance in Force 
Adittted Ass@ts).o.6 cece secs wens 
Inerease 1m Assets... cc cb ee ees 
Reserve to Policyholders..... 


Trust Companies 
and Cash on Hand at Hoine Office 


and Defer 


nds 


Dividends to Credit of I olicyholder ‘rs. 3. f 


Dividends Paid Policyholders in 1924..... 


Death and Disability Losses Paid in 1924 

Matured Endowments Paid.... : 

Total Paid Policyholders and Held for 
Benefit. : ; 

Surplus to ¥ -olicy ho Iders......... 

Increase in Surplus. . 


read 


at 


| 


their 


$2,818,870 .81 


LIABILITIES 


Net Present Value of All Policies in Foree on 


OF THE 


1,622,750 .00 December 31, 1924, as Computed by the In- 
surance Department of Pennsylvania, on the 
279 738 (7 American Iyxperience Table of Mortality, _ ; 
perc : with 34 per cent. Interest............... $9,090,257 .89 
1,932,329 11 Claims in Process of Adjustment. ery: 59,432 .64 
79,354 .50 Dividends to the Credit of Policy holders - ee 445,379 .37 
Premiums and Interest Paid in Advance 56,400 .24 
102.789 .05 Taxes Accrued. Siar ae oes 37,945 .80 
196.570 .00 Miscellaneous [, MES Eos cs 8 ee 16,169.48 
plea pcndigciiyd Capital Stock................ 560,320 .00 
123,905 .9 6 Unassigned Funds (Surplus) 282 984 .68 
$10,548,890. 10 $10, 548, 890. 10 
OFFICERS 
$69,042,773 .00 Clifton Maloney, President. 
2 "431.074 00 ; i 
10.548 890.10 Jackson Maloney, Vice-President. 
$53,590 95 rank G. Combes, Secretary and Treasurer. 
9,090,257 .89 ‘ 
145.379 .37 Iirnest M. Blehl, | S., A. I. A., Actuary. 
169,177 66 Samuel W. Gadd, M. D., Medical Director. 
685,315.20 ) 3 ; 
26,000 00 A. M. Hopkins, Manager of Agencies. 
Sea Theodore C. Knapp, Ass’t Sec’y and Treasurer 
19,200,568 .65 ; % ; 
$43,304 .68 Duane, Morris & Heckscher, General Counsel. 
31,707 .77 
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WILLIAM ALEXANDER’S 


EDUCATIONAL SERIES OF 
FIVE VOLUMES ON 


LIFE INSURANCE 


1. What Life Insurance Is and What It Does 


Practice may teach the agent how to sell insur- 
ance, but there are certain truths that cannot be 
gathered while doing field work. But they are 
essential to success. They are the foundation 
principles on which all sound life insurance rests, 
and which give it the ‘‘strength of the everlasting 
hills.” This book explains these basic facts. 
They are essential to the successful salesman (1) 
because familiarity with them gives him unbound- 
ed courage, and (2) because they enable him to 
a his cause with convincing force. Price 

.50. 


2. How To Sell Insurance 


The chief aim of this book, as the title indicates, 
is to teach the inexperienced agent how to do his 
work, and build up a remunerative business. 
While it is intended primarily for the new agent, 
it embodies a great deal of instruction that ought 
to be of value to the agent of experience. It will 
also be useful to those who are engaged in the work 
of training inexperienced agents. Price $2.00. 


3. The Prosperous Agent 


This little book is for the guidance of experi- 
enced and inexperienced agents alike. It gives a 
catalogue of the characteristics—the mental 
equipment—of the successful business man; and 
tells how these qualifications can be utilized to the 
greatest advantage by the insurance salesman. 

The instrument with which the agent does the 
work ishisown mind. The material on which he 
uses this delicate instrument is the mind of another 
person. It is all important, therefore, that he 
should know exactly how to utilize his mental 
equipment. Price $1.50. 


4. The Art of Insurance Salesmanship 


This volume takes up the instruction of the 
agent where the second volume of this series stops. 
It contains more advanced instruction, and one of 
its aims is to stimulate the thought, fire the imagi- 
nation, broaden the vision, and thus increase the 
efficiency of life underwriters. Price $2.00. 


5. One Hundred Ways of Canvassing For Life 
Insurance 


This concluding volume describes many ways 
of soliciting life insurance and includes a number 
of canvassing plans contributed by experienced 
field men, with the author’s comments on these 


plans. Price $3.50. 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
6354J-11-24R 








? SOUTHLAND 
“ LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 
| So ea 
Insurance in Force 


Over $80,000,000.00 
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HARRY L. SEAY, President 
CLARENCE E. LINZ, 

Vice President and Treas. 
P. N. THEVENET, 

Vice President and Sec. 


> PAUL V. MONTGOMERY, 
Vice Pres. and Actuary 




















A. M. BURTON, President 
H. B. FOLK, Secretary 


LIFE AND CASUALTY 
INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance 
Life—Health—Accident. Pays 
Fifty Weeks’ Indemnity—Or- 
dinary and Industrial Straight 
Life Insurance. 


Home Office 


NASHVILLE TENNESSEE 

















Equitable Life & Casualty 
Insurance Co. 
OF FRANKFORT, KY. 
Our Accident and Health Policies give the Insured his 
Money’s Worth. 


They are Far Ahead of the Average, and Contain 
Features which make them Distinctive. 


We need a few good men in Kentucky and California. 
Address— 


CASUALTY DEPARTMENT 


360 North Michigan Avenue, Chicago, Illinois 
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An Evil That Should Be Corrected 


Fourteenth Paper 


The following extract is from a letter recently received by The Equitable 
Life Assurance Society of the United States from a man whose name would be 
recognized, and whose opinion would carry weight throughout the United States, 
if it should be revealed. 

“That I believe in life insurance is illustrated by the fact that I have held for 
many years so many policies in the Equitable and in other companies. On some of 
these policies the charges were rather steep because they ran for only twenty years. 
But on all the rest I understand that I must go on paying as long as I live. 

“‘Now all the policies of the first class have been paid forin full. They have cost 
me nothing for many years, and I sincerely wish that all my insurance was of that 
kind, for as my policies were taken years ago I would have absolutely nothing to pay 
today if I had in every instance taken the right kind of insurance. Why don’t your 
agents sell more of that kind and less of the other?” 


The reason agents sell Ordinary Life Policies in cases where Limited Pay- 
ment contracts would give greater satisfaction in the long run, is because it is eas- 
ier to sell the lower priced policy, and because they are afraid that that pernicious 
class of agents known as ‘“‘twisters,’’ who still misrepresent some of the compa- 
nies, may take advantage of the ignorance of the holders of Limited Payment poll- 
cies and induce them to surrender them and take new insurance with them on the 
Ordinary Life form. 

This is not as it should be. The intelligent agent ought to offer Limited 
Payment insurance In appropriate cases, but never without making it clear that 
the extra charge ts for a feature of great value, which 1s lacking in an Ordinary 
Life contract. 

A memorandum ought to be attached to every such policy quoting the 
Ordinary Life rate for the same amount of insurance, and calling attention to the 
fact that the additional charge is for the additional value—the advantage of hav- 
ing no premiums to pay after a certain date. It is only when this kind of insur- 
ance 1s half-sold that 1t can be “‘twisted.’’ 

There is another reason why many agents fail to place Limited Payment 
policies. This is because the average agent seems to have the impression that the 
20-Payment Life is the only policy issued on this form. As a matter of fact there 
are 25 and 30 Payment policies, and for a young man the difference in premium 
between an Ordinary Life and a 30 Payment policy is so insignificant that contracts 
of this kind 7f properly explained will accurately meet the needs of many people, 
and will give more satisfaction than policies which never become paid up until 
death intervenes. 


THE EQUITABLE FE ASSURANCE SOCIETY OF THE UNITED oTATES 


393 SEVENTH AVENUE, NEW YORK 
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Your New Year’s 
Resolutions 


New Year’s resolutions usually last about 
three days. The majority of them would 
endure all year if they were really the result 
of constructive thinking and planning. 


Your attitude now on your life insurance 
production will determine your 1925 success 
to a great degree. Your working tools will 
finish the job for you. Every International 
Lifeman recognizes the sincerity of his home 
office family. He starts the New Year with 
new policy forms and an up-to-date Rate 
Book. He does not dwell upon the past. It 
is a closed book, and he faces the future with 
a firm conviction. 


You, likewise, have this opportunity to 
start the New Year with a new record. You 
are on the road to successful production with 
the International Life. 


Fastest Growing Company 
in the Mississippi Valley 


INTERNATIONAL 
LIFE INSURANCE CO. 


St. Louis, Missouri 


J. R. PAISLEY, President 
W. K. WHITFIELD, Vice President 
W. F. GRANTGES, Vice Pres. and Gen’l Mer. Agents 























The Columbian National 
Life Insurance Company 


Boston, Massachusetts 
Arthur E. Childs, President 


Columbian National Agents are in a position to offer 
the best forms of 


LIFE, ACCIDENT, AND HEALTH INSURANCE 


Policies backed by one of the strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. 








Americanize Your Credits 


Credit Insurance, as issued by the American Com- 
pany, is a broad service which brings to manufac- 
turers and wholesalers the following vital benefits: 


1—It reduces the credit waste. 

2—lIt affords an accurate basis for costs. 

3—It affords superior collection facilities. 

4—It increases efficiency. 

5—It promotes prosperity by stabilizing business. 

6—It distributes the burden of loss and affords an 
independent reserve fund over and above the 
capital employed. 


The American Credit-Indemnity Company has suc- 
cessfully rendered such service for the past thirty 
years. In that time we have not only paid over 
thirteen million dollars to our policyholders, but have 
prevented countless losses as well. 


Let our local representatives tell you about our 
Policies, as well as help you with your particular 
credit problems. 


The AMERICAN CREDIT-INDEMNITY CO. 


of NEW YORK J. F. McFadden, President 


Executive Offices: 
511 Locust Street St. Louis, Mo. 
Offices in all the Principal Cities 


Credit Insurance Exclusively 














Field Annuals 


Insurance Directories 


for 


*Greater New York 
+New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
Seuth Carolina 
Virginia 

Texas 


*City and Suburban. 
{Exclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. 
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A VALUABLE SET OF ACTUARIAL BOOKS 


ILLINOIS. ILLINOIS 
STANDARD STANDARD 
TABLES TABLES 
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SPECTATOR SPECTATOR: SPECTATOR 
COMPANY COMPANY COMPANY 





COMPLETE SET AVAILABLE 


[Illinois Standard ‘Tables 


NET PREMIUMS, TERMINAL RESERVES, 
MEAN RESERVES, AND COST OF INSURANCE 


Modified Preliminary Term, Illinois Standard 
American Experience Three and 


One-Half Per Cent 


TABLES FOR: 


Life and Limited-Payment Life, Eleven Plans 
Endowments for Stated Periods, Seven Plans 
Limited-Payment Endowments for Periods, Fifteen Plans 
Endowments at Stated Ages, Six Plans 
Limited-Payment Endowments at Ages, Eighteen Plans 


IN THREE VOLUMES 
EACH VOLUME COMPLETE IN ITSELF 


Volume I. Net Premiums and Terminal Reserves. 
Volume II. Mean Reserves. 
Volume III. Cost of Insurance. 














Computed by Set of Three 


Single Volume FACKLER, FACKLER & BREIBY Volumes 


$25.00 Consulting Actuaries $60.00 
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SQUARE DEALING 


With Agents and Policyholders made possible last 
year’s splendid Record of New Business. 


$103,955,200 


A Pledge of Still Greater Achievement in 1925. 


New England Mutual Life Insurance Co. 
_ BOSTON, MASSACHUSETTS 

















HOME FRIENDLY INSURANCE CO. 
OF MARYLAND 
has grown so in popularity until it is now generally conceded to be 
“tone of the leading Industrial life insurance companies in America” 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for Financial Statement 


GEO. A. CHASE, President BALTIMORE, MD. 


B. L. TALLEY, Secretary 




















BALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, President 


Agents desiring to connect themselves with a solid and progressive, yet 
conservative Life Insurance Company, can address S. D. Powell, Secretary, 
giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive 
forms of policies. 











ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, President 


Greatest Illinois Company 








PUBLIC LIFE 
INSURANCE 
COMPANY 


HOME OFFICE 
CHICAGO 
ILLINOIS 


ALFRED CLOVER 
CHAIRMAN BOARD 
OF DIRECTORS 























The Colonial Life Insurance Company of America 


Whole Life, Limited Payment Te 


NEW & Endowment THROUGH 
ORDINARY} High Values pth + sia 
POLICIES | Attractive and Novel Features STAFF ONLY 


Low Cost 


Which with especially favorable Industrial Contracts 
Give Agents unsurpassed money-making opportunities 
E. J. HEPPENHEIMER, President 
Geo. T. Smith, Vice-President Dunbar Johnston, Secretary 


Chas. F. Nettleship, 2nd Vice-President S. R. Drown, Asst. Sec’y 
and Asst. Treasurer. 


HOME OFFICE—JERSEY CITY, N. J. 














THE 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 


O. W. JOHNSON, President 
WANTS: A Field Organizer 
Contract—Salary and Expenses 
WANTS: General Agents and Managers 
Contract—Commissions or Commissions and 
Expense Allowance. 


Only men of experience whose records will bear the 
closest inspection will be employed. 


Address—S. W. GOSS, Vice-President, 
The Rookery, Chicago, III. 














Non Assessable Policies 
SUBSTANTIAL SAVING 





Automobile Insurance 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE C. W. KANOUSE 


Otis Building . 
PHILADELPHIA, PA. 


Special Representatives desired in Pennsylvania and Maryland 
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